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Insurance Line On 
Steamship America 
Is for $17,600,000 


Largest Insured Value of Any 
American Vessel; Safety Is 
Featured 


COVER IN U. S. MARKET 


Frank B. Hall & Co., Inc., New 
York, Handled Insurance; Boat 
Given Great Reception 








The Steamer America, largest liner 
ever constructed in America, received a 
tumultuous welcome when she docked 
here Monday after her journey from 
Newport News, Va. The ship was wel- 
comed by a committee of ninety-four 
members headed by Mayor LaGuardia. 
Among insurance men on the committee 
were Frederick H. Ecker, chairman of 
Metropolitan Life, and Major Thomas 
I. Parkinson, president of Equitable 
Society. The America is not so large as 
the biggest foreign vessels—Queen Eliza- 
beth, 1,030 feet; Normandie, 981 feet; 
Queen Mary, 975 feet. America is 723 
feet overall in length and has total cargo 
cubic feet of 298,500. 

The vessel is insured for $17,600,000, 
and is the highest valued vessel ever in- 
sured in America. Line is insured in 
the American market, and it is assumed 
that the American Marine Insurance 
Syndicate has its full line of $4,000,000 
on hull. 

The ship will accommodate 1,219 pas- 
sengers and carry a crew of 639 officers 
and men, She has been planned to be 
used, if necessary, as an auxiliary unit. 
Commander is Capt. Giles Stedman, for- 
mer master of the S. S. Washington. 


Safety of Vessel 


The America was built and equipped. 
to be “the safest ship ever constructed,” 
and conforms to the safety regulations of 
the Bureau of Marine Inspection and 
Navigation, the Fire Underwriters, the 
Public Health Service, the British Board 
of Trade, and the American Bureau of 
Shipping, under whose special survey 
she has been given the highest rating for 
North Atlantic passenger service. More 
than 90% of the vessel is constructed 
of non-inflammable material and she 
is the first one designed with magneti- 
cally controlled fire doors that can shut 
off any section of the ship in an instant 
irom the bridge. All partitions and wall 
coverings in the public rooms and cabins 
are made fireproof by the use of “mar- 
mite,” a new fireproof sheathing. 

In developing the hull design finally 
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f hreoe one good list of names and ad- 
dresses of vacationists. Sprinkle well 
with appropriate folders. Add one call to 
explain needed protection. Be sure to in- 
clude one part Residence Burglary, one 
part Automobile Insurance, one Personal 
Effects Floater. A good portion of Per- 
sonal Accident coverage should be added, 
with some Sports Liability for good 
measure! 

Try it today and forget there is such a 
thing as “Summer Slump!” Then take a 
well-earned vacation and pay for it with 
the additional business you've written! 


London & Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT 
INSURANCE COMPANY « LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. »« SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


LANCASHIRE 








Insurance Means Income 


When this policyholder insured in 1935 he could well 
afford the $15,000 of life insurance, but when he died, four 
years later, his family found themselves in very much reduced 
circumstances. In fact, save for his insurance, there was no 
estate at all. 


But the life insurance is providing his wife with $100 a 
month for three years, made up of interest and principal. And 
at the expiration of that period she has the right of taking the 
balance in a lump sum or an additional income settlement. 
There was also a first lump-sum payment of around $800. 


This life insurance income has enabled her to complete the 
education of her two children. And, with the help of some 
government insurance, she has managed to buy the family a 
home. Because it is in a most desirable neighborhood, it will 
be the source of some additional income through the renting 
of rooms. 


Her whole future, and her family’s future, is dependent 
upon a steady income, and that is why she had asked that the 
income arrangement be made in the way it was. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairmen of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Big Membership Drive 
To Put N. Y. C. Ass’n 
At Top In Numbers 


Life Underwriters Feel Industrial 
Agents Need Affiliation to 
Combat Unions 


CHAIRMAN FOLEY’S PLAN 





New Membership Committee Head 
Shows How Agents Benefit 
From Association 





A sustained membership drive during 
the next year, to carry the membership 
of the New York Life Underwriters 
Association well over the 2,000 mark, 
is being planned by Timothy W. Foley, 
chairman of the membership committee. 
General agent for State Mutual Life, 
Mr. Foley is one of the youngest gen- 
eral agents in the city and known for 
the energy and enthusiasm with which 
he goes into an activity. 

“No competition with the Chicago as- 
sociation in respect to numbers is in- 
tended,” Mr. Foley said to The Eastern 
Underwriter, “but I see no reason why 
New York, which has by far the largest 
number of active underwriters and where 
such a large proportion of insurance is 
written, should not be represented by 
the largest local association.” At the end 
of June the Chicago Association of Life 
Underwriters had a membership of over 
2,100 and the New York association re- 
ported 1,630 members. 


Cost Higher in N. Y. 
“The cost of membership, which is 
about one-third higher in New York may 


be one reason for the larger total in 
Chicago,” he said. “If so, the practical 
value to members of the program now 
being scheduled for next year by the 
local association will more than make 
up for any difference in dues.” 

An important part of the projected 
drive for membership will be directed 
towards the Industrial insurance agents 
who have, in the past, received little 
attention from the association. “By in- 
teresting the Industrial men in associa- 
tion work and activities, we hope to show 
them that their interests would be bet- 
ter served by association membership 
than by labor union organization,” Mr. 
Foley said. “Also, we believe that the 
association can help them considerably 
if they are interested in expanding their 
work into Ordinary insurance.” 

Membership Card Helpful 

“Statistics show that approximately 
90% of all life insurance here is written 
by life underwriters association mem- 
bers. I found early in my insurance 
career that my membership card in the 
association was extremely helpful. Such 
membership adds to prestige. Meetings 
of the association are valuable to all 
alert agents not only because they come 
into contact with the successful agents 

(Continued on Page 8) 
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PITCHING 


An expert at “barnyard golf” is a sure 
winner when he can skillfully time the pitch 
so that the shoe lands at the pin with the 
open end forward. 

Another sure winner is the John 
Hancock Readjustment Income Plan because 
it skillfully times the income payments over 








LIFE INSURANCE COMPANY 
oF Boston, MASSACHUSETTS 
GUY W. COX, President 





TO WIN 


a family’s period of greatest need. It does 
such an extremely important job at only 
moderate cost. 

Our national advertising stresses the need 
and importance of providing money for a 
critical time and reaches millions of pros- 


pects every month. 
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Bankers National's Ouota-Breaking Agents 
At Atlantic City 








In an atmosphere of good fellowship 
and optimism the Bankers National Life 
of New Jersey staged an agency meet- 
ing at Hotel Traymore, Atlantic City, 
Tuly 25 to 27 at leading pro- 
jucers joined with home office officials 
ina combination business and pleasure 
gathering which called “Quota 
Breakers’ Jamboree.” President Ralph 
R. Lounsbury and Vice-President and 
Agents William J. 
Sieger were and party included 
twenty-eight agents from eighteen dif- 
ferent cities who had achieved the dis- 
tinction of making’50% or more of their 
year’s quota in the first half of 1939. 
One agent, W. H. Barstow of Reading, 
Pa, came in for special recognition as 


which 


was 


Superintendent of 
hosts 


he has already achieved 200% of his 
1940 quota. 
“The American Portrait” Shown 


Welcomed by President Lounsbury the 
agents settled down last Thursday after- 
noon, July 25, for several hours of busi- 
ness. Featured were the announcement 
of the Bankers National’s new mortgage 
redemption policy and its retirement 
plan for fieldmen which is receiving New 
Jersey Insurance and Banking Depart- 
ment approval. An added attraction was 
the showing of “The American Portrait,” 
the latest moving picture released by 
the Institute of Life Insurance for 
nation-wide showing. Richard J. O’Brien, 
assistant to the superintendent of agents, 
gave introductory remarks in connection 
with this film. The enthusiastic atten- 
tion which it received is indicative of 
the widespread interest being taken in 
‘The American Portrait.” Mr. O’Brien 
pointed to the film’s availability for 
showing anywhere in the United States, 
particularly before men’s clubs and civic 
organizations. He urged that those in- 
terested contact the Institute, the Bank- 
ers National home office or their local 
association. They need only to have a 
projection machine and suitable audi- 
orlum or room for the showing. 


Impressive Talk By Lounsbury 


President Lounsbury’s talk was im- 
pressive and sincerely to the point. He 
expressed the company’s appreciation for 
the quota-breaking efforts of the agents 
attending and intimated that their rec- 
ords ‘were all the more impressive in 
view of the unsettled international sit- 
uation which has held the spotlight dur- 
ing the first half of 1940. But sensibly 
he said: “We can’t permit our every 
fay affairs to be overshadowed by the 
uropean war and other foreign prob- 
lms about which we individually can 
do little. Our salvation is to ‘carry on’ 
doing our own jobs as best we can and 
with our utmost faith in American tradi- 
tons and ideals.” 


Sidelight on Quota Making 


Vice-President Sieger in his opening 
remarks gave an interesting sidelight on 
quotas. At the Master Producers’ con- 
Yention last winter in Hollywood, Fla. 
when Bankers National agents attending 
xed their 1940 quotas five men came 
to Mr. Sieger after the session was over 
and expressed concern over their ability 
‘omake the grade. They felt that they 
had set their sights too high. After 
taking things over with Mr. Sieger 
‘hey agreed to let their quotas stand. 

tir wisdom in so doing was indicated 





RALPH R. LOUNSBURY 


by the fact that all five agents attended 
the Atlantic City Jamboree and Mr. 
Sieger was mighty happy to call atten- 
tion to their presence, 

Program attractions for the jamboree, 
announced by H. Carlyle Freeman, as- 
sistant to the superintendent of agents, 
included attendance at “Ice Capades” 
that evening in the Atlantic City audi- 
torium where the world’s finest figure, 


Hear Details of N. J. Company’s New Mortgage Redemption 
Policy and Retirement Plan for Fieldmen; President Lounsbury 


and Vice-President Sieger Hosts 


fancy, comedy and acrobatic skating 
stars put on a two and a half hour 
show including an ice ballet; swimming 
bicycling and bingo the following morn- 
ing; President Lounsbury’s cocktail 
party and Quota-Breakers’ banquet Fri- 
day evening. Each guest was presented 
with a souvenir pencil. 
Mortgage Redemption Plan 


But business came before pleasure at 
this gathering and the company’s new 
mortgage redemption plan received plen- 
ty of interest. This policy is set up to 
ease the burden for borrowers under 
F.H.A. loans, enabling them to carry 
annual renewable term insurance under 
either a 20-year or a 25-year program. 
Each year this insurance is reduced in 
amount as well as in premium paid. 
Giving details Vice-President Sieger 
stressed that this arrangement did not 
permit of conversion privileges, sub- 
standard insurance, nor disability fea- 
tures. Policies will be issued with a 
minimum of $2,250 in multiples of $250 
thereafter. The 20-year plan will be 
issued for ages 20 to 45 and from ages 
20 to 40 on the 25-year plan. The annual 
premium basis only applies. Rate sheets 
which were passed around to the agents 
showed the amount to be paid each year 
by insured under the terms of his mort- 
gage. 

Most important consideration, Presi- 
dent Lounsbury said, is that the com- 
pany must know how much insurance 
it is carrying for insureds under this 
plan in each year of the contract. Like- 
wise, Bankers National must know the 
amount of the insured’s mortgage in- 
debtedness the day the policy is issued 





WILLKIE INSURANCE WOMEN 


New Yorkers Organize After Hearing 

Trubee Davison, J. S. Myrick and 

Others; Beatrice Jones Chairman 

At a meeting of insurance women of 
New York, called by Beatrice Jones, 
Equitable Society, and held at Schenley 
Club, Empire State Building, Wednes- 
day, a number of them agreed to act 
as a committee in the campaign for 
Willkie for President. Miss Jones said 
there were 500 women insurance agents 
here and she knew that many wanted 
to work for Willkie’s election. She in- 
troduced Julian S. Myrick, head of the 
managers’ and general agents’ committee 
of the United Republican Finance Com- 
mittee of Metropolitan New York, which 
committee and its subcommittee are only 
authorized fund-raising group in the city 
in Willkie campaign. 

Mr. Myrick introduced Trubee Davi- 
son, head of the Willkie finance com- 
mittee, who said that to win it was 
only necessary for the Republican candi- 
date to get 5,000000 of the votes which 
Roosevelt got in 1936. Among life men 
present were Osborne Bethea, president 
of the managers’ committee; Walter E. 
3arton, chairman financial committee, 
National Association, and Hugh J. Han- 
nigan, Northwestern Mutual. 





SUP’T PINK IN FISHING PARTY 
Superintendent of Insurance L. H. 
Pink of New York has just returned 
from a marlin fishing party to Ocean 
City, Md. Besides the Superintendent 
the insurance men included Major Har- 
low G. Brown, resident vice-president, 
and Charles F. Joyce, Buffalo general 
agent, both of Continental Casualty; W. 
E. McKell, president, New York Casu- 
alty, and vice-president, American Sure- 


BLACKALL ON WAR CLAUSES 





Connecticut Commissioner Says Compa- 
nies Are Entitled to Reasonable Clause 
Covering Possible Hostilities 
Commissioner Blackall of Connecticut 

has sent this letter to life companies: 
“It is the sense of this Department 
that in connection with war rider clauses 
in life policies companies should be en- 
titled to use a reasonable war rider 
clause covering actual or imminent hos- 
tilities. But it is also felt that if the 
war clause has no limitation on the time 
for its operation the advisability of elim- 
inating clauses from existing policies 
after the termination of hostilities and 
peace is signed should be then a matter 
for further Departmental consideration.” 





Presidents on LAA Program 


William Montgomery, president Aca- 
cia Mutual Life, and Ralph R. Louns- 
bury, president Bankers National Life, 
will address the Life Advertisers Asso- 
ciation’s annual meeting in Washington 
in October. 


Manhattan 90 Years Old 


Manhattan Life is ninety years old. 
When the company was formed in 1850 
New York City had a population of 696,- 
115. It was the first company to insert 
an incontestable clause in its policies. 





ty; Thomas B. Boss, president, and Ed- 
ward L. Mulvehill, vice-president, Amer- 
ican Reserve; Arthur Snyder, treas- 
urer, Alfred M. Best Co.; Harry Gruber 
of Gruber & Lynch, Inc., downtown N. 
Y. borough agents, and Edward Otter- 
burg, insurance attorney. 


and the amount at the beginning of each 
twelve month period during the mort- 
gage period. It was further pointed out 
that any time after the first month there 
will be an excess of insurance under 
the insured’s indebtedness and when the 
debt is taken care of the excess insur- 
ance will go to his named beneficiary. 
Mr. Lounsbury stressed the flexibility 
of the new plan—said it has been ar- 
ranged so as to fit a number of differ- 
ent situations. In a discussion period 
which followed the agents were told 
about some of its adaptations. 


Retirement Plan Approved 


The Bankers National retirement plan 
for fieldmen was initially announced at 
the Master Producers’ convention last 
Winter in Florida. Since that time the 
necessary approval of the New Jersey 
Insurance and Banking Department is 
being received and Vice-President Sieger 
gave this meeting the good news that 
agents could now begin sending in their 
deposits. Under the plan outlined the 
company will accept deposits from its 
fieldmen up to 3% of their gross yearly 


earnings (up to $3,000) and the $90 
deposit made by the agent will be 
matched in turn by the company. This 


money will be set aside to provide an 
annuity beginning at age 65. Mr. Sieger 
said the plan was entirely voluntary, the 
only requirement being that $10 be the 
minimum amount deposited at a time. 
The company will accept deposits up to 
9% of yearly earnings but will match 
only up to 3%. 

In event of death of the agent 
Bankers National will return to his 
named beneficiary the amount he has 
deposited with the company plus in- 
terest. Up to age 62 if the agent ceases 
to be active or leaves the company he 
will receive his portion of the deposited 
money but the amount put up by the 
home office naturally will not be given 
to him. It was stressed that the plan 
carried no surrender privileges nor can 
the agent borrow on his deposit. It was 
predicted that the plan would be popu- 
larly received. 

Before the business session closed 
Irving Victoroff, Jersey City general 
agent, whose agency is leading the com- 
pany, spoke briefly in appreciation of 
the fine program prepared for the quota- 
breakers. He urged that those attend- 
ing make the effort during the last half 
of the year to double their quotas. 

President Lounsbury appropriately 
closed the afternoon by leading in the 
singing of “God Save America.” 

That evening at the Ice Capades a 
special guest of the company was Irvin 
Bendiner, Philadelphia attorney, who is 
counsel to both the Philadelphia and 
state life underwriters associations. Full 
list of quota-breakers who attended is as 
follows: 


M. F! Dussinger and W. H. Barstow, Read- 
ing, Pa.; Irving Victoroff, W. Winston and 
J. Brauner, Jersey City; C. M. Castagne and 
G. J. Gold, Newark; L. Benjamin, Brockton, 
Mass. ; A. Cournoyer, Marlboro, Mass.; the 
following from Hartford: S. Hoffenberg, S 


Kaplan, S. Schenker, H: R. Shiembab, N. H. 
Weinstein and N. Kanter; Theodore Whitesell, 
ton, Pa Marcotte and R. E. White, 








Eas a 

Blo “Id, N. ; N. Goldstein and D, Soibel- 

man, Pittsburgh; G. E. Parris, Harrisburg, Pa. ; 
n, Pottsville, Pa.; G. J. Messich, Beth- 


M. Hani 

hem, Pa.; V. Pandolfi, North Bergen, N. J.; 
|. Siegel, Danbury, Conn.; I. Jacobson, Perth 
Amboy, N. J.; C. Williams, Brighton, Mass. ; 
R. Mantler, Bridgeport, Conn. 
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Travelers Will Make 
Some Rate Increases 


BECOME EFFECTIVE OCTOBER 1 


They Are for New Ordinary Life, Lim- 
ited Payment Life and Endowments; 
Statement by Col. Howard 


Premium rates for new Ordinary life 
insurance, limited payment life insurance 
and endowments will be increased by The 
Travelers Insurance Company, October 1, 
1940. These increases will not affect in 
any way policies now in force. No change 
will be made in term insurance rates. 

In an advance notice of the impending 
change, Vice-President James L. Howard 
says to agents: “From time to time it 
becomes necessary for the company to 
review present trends and future proba- 
bilities and adjust its rate schedule ac- 
cordingly. 

“The most important present consider- 
ation in the calculation of life insurance 
premiums is the interest factor. The 
downward trend in interest rates in re- 
cent years is known to all and no solid 
ground appears on which to base an as- 
sumption of improvement in the near fu- 
ture. 

“The effect of low interest earnings has 
not been fully absorbed in any rate ad- 
justment heretofore made and the out- 
look for interest return in the future re- 
quires a conservative estimate. 

Surrender Value Reserve Basis 3% 

“Fortunately there appears to be justi- 
fication for anticipating a favorable trend 
in mortality so that the credit arising 
from this element makes less drastic the 
adjustment that would be required by the 
interest element alone and makes such 
adjustment more applicable to higher 
premium forms than to forms whose 
principal feature is mortality. 

“With these considerations in mind 
our life rates have been recalculated and 
our reserve basis for surrender values 
has been changed from 3% to 3%. 

“The new rates will be effective as to 
all applications submitted from branch 
offices and general agencies on and after 
October 1, 1940 

“There will be no change in rates for 
Term, Term Expectancy, Family Mainte- 
nance and Family Income.” 


NEW COLUMBIAN POLICY 
The Columbian National Life has add- 
ed another new life insurance policy. 
The new plan is a Five-Year Renewable 
and Convertible Term policy. It is re- 
newable to age 60 and convertible to 
age 65. 





War Clauses Coming Soon 


There will be no adoption of war 
clauses by life insurance companies 
through agreement. It is expected, 
however, that in the next two or 
three weeks most of the companies 
will individually adopt war clauses, 
and they will probably be similar to 
the clauses of the Canadian life in- 
surance companies. A few compa- 
nies have never taken out of their 
contracts the war clauses adopted 
during the World War. 











20 Years With Life Presidents 





VINCENT P. WHITSITT 


Vincent P, Whitsitt today will have 
been twenty years with the Association 
of Life Insurance Presidents. 

He is a graduate of DePauw University 
with a B.A. degree, class of ’14 and his 
first position was head of the history 
and civics departments of the high school 
at Martinsville, Ind., and he then went 
with the Grain Dealers’ National Mutual 
Fire Insurance Co., Indianapolis, for a 
year as a special agent. Mr. Whitsitt 
entered the law school of Columbia Uni- 
versity in 1916 and in the World War 
served as a captain in the air service. 
Returning to Columbia Law School he 
was graduated in 1920 and the same year 


N. A. Olsen, Equitable 
Vice-President, Dead 


WAS AGRICULTURAL ECONOMIST 





Headed Farm Investment Department; 
Formerly With Department of 
Agriculture 


Nils A. Olsen, 54, second vice-presi- 
dent of the Equitable Society, died Mon- 
day at Lawrence Memorial Hospital, 
3ronxville, N. Y., of a streptococcus in- 
fection. A resident of Bronxville, he 
joined the Equitable in 1935 as manager 
of the farm investment department, and 
was made a second vice-president in 1936, 
retaining supervision of that department. 

Mr. Olsen was born in Herscher, III, 
in 1886. He was graduated from Luther 
College in 1907 and received his master’s 
degree at the University of Wisconsin 
in 1909, majoring in history and_ eco- 
nomics. He was an instructor at Muh- 
lenberg College and a graduate student 
at Harvard and then spent seven years 
as a farm manager. 

Appointed as assistant agricultural 
economist in the Department of Agricul- 
ture in 1919, Mr. Olsen stayed in the 
service until 1935, the last seven years 
as chief of the Bureau of Agricultural 
Economics. In that capacity he was 
American delegate to two international 
agricultural conferences in 1931. 

Mr. Olsen was a member of the Amer- 
ican Economic Association, the American 
Farm Economic Association, the Agri- 
cultural History Society, American His- 
torical Association and the Cosmos Club 
of Washington. 


WOULD DISBAR COL. NEBLETT 
Col. William H. Neblett, of Los 
Angeles, who has been fighting rehabili- 
tation of the Pacific Mutual Life, has 
been given sixty days to answer charges 
made against him by the California State 
Bar. The charges, connected with the 
so-called “Pistau” suit, are the basis 
for a recommendation by the bar asso- 
ciation that Col. Neblett be disbarred by 
the California State Supreme Court. 





George A. Wilson, managing director 
of the Home of Canada, has been in- 
stalled as the new president of the 
Lions Club, Calgary. 


was admitted to the New York Bar. 
He joined the Association of Life Insur- 
ance Presidents in 1920; was elected 
assistant. manager and general counsel 
in January, 1932, and to his present posi- 
tion as manager and general counsel 
in December, 1933. 
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Frank Landon Marks 
Anniversary, Retires 


45 YEARS WITH TRAVELER; 
Assistant Secvetene of Life De 

Started as Mail Boy on July 
27, 1895 


Completion of forty-five years with the 
Travelers, marked on July 27 by Frank 
H. Landon, assistant secretary of the 
life department of that company, was 
also the occasion for his retirement from 
active duty. 

Seriously ill some years ago, Mr Lan- 
don has ever since planned to retire and 
devote his time to leisurely travel al 
to boating and automobiling on ( 
Cod, where he spends his Summers 

M r. Landon joined the Travelers as 4 
mail boy on July 27, 1895. From the 
mail room he went to the life depart- 
ment, which in those days had few em- 
ployes besides the late J. Stanley Scott 
who for many years was secretary of the 
departme nt. Mr, Landon served in many 
capacities in the life department and was 
appointed assistant secretary in January 
1911, ee 

Through his many branch office visits 
Mr. Landon is well known and highly 
regarded in the field. He is a thirty- 
second degree Mason and a Shriner. — 


“ape 


H. S. Hart, G. D. Wenke, 
and T. F. Beck Made 


Ass’t Travelers Managers 
_ Hiram S. Hart, George D. Wenke and 
[om F. Beck, field assistants in the life, 
accident and Group departments in three 
of the Travelers branch offices have all 
been promoted to assistant managerships in 
their respective offices—Washington, Cam- 
den and Chicago. 

An alumnus of Amherst, Mr. Hart's ex- 
perience previous to joining the Travelers 
organization in March, 1930 included sales 
work for the Standard Register Company 
of Dayton, O., and a position as private 
secretary to the president of the Auto- 
matic Signal Corporation of New Haven, 
Connecticut. First employed in Bridgeport, 
Conn., branch office, he was transferred 
to Washington, D. C., in May, 19%, 
as assistant cashier and then became field 
assistant in November, 1937. His head- 
quarters, as assistant manager will continue 
to be Washington, D, C. 

Mr. Wenke served as salesman for the 
Standard Oil Co. of New York from 1926 
to 1929 and then went with the North Am- 
erican Fuel Co. In 1932 he became a rep- 
resentative of the Massachusetts Accident 
Co. where he stayed until he became field 
assistant in Travelers’ Camden, N. J. office 
where he will continue as assistant man- 
ager. 

After his graduation Mr. Beck took sup- 
plemental courses in banking and_ became 
stock salesman for C. L. Schmidt & Co. in 
Chicago. In November, 1930, he was made 
supervisor of the trust unit in the City 
National Bank & Trust Co., Chicago, leav- 
ing in April, 1938, to join Travelers or- 
ganization as ficld assistant. Mr. Beck's 
headquarters as assistant manager of the 
Insurance Exchange branch will remain in 
Chicago. 

BERKSHIRE LIFE GAINS 

A 13% jump in new life insurance }s 
reported by Berkshire Life for the suc 
cessful first half of the current year. A 
slight increase in investment returns, 4 
$1,000,000 rise in assets, and a $1,626,000 
increase in insurance in force is als0 


noted. Mortality dropped 23 points and 
lapses were down 6%. 
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Equitable, N. Y., Removes 
Air Travel Risk Curbs 


CONCERNS FARE PASSENGERS 
No Limitation of Amaunt and No Extra 
" Premium on Scheduled Commercial 





Plane Flights 


Thomas I. Parkinson, president of the 
cquitable Society, announces that the 
sie c . . 
jgerwriting rules of the Society have 
ren modified by removing restriction on 
te issuance of new policies involving 
travel risks. The following message 
4s sent to the field forces of the So- 
ely: : : a‘ : 

“On this, its 8lst anniversary, the 
Cayitable Life Assurance Society of the 
‘sited States announces that no limita- 
fons of amount will be imposed and no 


Former Restrictions 

Prior to this change in the underwrit- 
ng rules, the Equitable imposed restric- 

son the amounts of insurance and 
tra premiums graduated by the number 
hours of air travel which the applicant 
mitted for the year preceding his ap- 

ation. The change eliminates these 
estrictions and puts the air risk as to 
e-paying passengers upon regular air 
routes in the same position as other acci- 
ent risks affecting life. The desirability 
ithe change was indicated by the favor- 
ble experience both in the Equitable 
nd generally with air risks for some 
time past. 

Since 1935 the Equitable has paid $109,- 
) on twelve death claims due to pas- 
enger deaths within the United States 
nthe regular air routes, the most recent 
which was paid in the early part of 
39. Since 1935 the number of air pas- 
ngers on regular routes has increased 
rom 746,000 to 1,877,000 and the passen- 
ver miles flown have increased from 187,- 
10,000 to 736,000,000. 


JOCKEYS WANT INSURANCE 
Their Guild Ready to Raise a $100,000 
Fund for the Protection of 
Its Members 
The Jockeys Community Fund and 
mild is preparing to raise a fund of 
10,000 for insurance of jockeys. Sub- 
ect was discussed at recent convention 
f National Association of Racing Com- 
missioners held at the Waldorf-Astoria. 
The Jockeys Guild was formed in 
aifornia last Winter and during the 
ral season at the Long Island tracks 
rrovided its own ambulance service. The 
ders are not protected in any insurance 
y the big stables. It is said that 65% 
{them have no insurance. It was said 
tthe meeting that over a period of five 
tars from 1935 to 1939, in the running 
{ 80.000 races in the U. S., there had 
en only nineteen deaths. Insurance 
mpanies are disinclined to write 
ckeys. 
HERE FROM ENGLAND 

Mrs. E. W. Gibson, Whose Husband Is 
With Confederation Life, Manches- 


ter, Arrives on Britannic 


\m 3ritannic 
itiving here this week from England 
were Mrs. E. W. Gibson and her three 
tar old son. Her husband is with the 
mtederation Life in Manchester, Eng- 
and. Mrs. Gibson and her son left early 
's week for Toronto where they will 
ain during duration of the war. 


Among passengers on the 


W. A.M. HOWARD IN NEW POST 
_ New head of Southern division, Con- 
lederation Life, is W. A. M. Howard, 
‘cently appointed assistant superintend- 
‘nt of agencies of that company. Just 
{turned from Mexico, where he has 
{cen acting managver, Mr. Howard has 
— varied experience during his nine- 
*n years with Confederation Life. 














able to you. 


The 


Susurance 











(Reprinted from Business Magazines) 


A Man O Comfort 


Your life insurance agent is more 
than a salesman of protection 


He is a trained specialist in his field; his 


advice and guidance are always avail- 


Take your problems to him. When you 
need and can afford additional protec- 
tion let him measure your requirements 
and “fit” them to you, so that you may 
receive a maximum of coverage at low- 


est possible cost. 


You will find him anxious to co-operate. 
The beneficiaries of your policy. per- 
haps you yourself if you survive, will be 
erateful for his concern at a future time 
when the dollars your insurance pro- 


vides may be urgently needed. 





rudential 


Company of America 


Home Office, NEWARK, N. J. 
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R. M. Simons 35 Years 
With the Home Life 


MILESTONE OBSERVED AUGUST 1 





Prominent New York General Agent 
Won Company Plaque in 1939 for 
Quality Business; His Career 





Russell M. Simons, one of the lead- 
ing general agents of the Home Life 
of New York, observed his thirty-fifth 
anniversary of continuous service with 
the company on August 1. For this en- 
tire period he has been “on the job” in 
New York City—the first few years as 


lank & Stoller 


B 
RUSSELL M. SIMONS 


an agent and for more than thirty years 
as general agent. His agency has re- 
peatedly led the country in volume, and 
for its quality production last year Rus- 
sell M. Simons was awarded the Quality 
3usiness plaque at a special meeting 
of general agents held in Hotel Roose- 
velt, New York. For the first quarter 
of 1940 the agency has again won this 
distinction. 

The Armstrong investigation of life 
insurance was in full swing when Russell 
M. Simons started on August 1, 1905, 
his Home Life career. As the company 
grew and prospered so did he and today 
he is recognized as one of New York 
City’s best known general agents. He 
is a past president of Home Life’s gen- 
eral agents association and has always 
taken an active interest in the Life 
Underwriters Association of New York. 
Mr. Simons, proud of his happy rela- 
tionship through the years with the 
Home Life, looks forward with optimism 
to the future. 


Commissioners to Convene 


In New York City, Dec. 2-4 


Dates for the mid-Winter meeting of 
the National Association of Insurance 
Commissioners were announced by Sec- 
retary Jess G. Read as December 2, 3 
and 4. The meeting will be held in New 
York City with headquarters at the 
Pennsylvania Hotel. The three-day con- 
vention, as usual, will precede a two-day 
meeting of the Association of Life In- 
surance Presidents which will convene 
at the Waldorf on December 5 and 6. 

The largest attendance at any mid- 
Winter meeting in the history of the 
association is foreseen by Secretary 
Read, who urges all who plan to attend 
to make their reservations soon by writ- 
ing directly to the convention manager 
at the Hotel Pennsylvania. 





L. E. BENDER TO MINNEAPOLIS 


Lewis E. Bender has been appointed 
Minneapolis manager, Acacia Mutual. 
He has been manager of the brokerage 
department, Northwestern National, and 
was formerly with Mutual Benefit. 
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Penn Mutual Honors 
Four First-Year Men 


ENTERTAINED AT PHILADELPHIA 








Qualify for President’s Club by Leading 
New Agents of Company in 
Volume or Lives 





Four first-year men of Penn Mutual, 
hailing from San Francisco, Sioux Falls, 
Buffalo, and Des Moines, were inaugu- 
rated into the company’s President's 
Club at the home office last week. The 
new members were in Philadelphia for 
two days as guests of the company. Each 
had produced more business, by volume 
or lives, than any other new man in the 
company during his first year in the busi- 
ness. 

The quartette was greeted by Vice- 
Presidents Alexander E. Patterson and 
Wallis Boileau, Jr.. and were presented 
to President John A. Stevenson in his 
office, where he awarded them certificates 
of membership and awards. They were 
given a luncheon by President Steven- 
son and the other executive officers and 
several trustees. The remainder of the 
time of their visit was devoted to con- 
centrated study of offce procedure in the 
home office. 

Robert B. Fraser, Tower Snow agency, 
Buffalo, was April winner by volume, 
having produced $96,649 during his first 
year. He is 23, married, a college grad- 
uate, had been a traveling paint sales- 
man, and had worked his way through 
college selling and working at a gas 
station. 

George W. Varney, Henry J. Gilbert- 
son agency in Sioux Falls, S. D., was the 
April winner by lives, having written 
forty-two in his first year. He is 34; 
had two years of college, is married and 
has three children. He was formerly 
manager of a shoe department. 

Bernard Jaffe, Forrest Curry agency, 
San Francisco, was May winner by vol- 
ume, with $166,191 in sales in his first 
year. He is 33, married, and has one 
child, was three years in college, and 
formerly was sales manager and buyer 
for a wholesale candy and tobacco firm. 

Leland T. Sloane, James E. Ruther- 
ford agency, Des Moines, was June win- 
ner by both volume and lives, with $177,- 
895 on eighty-one lives in his first year. 
He is 47, married, has three children. 
Education included a year at college. He 
is a World War veteran, and was long 
in the retail shoe business. 





KANSAS CITY CHAIRMEN 





Life Underwriters Association President 


Names Personnel; F. G. Holderman 
Chairman Annual Message Committee 


President Leon B. Fink, of the Kansas 
City Life Underwriters Association, 
Equitable Society, has announced per- 
sonnel of new committees. 

Chairman of business standards and 
conservation committee is Albert Drake, 
State Mutual; of legislatiive committee, 
Sam C. Pearson, Northwestern Mutual; 
of CLU, Ralph Price, Jr., Prudential; 
of co-operation with trust companies, 
Harry C. Booker, Equitable Society; of 
programs, W. L. Butler, Business Men’s 
Assurance; of young men’s committee, 
Howard Austin, Jr., Prudential; of an- 
nual message, Fred G. MHolderman, 
Equitable Society; of sales congress, J. 
Frank Trotter, Mutual Life. 


Board of directors is as follows: 

L. E. Eckerle, Home; George Maltby, Equit- 
able of Iowa; Mrs. Mildred P. Miller, Penn 
Mutual; Loren E. Reitz, Connecticut General; 
H. M. Swarthout, Bankers Life Co.; J. Frank 
Trotter, Mutual; E. B, Westover, Aetna Life. 


PAY FOR 450 LIVES 


The Arthur Youngman agency of Mu- 
tual Benefit, New York City, reports 
production for the first six months of 
1940 of $3,310,019 on 450 lives. This 
places the agency fourth among the 
Mutual Benefit agencies throughout the 
country. Production leader for the 
period is J. Welldon Currie with a paid- 
for volume of $342,000. Leader in lives, 
— 135% paid for, is Charles E. Max- 
well. 








Ramsay Agency Going to 
Larger Newark Quarters 


Vincent B. Coffin, second vice-presi- 
dent and superintendent of agencies, 


Connecticut Mutual, has announced re- 
moval of the John A. Ramsay agency, 
Newark, to larger offices in the Ray- 
mond-Commerce Building, 


effective Au- 


JOHN A. RAMSAY 


gust 15. Under the direction of Mr. 
Ramsay this agency has expanded so 
rapidly since his appointment as general 
agent that the need for more space has 
been felt for some time. 

Mr. Ramsay was agency supervisor 
for the Haviland agency of Penn Mutual 
in Newark from 1931 to 1937 and was 
appointed general agent for Connecticut 
Mutual in 1937. Within a year after his 
appointment Mr. Ramsay won the Presi- 


CARY GROTON DINED 
Pacific Mutual’s V.-P. in Charge of 
A. & H. Department Observes 30th 
Anniversary With Company 


Cary Groton, vice-president of Pacific 
Mutual Life, was honored with a dinner 
recently celebrating his thirty years of 
service. Included in the group of more 


than fifty who attended were members 
of the accident and health department, 
as well as others who have been closely 
associated with Mr. Groton in the com- 
pany. 

For many years he has been a member 
of the Bureau of Personal Accident & 
Health Underwriters, the Health & Acci- 
dent Underwriters Conference, and the 
International Claim Association. As 
vice-president of Pacific Mutual, he is in 
charge of its A. & H. department. 





ON U. S. CHAMBER COMMITTEE 
Leroy A. Lincoln, president Metropoli- 
tan Life; Julian Price, president Jeffer- 
son Standard; Julian S. Myrick, mana- 
ger Mutual Life, New York, and Her- 
man A. Behrens, chairman Continental 
Assurance, are the life insurance men 
who have been appointed on insurance 
committee of Chamber of Commerce of 
J. S. Esmond Ewing, vice-president 
Travelers Fire, is chairman of the com- 
mittee. 





dent’s Award, given each year by James 
Lee Loomis, president of the Connecticut 
Mutual, to the general agent who has 
made the most outstanding organization 
record during the year. 

In 1939 Mr. Ramsay succeeded in 
building the agency to second place 
nationally in paid life insurance volume 
among the company’s. seventy - two 
agencies. He is president of the Life 
Insurance General Agents and Manavers 
Associations of Northern New Jersey 
and chairman of the planning and pro- 
gramming committee, Life Underwriters 
Association of Northern New Jersey. 
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ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


CLIFFORD L. A\CAAILLEN 


GENERAL 
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Women Plan Session 
At National Meeting 


LARGE NUMBER TAKING Part 





Sara Frances Jones to Lead 
Publicity Exhibit and Talks 


Consumers Features 


Panel, 
by 





Seventeen life insurance women and 
ten speakers from outside the business 
will take part in the women underwrit. 
ers’ session at the Philadelphia conven. 
tion, National Association of Life Un- 
derwriters, September 24. Beatrice 
Jones, Equitable Society, New York 
chairman of the national committee on 
women underwriters, will preside over 
the morning session and Miss Alice E 
Roche, Provident Mutual, Philadelphia 
will occupy the chair during the after. 
noon. 

Preliminaries to the meeting will in- 
clude an invocation by Rufus M. Jones 
professor emeritus of philosophy at 
Haverford; welcomes by Mrs. Walter A 
Craig, chairman of the local committee 
on women guests and Sophia Bliven 
Penn Mutual, head of the local commit. 
tee on women’s entertainment, and a 
talk by Berenice Meistroff, Guardian 
Life, Kansas City, chairman of the 
Women’s Quarter Million Dollar Round 
Table. Miss Roche will interpret the 
theme of the session. 

Panel Discussion Leaders 

“The Best Plan I Know to Increase 
My Income,” a panel discussion led by 
Sara Frances Jones, Equitable Society, 
Chicago, will have six noted partici- 
pants: Stella Gibbs, California-Western 
States Life, San Francisco; Alice L. 
Keene, Massachusetts Mutual, Buffalo; 
Gertrude Braindwein, New York Life 
New York; Romola D. Hardy, Massa- 
chusetts Mutual, Charlotte; Sis Hoff- 
man, Union Central Life, Cincinnati, and 
another speaker to be announced. 

Consultant Service 

One of the outstanding features de- 
veloped by the women underwriters for 
the convention, a “consultant service,” 
will be introduced by Chairman Roche. 
The following women underwriters will 
function as a part of the service, which 
will have the theme of “Power of Applied 
Knowledge”: Anna L. Wiswell, Penn 
Mutual, Philadelphia, on estate plan- 
ning; Nancy T. Newland, Penn Mutual, 
Philadelphia, on the use of salary sav- 
ings; Hermine Kuhn, Equitable Society, 
New York, on the tax approach; Mabel 
George, Sun Life of Canada, Philadel- 
phia, on the C.L.U. movement and Miss 
Roche on direct mail advertising as a 
sales stimulator. 

Beatrice Jones to Speak 

A publicity exhibit, chronicling the 
activities of women in association and 
company work, will be presented by 
Gertrude H. Leidy, Penn Mutual, Phila- 
delphia. At the morning session there 
will be a talk by Beatrice Jones, 
“Women at Work,” embracing a report 
on a special study made of women under- 
writers in the United States, and dealing 
partly with production. 

Consumers’ Panel , 

A panel of six women consumers will 
open the afternoon session with a dls 
cussion of “Why Women Buy.” Mrs. 
Chase Going Woodhouse, professor 0! 
economics at Connecticut College and 
managing director of the Institute 0! 
Women’s Professional Relations, will be 
the coordinator and the following will 
participate: Dorothy Dignam of N. W. 
Ayer, New York, representing advertis- 
ing; Clara Zillisen, advertising manager 
Philadelphia Electric Co., representing 
utilities; Gladys Winegar, Byron G. Moon 
Co., New York, representing public rele 
tions; Mlle. Mala Rubenstein, direct 
ress of Helena Rubenstein, Inc. Nev 
York, representing manufacturing and 
Mrs. Paul Howe, American Home Ec 
nomics Association, Washington, repre 
senting the buyer. Another speaket 
representing merchandizing, will also + 
pear. Mary Barber, Penn Mutual, wil 
cooperate with Miss Roche in the devel: 
opment of the panel program. Corinnt 
V. Loomis, John Hancock Mutual, Bos: 
ton, will speak on “Why Women Sell 
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This son will have the ‘100 a month his father missed 


“Dad never thought he'd need financial help from us. All 
his life, he planned for an independent old age. He 
and he saved—for it. But today he finds 
the income from those savings sadly inadequate. Dad's 


planned 


trouble was that he failed to make sure that his old-age 
income would be guaranteed. 

“We're not making that mistake. We know, right 
now, that we'll never be dependent on someone else. We 
know we'll have at least $100.00 a month, guaranteed, 
when we reach dad's age because we've assured it through 


Northwestern Mutual Life Insurance.” 


VERY year, thousands of young men—young hus- 
bands, young fathers—are recognizing that one of 
the opportunities of 
youth ts the chance to 


buy an adequate old- 


MORE THAN 
& 700,000 POLICYHOLDER 


I” 


age income—through life insurance—for less money 
per year than would be required later on, and at a 
time when buoyant health assures insurability. 

Each year, thousands of men—young and middle-aged 
alike—follow the precedent set by 700,000 discerning 
buyers in selecting this company to watch over their 
life insurance estates. 

They find in this company’s basic principles the assur- 
ances of stability so desirable in a long-time investment. 
They appreciate the equality of membership in this 
truly mutual enterprise. They perceive the strength 
as well as the economy of applying only one stand- 
ard of selection. All must pass the same careful health 
tests. All must be good moral and financial risks. All 
must be engaged in approved occupations. 


The policyholders of The Northwestern Mutual 


are assured, too, of economical protection. Whether 
you are a present or a prospective policyholder, a 
request to a Northwestern Mutual agent will secure 
factual evidence that the returns per dollar invested 
are exceptionally large—that Northwestern Mutual 
insurance costs are exceptionally low 

If you would learn of the many other qualities which 
attract so many younger men to The Northwestern 
Mutual, consult a Northwestern Mutual agent. He 
is one who has aided many a young man (along with 
his older policyholders) in framing an insurance pro- 
gram to provide maximum protection commensurate 
with a young man’s financial position. Talk to him to 
learn the sure way to future financial independence 
for yourself if you live, for your family should you die 


Ask for the new booklet, “Tomorrow's Dollars.”’ 


ORTHWESTERN MUTUAL 


MILWAUKEE, WISCONSIN 





This full page advertisement will appear in the Saturday Evening Post of August 10th. 
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HEARD on 








When H. Pierson Hammond, actuary 
of Travelers, attended the 
the National Association of 


Insurance Commissioners in Hartford it 


recent con- 


vention of 


was the thirty-third annual meeting that 
He 
the 


has seen him among those present. 


has been a consistent attendant of 
semi-annual meetings also. 

He attended the first meeting of the 
committee on blanks. He has been chair- 
the Life 


Presidents’ committee on 


man of Association of Insur- 


ance blanks 
for many years. 
Williams College. 

Mr. Hammond has recently supervised 
the the 
National Association of Insurance Com- 


He is a graduate of 


index of Proceedings of the 





Bachrach 


JAMES S. ELSTON 


missioners covering the sessions from 
1871 to 1940 which has just been pub- 
lished by the Travelers. It was compiled 
by James S. Elston, assistant actuary of 
the company. 

Mr. Elston Cornell. 
He has been with the Travelers twenty- 
seven years. For ten years he has been 
the editor of the the Amer- 
ican Institute of Actuaries. 

Mr. Elston was Martinsdale, 
Mont., and before going to Cornell went 
Upon leaving 


is a graduate of 


Record of 
born in 


to Elmira Free Academy. 
college he became an instructor in 
mathematics in Cascadilla Preparatory 
School, Ithaca, N. -Y. His hobby is a 
library of publications of actuarial 
societies in all countries. He has a 
collection of nearly 1,000 different postal 
cards of Hartford. He belongs to the 
Mathematical Association of America, 
American Statistical Association, Royal 
Statistical Society, American Economics 
Association, American Public Health As- 
sociation, University Club of Hartford, 
Cornell Club of New York and Con- 
necticut Historical Society. He is chair- 
man of the committee on education of 
the Actuarial Society of America and 
was elected for a second term of three 
years on the council of the Actuarial 
Society of America in 1931. 

This is the third edition of the index 
of the commissioners’ proceedings to 
be published. The compilation of the 
first edition covering the first fifty ses- 
sions of the National Association of 
Insurance Commissioners was suggested 
by the late Burton Mansfield while he 
was Insurance Commissioner of Con- 
necticut. 

The previous editions have been wide- 
ly circulated and the present third edi- 
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tion is now being distributed to all 
insurance supervising officials and others 
interested. This brings up to date and 
includes all the data shown in either of 
the two previous indexes. 


I note that in addition to Ralph San- 
born, associate general agent of the 
Connecticut Mutual Life, being in Who's 
Who for 1940, Lawrence Priddy of this 


city, agent for the New York Life, who 
has been one of the largest producers 
in life insurance during the last quarter- 
century, is also in the volume. 

Among others in Who’s Who for 1940 
is Thomas B. Sweeney, manager of the 
Equitable Society of Wheeling, W. Va., 
who makes his home in Washington, D. 
C. He is the author of the following 
books: Horizon Frames, Sunward, Leg- 
end of Leonardo and Life Underwriting 
as a Professional Career. Sunward is a 
book of verse. 

The careers of a large number of life 
insurance presidents are given in Who's 
Who. 

Roger B. Hull, managing director of 
the National Association of Life Under- 
writers, is in the volume, as are Holgar 
J. Johnson, president of the Institute of 
Life Insurance, and Colonel Charles B. 
Robbins, manager and general counsel 
of the American Life Convention. 


As from July 1 no company operating 
in Eire may write life insurance as well 
as fire and accident insurance. This fol- 
lows the passing of an act which became 
law on July 1. Most of the English and 
Scottish offices are continuing with fire 


and accident insurance and dropping life 
insurance, Existing life policies are not 
affected by the change. 


Dr. Louis I. Dublin, chief statistician 
Metropolitan Life, is author of an illus- 
trated article in the recent issue of the 
magazine Look, bearing the title “How 
Safe Is Your Income?” based on the 
fact that 32,000 persons were killed last 
year in accidents in and about their 
homes, most of which accidents might 
easily have been preventable. The article 
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—— 
points out the danger points in the h 
and includes the following paragra _ 
“Responsibility for home safety. fall 
mainly on the housewife. My admoni 
tion to all housewives is this: A m4 
home must first of all be orderly.” 7 
Two men representing insurance who 
were unusually active in helping p; 
across the plank of the Democratic ok ‘ 
form in Chicago in favor of state sy De 
vision of insurance were C. ee 
president of American Life Convention 
and chairman of the National Life & 
Accident, Nashville, and Commissione 
James M. McCormack of Tennessee . 
ncle Francis, 


lat- 


Wendell Is Made Agency 
Secretary, Capitol Life 


Harold B. Wendell, former Brooklyn 
general agent Massachusetts Mutual, has 
been elected agency secretary of the 
Capitol Life of Denver. 

Mr. Wendell is a Dartmouth man who 
was born in New Hampshire. During 
the World War he served in the ordi. 
nance department at Washington. He 
entered life insurance in 1919 serving 
as assistant cashier in Denver for pe 
of the life insurance companies. Later 
he was with the Edward A. Woods Co. 
in Pittsburgh and was among the assist. 
ants of the late Frank H. Davis when 
the latter was agency vice-president of 
the Equitable Society. He then became 
manager of the Massachusetts Mutual in 
Brooklyn. 


GOLDSBERRY’S NEW POST 

Joseph P, Goldsberry, Group assistant 
in Los Angeles branch of Travelers, has 
been promoted to assistant district Group 
supervisor covering the same territory, 
with headquarters in Los Angeles. Mr. 
Goldsberry, an alumnus of the Univer- 
sity of California, graduating in 1928 
with a B.S. degree, joined the Group 
department of Travelers’ home office in 
1928 and since then has been trans- 
ferred from Hartford to the larger of- 
fices of Boston and Los Angeles. In 
March, 1936, he was made Group assist- 
ant in Los Angeles. 


Membership Drive 
(Continued from Page 1) 


of the city, but because of the informa- 
tion they gather at these meetings.” 

_Leaving military school when he was 
15 because of the death of his father, 
Mr. Foley answered a newspaper adver- 
tisement which resulted in his getting a 
job with Equitable Life Assurance So- 
ciety’s home office, then at 120 Broad- 
way. At the time he was 15. In 1920 
he joined the State Mutual, becoming 
successively cashier, supervisor and as- 
sistant general agent. In 1931 he was 
appointed manager of the uptown branch 
of the Frank W. Pennell agency and in 
1938 was made head of an agency of his 
own, 

He has taken commercial courses and 
several life insurance courses at New 
York University and Columbia. 

As a speaker Mr. Foley has appeared 
before Syracuse convention of New York 
State Underwriters Association, before 
State Mutual conventions and also 4 
number of leading life agencies in this 
city. His talk at Syracuse, “Yes, I Sell 
My Friends,” has been reprinted in sev- 
eral publications. 

Mr. Foley resides in Manhasset, L. 1; 
is a member of the Life Managers Ass0- 
ciation of this city and of the Mid Towt 
Managers Association, having served 3s 
secretary and treasurer of the latter. He 
was chairman of this year’s golf outing 
of the Life Managers Association. He's 
also a member of the New York State 
Association. He was one of the orgat 
izers of the North Hills Country Club 
at Douglaston, L. I. and was an organ 
izer of the first training school for new 
agents. He has appeared in several 0! 
the Gridiron shows of the Life Managers 
Association. 
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Something you don’t have to pay for 


YOUR LIFE INSURANCE POLICY is a contract be- 
tween the Company and you. The Company wishes 
not only to fulfill the terms of that contract, but to 
perform every reasonable service that may increase 
your policy’s value to you and your family. 

As evidence of this, you will find a “Notice to 
Policyholder” printed plainly on the back of most 
Metropolitan policies. If you will read this notice, 
you will find that it is not necessary to employ any 
person to collect the insurance payable under your 
Metropolitan policy, to obtain any information 
about your policy, or to secure any of the benefits 
which that policy provides. The Company wishes to 
pay every proper claim without delay. 

All that is necessary is to get in touch with your 
Metropolitan agent, or with the manager of your 
District Office. If this is not convenient, write di- 
rectly to the Home Office in New York City, or to the 
Pacific Coast Head Office in San Francisco. 

Whenever you have a question about your policy, 
it is advisable to consult your Metropolitan agent 
first. It is his responsibility to help you solve your in- 
surance problems, and to serve you efficiently, sym- 
pathetically, and intelligently... and without addi- 
tional charge of any kind. 

Following are a few of the many instances in 
which your Agent’s help is available for the asking. 


Settlement of Death Claims or other Benefits. 
Except for notary fees, there is no need for a bene- 
ficiary to pay a fee for preparation of claim papers 
or the papers necessary for other benefits. Your Met- 


ropolitan Agent will give you any assistance that 


may be necessary in preparing and filing such papers, 
and will help to arrange for prompt payment of the 
claim. 


Analyzing or checking your insurance program. 


Your Metropolitan Agent will co-operate with you in 
seeing that your insurance fulfills the purpose for 
which you bought it. If there have been any changes 
in your economic status, or in your family obliga- 
tions, your Agent will help you work out a plan to 
make your insurance program cover them. 


Explaining Retroactive Benefits 
on Liberalized Policies. 


Metropolitan, in common with other companies, has 
made liberalizing improvements through the years, 
particularly in Industrial policies. Each improve- 
ment has been of advantage to the policyholder. 
Wherever possible, these additional benefits have 
been made retroactive, so that if you own an old 
policy, you may be entitled to certain benefits which 


this old policy does not contain in writing. 


If you have an old policy on which you no longer 
pay premiums, you may wonder if it has any value. 
Such old policies often do have value. And, through 
voluntary action by the Company, many Weekly 
Premium policies have become eligible for cash sur- 
render value if premiums on them were paid for at 
least three years, even though the policy terms re- 
quire a longer premium-paying period. 


Of course, nothing in this advertisement is in- 
tended to suggest that either you or your benefici- 
aries should refrain from consulting a trusted family 
advisor, or a competent and reputable attorney-at- 


law in case you, or your beneficiaries, feel the need of 


doing so. 


One thing more. Even though you may have read 
your life insurance policy thoroughly, do so again... 
at once. Read it from beginning to end. Be certain 
that both you and your beneficiaries are familiar 
with its provisions. If there is anything that you, or 
they, do not understand, your Company’s agent will 
be glad to explain—or, if you prefer, communicate 
with the Home office. 





COPYRIGHT 1940—METROPOLITAN LIFE INSURANCE CO 


This is Number 28 in a series of advertisements de- 
signed to give the public a clearer understanding of how 
a life insurance company operates. Copies of preceding 


advertisements in this series will be mailed upon request. 


Metropolitan Life 
Insurance Company 


(A MUTUAL COMPANY) 


Frederick H. Ecker, CHAIRMAN OF THE BOARD 


Leroy A. Lincoln, PRESIDENT 





1 MADISON AVENUE, NEW YorK, N.Y. 











Plan to visit the Metropolitan's exhibits at the 
New York World’s Fair and at the 
Golden Gate International Exposition 

in San Francisco. 








THIS IS THE TWENTY-EIGHTH in Metropolitan’s series of ad- 
vertisements designed to give the public a clearer under- 
standing of how a life insurance company operates. It ap- 
pears in: Collier’s, Aug. 3; Saturday Evening Post, Aug. 3; 


Business Week, Aug. 3; Time, Aug. 5; American Weekly, 
Aug. 4; This Week, Aug. 11; Forbes, Aug. 1; United States 
News, Aug. 2; Cosmopolitan, Sept.; Nation’s Business, Aug.; 
Fortune, Aug.; Newsweek, Aug. 5; American Mercury, Aug. 
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Recent Life Insurance Decisions 


Proceeds of Policies Kept from Creditors—Proof of Sound 
Health—W orthless Check Not Premium Payment— 
Right to Renewal Commissions 


In the settlement of an executory 
estate conflicting claims arose to the 
proceeds of three Industrial life policies 
aggregating $2,148. As the facts were 
stated by the New York Appellate Divi- 
sion, Fourth Department, In re Felof’s 
Will, 20 N. Y. S. 550, the insured was 
told by the agents who solicited this in- 
surance, that the person who paid the 
premiums and retained the policies would 
be paid the proceeds thereof in the event 
of the assured’s death. 

The decedent agreed to make the ap- 
plications and his niece, Mary Kaszyca, 
agreed to pay the premiums. The poli- 
cies were delivered to the assured who 
immediately delivered them to this niece 
who retained them in her possession and 
paid all the premiums thereon until the 
assured’s death. The niece delivered 
these policies to the insurer’s agent to 
collect the proceeds for her. The in- 
surer issued its check, for the full 
amount due under the policies, to the 
executrices named in decedent’s will, who 
endorsed the same and deposited it to 
the estate’s account. The executrices 
paid the proceeds of these three policies 
to this niece. 

From decrees of the Surrogate’s Court, 
Niagara County, directing the niece to 
repay the proceeds of the three policies 
to the estate the executrices and the 
niece appealed. The Appellate Division 
reversed the decrees because the agree- 
ment between decedent and his niece 
effected an assignment to her of these 
policies. 





Proof of Sound Health 

On appeal from judgment for plaintiff 
in an action upon life policies, the New 
York Appellate Division, Fourth Depart- 
ment, Schneider v. John Hancock Mu- 
tual Life, 20 N. Y. S. 589, reversed the 
judgment and granted a new trial for 
the following reasons: 

“Plaintiff had the burden of proving 
that decedent was in sound health on 
the effective date of the policies. The 
policies were dated December 11, 1935. 
The insurer died on December 17, 1935. 
The attending physician’s affidavit sub- 
mitted by plaintiff as part of her proofs 
of death disclosed that decedent’s health 
was impaired on December 9, 1935, and 
that he was under treatment for the 
disease which caused his death from 
December 10, 1935. 

“Evidence of decedent’s physical ap- 
pearance prior to the date of the poli- 
cies is not sufficient to overcome the 
proof furnished by the attending physi- 
cian’s affidavit. The finding that the in- 
sured was in good health on the llth 
day of December, 1935, is against the 
weight of the evidence.” 





Worthless Check Not Premium Payment 


In an action by an insured for pre- 
miums on a life policy which he alleged 
was wrongfully forfeited by the defend- 
ant insurance company for failure to 
pay a premium, the evidence was undis- 
puted that insured sent defendant a 
check for the premium. The defendant 
mailed the insured a receipt stating that 
the check was received not in payment 
of the premium but conditionally and 
for collection only and if not paid when 
presented the check was void. 

When presented, payment of the check 
was refused because of “insufficient 
funds.” It was returned to the defend- 
ant, which immediately notified the in- 
sured that the policy had lapsed under 
its terms and sent forms for application 
for reinstatement calling insured’s at- 
tention to the fact that he must produce 
evidence of insurability and must pay 
back premiums. Insured declined to 
make the proof. 

Under the policy insured had thirty 


days grace to pay premiums. The pre- 
mium was due April 1, 1938. The com- 
pany received his check on April 29, 
1938. 

The Arkansas Supreme Court, Naylor 
v. Illinois Bankers Life, 134 S. W. 2d 
13, held that the receipt on its face was 
notice to insured that the check was 
accepted on condition that it be paid 
when presented to the drawee bank and 
was not received and accepted by the 
company in payment of the premium. 
Judgment for defendant on a directed 
verdict was therefore affirmed. 





Right to Renewal Commissions 

Action was brought in Oklahoma 
County (Okla.) District Court by the 
general agent of the Old Colony Life 
after it had become defunct against the 
Alliance Life as assignee of the Old 
Colony to recover a certain percentage 
of renewal premiums collected by the 
Alliance Life on policies written by the 


plaintiff under his agency agreement, 
and for an accounting. The agency 
agreement provided that the agent 


should receive a certain percentage of 
all renewal premiums to be collected on 
policies written by him. The Oklahoma 
Supreme Court, Alliance Life v. Land- 
hum, 101 P. 2d 1058, affrmed judgment 
and ordered an accounting. 

The court holds that by such a pro- 
vision in an agency contract the agent 
becomes vested with an interest in said 
premiums as they are collected and the 
principal and its successors who collect 
such premiums occupy a trust relation- 
ship toward the agent. The agent’s 
right to receive his share of said pre- 
miums attaches simultaneously with the 
collection thereof, and this notwithstand- 
ing that the successors may be assignees 
of the principal by judicial assignment in 
receivership proceedings. 





700 AT HOUSEWARMING 





American Mutual Life Hosts to State 
and City Officials, Company Ex- 
ecutives and Other Visitors 

The housewarming of the American 
Mutual Life of Des Moines last week 
was attended by more than 700 visitors, 


including executives of other Des 
Moines companies, public officials and 
Iowa business men. Ward F. Senn, 


president; John Moriarty, vice-president, 
and other officers of the American Mu- 
tual personally conducted the visitors 
through the new offices. There were 
many baskets of flowers sent by friends 
of the company. 

The new home office is on the tenth, 
eleventh and twelfth floors of the Lib- 
erty Building, Des Moines. 





NOW PETERSON & PETERSON 

Stan Peterson, for past five years a 
supervisor in Peterson agency, Seattle, 
Wash., has been made a partner in 
newly formed firm of Peterson & Peter- 
son, general agents for the company in 
state of Washington. He will be asso- 
ciated with his father, William Peterson, 
who for twenty-three years has been 
Provident Mutual’s only general agent 
in that territory. Agency stands eighth 
in country for the company. 

Stan Peterson is a graduate of Uni- 
versity of Washington and also of the 
Life Insurance Sales Research Bureau’s 
school of agency management. 


100% NEW BUSINESS INCREASE 
The Raymond J. Wiese agency, North- 
western National, Chicago, has been 
awarded the company’s bronze plaque 
for agency leadership in the second 
quarter agency builders contest, with 
an increase of more than 100% in 
paid new business. 


Maxwell S. Stewart Book 
on “Pensions After 60” 


DISCUSSES SOCIAL SECURITY ACT 


Published by Public Affairs Committee, 
Inc., System Will Be Built 
For Years 








Public Affairs Committee, Inc., of New 
York has issued a pamphlet bearing the 
title “Pensions After Sixty,” which is 
written by Maxwell S. Stewart. 

Among other things it discusses in 
detail the Social Security Act and tells 
those who are protected by old age in- 
surance and those who are not. The 
concluding paragraph in the booklet is 
as follows: 

“We should guard against the idea 
that our present provisions for the aged 
are adequate merely because they are 
better than they were a few years ago. 
But we should also be on guard lest our 
sympathy for their plight lead us to 
adopt proposals which threaten our na- 
tional prosperity, or work to the dis- 
advantage of the sick, the disabled, the 
unemployed, dependent children, or other 
groups in need of help. If the experi- 
ence of European countries demonstrates 
anything, it is that a satisfactory sys- 
tem of social security does not grow up 
overnight, but is the product of years 
of patient building.” 





A. F. Hall to Entertain 
At Leland Summer Place 


Arthur F. Hall, founder and chairman 
of the board, Lincoln National Life, will 
entertain all senior officers of the com- 
pany August 2, 3, and 4 at “The Duck,” 
his summer home in Leland, Michigan. 
Those to be present will include, in addi- 
tion to Mr. Hall: A, J. McAndless, presi- 
dent; F. Baird, vice-president and 
general counsel; A. L. Dern, vice-presi- 
dent and agency director; L. J. Kalm- 
bach, vice-president and manager of re- 
insurance; C. F. Cross, second vice- 
president and agency manager; W. B. F. 
Hall, second vice-president (mortgage 
loans); Dr. E, Thornton, second 
vice-president and medical director; 
F. J. Travers, second vice-president (In- 
vestment research); S. C. Kattell, sec- 
retary and actuary. 





Rubenstein and Stephens 
Selling Teachers’ Policy 


Bernard Rubenstein, New York, a pro- 
ducer for the Equitable Society, is con- 
ducting the R. & R. Lifetime Disability 
Agency which is offering “teachers’ union 
lifetime insurance” to members of the 
New York State Federation of Teachers 
Unions. Sale of this policy is carried 
on as a separate unit of the Frank L. 
Stephens agency of the Mutual Benefit 
Health & Accident Association at 111 
John Street, New York. 

The policy is sold for an annual pre- 
mium and pays $100 a month indemnity 
for either accident or illness except that 
it pays only at the rate of $50 a month 
for the first two weeks after a disability 
is reported. It pays hospitalization bene- 
fits, surgical expenses where no dis- 
ability benefits are claimed and double 
indemnity for accidents arising from cer- 
tain specified causes. 





AMERICAN MUTUAL MEETING 


At the annual meeting of the board 
of directors of American Mutual Life 
held at the home office in Des Moines, 
Ia., A. H. Hoffman was re-elected chair- 
man of the board and Ward F. Senn 
was re-named president and member of 
the board. 

President Senn reported that the 
American Mutual’s volume of business 
was the highest point in the last eight 
years and that for eighteen of the 
last nineteen months, new paid business 
had exceeded that of the corresponding 
month of the previous year. 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 











Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Ine. 


* Consulting Actuaries * 


90 John Street, New York 


Telephone BArclay 7-3428 











82 YEARS OLD 





Equitable Life Assurance Society Has 
Disbursed $4,475,313,610 Since Organ- 
ization; Pays Out $578,888 Daily 

With $4,475,313,610 paid to policyhold- 
ers and beneficiaries since organization, 
the Equitable Society has entered into 
its eighty-second year of business. Such 
payments during the first half of 1940 
were at the rate of $578,888 a day, a total 
of $105,357,554 for the period. 

Of the total money paid out, $1,678- 
209,185 was distributed to settle death 
claims. Living policyholders received un- 
der endowment policies, $339,448,651; in 
dividends, $1,022,231,518; under annuity 
contracts, $200,504,596; and cash values 
and other payments, $1,234,919,660, 

The $7,027,000,000 life insurance which 
the Society has in force embraces protec- 
tion for policyholders owning 1,680,017 
ordinary policies and 1,432,459 group life 
certificates. In addition the Society has 
in force 478,000 contracts and certificates 
providing for annuity payments to the 
holders. Rounding out membership of 
the Society are holders of 347,500 certifi- 
cates covering group accident and health 
and of 200,000 ‘certificates covering group 
hospitalization. 

Approximately 11,650 workers, includ- 
ing the home office staff, agents, field 
service employes, and reserve force mem- 
bers carry on the business of the So- 
ciety. 





WILL HAVE PERMANENT HOME 





Public Will Be Able to See Medicine and 
Public Health Exhibit of N. Y. 
World’s Fair After Fair Closes 
In the Hall of Man at the New York 
World’s Fair is the medical and public 
health exhibit. Chairman of the mu- 
seum’s board of directors is Dr. Louis I, 
Dublin, third vice-president and statis: 
tician, Metropolitan Life. He says that 
the medical and public health exhibit w"i 
be given a permanent home wher the 
Fair closes. rm 
Before going with Metropolitan Lile 
Dr. Dublin taught college mathematics. 
He went with Metropolitan in 1911 to or- 
ganize its vital statistics bureau. He 1s 
author of numerous books and many 
magazine articles, and has been called 
the most quoted man in life insurance. 





Massachusetts Mutual Gains 


During the second quarter this yeat, 
Massachusetts Mutual Life showed @ 
gain of $4,361,000 over insurance deliv- 
ered in the same period a year ag® 
The company issued $9,622,000 new busi- 
ness in the first eighteen days this 
month, compared with $4,930,000 the same 
period last July. 

With 516,452 policies for $1,975,472,00 
on the books July 1, the company 
showed a six months’ increase in insuf- 
ance in force of 3,500 policies for $il,- 
900,000. Retirement annuities in force 
amounted to $147,546,000. 


HAIGHT, DAVIS & HAIGHT, Ine. | 
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Institute Will Survey 


Co.’s Annual Reports 


IMPROVED PUBLIC RELATIONS 
Holgar J. Johnson Finds Substantial 

Progress in Making Account of Opera- 

tions More Clear and Readable 

The Institute of Life Insurance is 
making a survey of the annual reports 
issued to policyholders by life insurance 
companies covering operations during 
1939 and plans to publish the results of 
this survey in the Fall. 

“The decision to make the survey,” 
said Holgar J. Johnson, president of the 
Institute, “is based on the favorable re- 
sponse to the study made last year which 
was published under the title ‘Increasing 
the Effectiveness of the Annual Report 
to Policyholders.’ This pointed out the 
opportunity for utilizing the annual re- 
port as a medium for creating a better 
public understanding of life insurance 
and attracted widespread interest. 

“A number of the reports that have 
come to the attention of the Institute 
indicate that substantial progress has 
been made in the direction of making 
the story of the year’s operations more 
understandable and more interesting, The 
possibility of simplifying and interpret- 
ing the figures so that they are both 
understandable and interesting is amply 
demonstrable on the basis of what has 
already been achieved. 

Getting Away From Farmality 

“The traditional attitude toward the 
annual report, of life insurance compa- 
nies and of corporations generally, was 
that it represented merely a formal ac- 
counting of the companies’ operations, 
and a statement of financial conditions— 
a job to be done once a year—that few 
people read and understand. Stockhold- 
ers and policyholders therefore are not 
as universally interested as they per- 
haps should be. The result has been 
that as management became aware of 
the potential usefulness of the annual 
report as a means of communication with 
the owners of the business that could 
be employed as a basic instrument of 
a public relations program, they began 
to overcome this general reader apathy. 

“Corporations that have broken away 
from the old concept of the annual re- 
port and have used it as a vehicle for 
presenting factual information frankly 
and informatively to their stockholders 
and employes find that from year to 
year they are talking to a constantly 
widening audience of people who have a 
definite interest in the company and its 
success. 

“The life insurance industry has made 
an important start in the same direc- 
tion, The survey which the Institute 
is conducting will endeavor to highlight 
the progress achieved in liberalizing the 
presentation of material and to report 
on methods of distribution as well as 
to present such evidence as is available 
of increasing policy owner interest.” 


DICK TRANSFERRED TO TEXAS 





Newly appointed supervisor for the 
C. Archie Helland agency, Connecticut 
Mutual, San Antonio, is William J. 


Dick, Jr., formerly a producer in the 
Charles J. Zimmerman agency at 
Chicago. 

Mr. Dick entered the life insurance 
business with the Connecticut Mutual 
at St. Louis four years ago after grad- 
uation from the University of Southern 
California. He joined the Zimmerman 
agency in May, 1939, and besides his 
personal production has assisted that 
agency in organization matters. The 
Helland agency has been making rapid 
Progress since the Connecticut Mutual 
re-entered Texas in 1932, and is one of 
the company’s leading offices. 





B. S. PATES DIES AT 80 
_ Bailie Semple Pates, aged 80, who for 
lorty years was superintendent of the 
Fredericksburg branch of the Home Ben- 
eficial Life, retiring in 1928, died at his 
home in Fredericksburg, Va. 
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L. E. Orcutt Honored % eo ET 


On 20th Anniversary 
AS PROVIDENT MUTUAL AGENT 





His Associates in C. D. Connell Agency 
Give Breakfast in His Honor; Paid 
Tribute By President Linton 





The staff of Clancy D. Connell Agency, 
Provident Mutual Life, New York, 
staged a breakfast party on Tuesday in 
honor of Louis E. Orcutt, one of the 
leading agents of the office who ob- 
served his twentieth anniversary with the 
Provident on July 26. General’ Agent 
Connell presided and presented Mr. 
Orcutt with the company’s twenty year 
service pin. He also read a letter from 
M. Albert Linton, Provident’s chief 
executive, which was one of the most 
enjoyable spots on the program. Presi- 
dent Linton paid tribute to Louis E. 
Orcutt’s long service and loyalty to the 
company and complimented him on the 
editorial excellence of The Door Knob, 
weekly agency paper which has appeared 
regularly for the past fifteen years with 


Mr. Orcutt as its editor. “You have 
the ability to write well,” said Mr. 
Linton. 


Mr. Orcutt has spent his entire life 
insurance career with Provident Mutual 
and No. 4 agency of the company in New 
York. When he started Graham C. Wells 
was its general agent and Clancy D. 
Connell was an agent. He has produced 
business with great persistency and to- 
day, at 60 years old, is leading the office 
in number of lives insured for the year 
to date and is not far from the lead 
in volume. 

Before entering life insurance Mr. 
Orcutt was associate editor of Christian 
Herald for several years and spent many 
vears in general merchandising business 
in the mid-West. He also worked his 
way through college, being a graduate 
of Iowa State College. 





Starr En Route to Manila 


C. V. Starr, international insurance 
man and publisher of a Shanghai daily 
newspaper, is due in Manila Sunday. 
Mr. Starr, as a newspaper man and not 
as an insurance man, was one of the 
group of newspaper men whom the Jap- 
anese - Nanking administration ordered 
out of Shanghai because the Japanese 
did not like the type of articles which 
were being printed. 

Mr. Starr and the correspondents af- 
fected by the order took the position 
that the Japanese-Nanking administra- 
tion had no authority to expel anyone 
from the international settlement at 
Shanghai. Mr. Starr remained in Shang- 
hai until this week when he left on one 
of his routine business trips to Manila. 





APPOINT ECKHARDT, COCKEY 

Fred S. Eckhardt and Charles C. 
Cockey, members of the Baltimore sales 
organization of the Sun Life of Canada 
for more than fifteen years, have been 
named unit supervisors of the Baltimore 
branch, 

Sun Life’s manager at Baltimore is L. 
C. Richards, Jr., whose transfer from 
Pittsburgh to succeed Carl F. New, now 
retired, became effective earlier this year. 














IDEAL PROTECTION POLICY 


A Convertible Term Policy for the 
Productive Period of Life 


Policy issued at age 35 pro- 
vides term insurance to age 69. 
The policy is convertible prior 
to age 60 without examination. 
Waiver of Premium and Acci- 
dental Death Benefits may be 
included. Also issued on sub- 
standard lives. 


Hint 
INSURANCE COMPANY 
Founded 1850 


120 West 57th Street 
New York, N. Y. 

















WOULD INSURE INVESTMENTS 





Louis Menchini of San Francisco Issues 
Booklet on Plan of Tentative 
Organization 
Louis Menchini of San Francisco has 
issued a booklet setting forth a plan 
for organization of an institution for 
insurance of investments. He calls at- 
tention to large amounts of money in 
savings banks and in the reserve ac- 

counts of corporations. 

His proposed “institution” would be 
capitalized at anything from $200,000,000 
to $500,000,000 and the organization 
would issue “Policies of Investment In- 
surance” for redemption and for reim- 
bursement to purchasers. 

“Issue of the policies would be made 
in successive series of pre-determined 
extent,” he says, “and prorated upon 
the capitalization of the Institution’s 
capital insurance fund. The extent of 
this capitalization will naturally increase 
progressively as successive series of poli- 
cies are sold.” 

In the booklet no description is given 
of Mr. Menchini’s identity or his back- 
ground, 





The third quarterly dividend of thirty 
cents a share on 250; shares of 
Lincoln National Life stock was 
August 1. 


paid 





In Michigan, Ohio, 





°- OPEN TERRITORY - 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 


Indiana and Ilinois. 











2h EMBLEM of a. 
strong, enduring life in- 
surance ich 
mpraerionen tsar 
t6 principles of justice — 
and friendliness. Well 
directed and soundly © 
managed, the protection _ 
_the Equitable of Iowa» _ 
provides to policyhold- _ 
ers and their families is 


Outstanding by Any Standard — 
of Comparison 


EQUITABLE 
LIFE 0/10WA 


ROME OFFICE: DES MOINES 





Leading Insurance Figures 


To Conduct NALU Seminars 


Four seminar sessions covering impor- 
tant phases of life insurance work are 
scheduled for the Wednesday afternoon, 
September 25, session of the Philadelphia 
convention of the National Association 
of Life Underwriters. The seminars, at 
the Bellevue- Stratford Hotel, will be 
grouped so that every delegate will be 
able to attend at least two. 

The sessions and their leaders are as 
follows: “Programming,” led by James 
Elton Bragg, Guardian Life, New York, 
and Charles L. Kluss, Connecticut Mu- 
tual, Chicago; “Business Insurance,” pre- 
sided over by William H. Burns, inde- 
pendent, Philadelphia; “Work Habits,” 
under Grant Taggart, California-Western 
States Life, Cowley, and “Privileged 
Pensions,” with Denis B. Maduro, attor- 
ney and counsel for the New York City 
Association, leading the discussions. 

The seminar leaders include some of 
the best known exponents of American 
life underwriting. Mr. Bragg, a lecturer 
on life insurance at New York Univer- 
sity, has had a distinguished career as 
fieldman, manager and home o ce offi- 
cial. Mr. Kluss is one of the leading 
producers for Connecticut Mutual Life 
in Chicago and an expert on program- 
ming. Mr. Burns is a life member of 
the Million Dollar Round Table and has 
a long record as one of the country’s 
premier producers; Mr. Taggart, a trus- 
tee of the National Association, is a past 
chairman of the Million Dollar Round 
Table. Mr. Maduro has long been a 
favorite speaker at life insurance meet- 
ings and is an acknowledged authority 
on the legal factors of insurance. 





WROTE $514,000 IN MONTH 
Forty-five agents of the V. J. Harrop’ 
agency of the Equitable Life Assurance 
Society, Nashville, celebrated Mr. Har- 
rop’s twenty-fifth anniversary month by 
169 applications for $514,000 of new 
business, 











ES — THE EASTERN ST 
. o~e, ~) THE LASIERN oe - 
sGosesams_! UNDERWRITER (Gomis < August 2, 1940 J Aug 














——————————eeeee——e—eee————OOOaOeooooeeeeeeeeee ———> ee SS Sos. — = ————___ 








The Mutual Life [nsurauce 
Company of New York is building 


its Advertising and Field Service plans to aid 
representatives in better prospect selection, 
better methods of self-introduction, better 
time conservation and increased effectiveness 


at the interview. 


Here ts an advertiscment 


designed to introduce Mutual Life Field 








Forces to those who wish to continue the 
‘vacation years” income feature of life in- 
surance with its standing appeal to family 


protection. 


FIRST POLICY ISSUED FEBRUARY 1, 1843 

















August 2 1940 









THE EASTERN 
UNDERWRITER 









































































































































Happy Holidays — Self- planned Style 


“Come ON, DAD,” they call and off you'll all go on a 
journey of fun, your annual vacation. 

Great occasions in life, these vacations—with new ex- 
periences, new pleasures, sometimes better, even, than you 
dreamed of. That’s the American way—happy futures— 
self-planned, self-earned, self-saved-for. 

Would you like to think right now about the vacations 
that lie far ahead, in the future, while this one is fresh 


in your mind? If you would, welcome the representative 
of The Mutual Life Insurance Company of New York 
who may call. 

Learn from this representative how, through a Mutual 
Life Endowment or Endowment Annuity, you can make 
sure of just the yearly vacation or retirement fund you 
would like to have from §5 on and insure adequate pro- 
tection in the meantime for your household. 


Our booklet, “PLANNING FOR INCOME AT 55, 60 or 65,” tells of more than 75 inter- 
esting ways to enjoy your “vacation years” when they arrive. Ask a Mutual Life repre- 
sentative for a copy or receive it from one of them by writing to the address below. 


She Mutual Life 
Inourance Companyof New York 


34Nassau Stree, New York 


FIRST POLICY ISSUED 











FEBRUARY 1, 1843 





An advertisement by The Mutual Life Insurance Company of New York 
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Board of Judges of LAA Exhibits 





TROY M. RODLUN 





DR. WILFORD L. WHITE 





LESTER DOUGLAS 


Personnel of board of judges for exhibits competition at LAA convention 


PETER BECKER, JR. 


includes 


Troy M. Rodlun, advertising consultant, chairman and technical advisor; Dr. Wilford 

L. White, Department of Commerce, who will judge merchandising plan; Lester 

Douglas, director of art and typography, Chamber of Commerce of U. S., who will 

judge design; and Peter Becker, Jr., president of Standard Press, Inc., who 
will judge copy. 


A conducted visit through the Federal 
Bureau of Investigation will feature the 
afternoon session of the annual 
meeting of the Life Advertisers 
ciation in Washington October 14 to 16. 

Kenneth R. Miller, Atlantic Life, gen- 
eral program chairman for the gather- 
ing, conducted negotiations for the LAA 
visit with J. Edgar Hoover, director of 
the bureau. It is expected that Mr. 
Hoover will be on hand to personally 
greet the LAA group. 

“We will be glad to welcome members 
of the Life Advertisers Association on 
this trip through the Federal Bureau of 
Investigation,” said Director Hoover. 

“After all, the FBI and the institution 
of life insurance have a lot in common. 
We are both engaged in making this 
country of ours a better place in which 
to live. The life insurance agent is 
chasing down such culprits as depend- 
ency, unhappiness and want. The crimi- 
nals we of the FBI seek to bring to 
justice are perhaps more vicious but I 
doubt whether they cause more human 
suffering.” 


first 
Asso- 


Charles O. Dean has been appointed 
manager of the Colonial Life at Greens- 
burg. Pa. 


MAY TAX LOANS AND LIENS 


Attorney General George C. Gibbs, of 
Florida informed W. V. Knott, 
State Insurance Commissioner and State 
Comptroller J. M. Lee, that the state 
may tax policy loans and liens of life 
insurance companies operating in the 
state. Mr. Gibbs holds that “promis- 
sory notes or other written evidences” 
of life insurance loans are subject to the 
intangible property tax of the state. It 
is pointed out by the attorney general 
that this ruling is not in conflict with a 
decision of May 9, that the cash sur- 
render value of life insurance policies 
are not taxable. 


has 


CANADA RULES ON INSPECTORS 

Beginning August 1 inspectors for in- 
surance companies in Canada will be 
placed under regulations devised by the 
Dominion Government to avoid “delib- 
erate or inadvertent or unauthorized 
distribution of information” which they 
might have acquired in visiting plants 
producing war materials. Companies 
may now employ only those inspectors 
who have been furnished with a card 
of identification by the commissioner 
of the Royal Canadian Mounted Police. 


Top Notchers of Midland Mutual Hear 
Sales Ideas at 3-Day Biennial Meeting 


Headed by the fifty-five agents who 
qualified for company field clubs, an 
enthusiastic group, of Midland Mutual 
Life producers attended the biennial 
convention of the company at Bedford 
Springs, Pa., July 24 to 26. 

Concentrating on practical, workable 
sales ideas, the three morning sessions 
were directed by J. A. Hawkins, vice- 
president and manager of agencies, Rus- 
sell S. Moore, assistant manager of 
agencies, and Howard W. Kraft, adver- 
tising and sales promotion manager. 

Eight leading Midland Mutual pro- 
ducers gave talks. Walter C. Hart, gen- 
eral agent at Cleveland, discussed the ap- 
proach and its purpose; LeRoy Brene- 
man, Lancaster, Pa., spoke on use of the 
Social Security act to increase insurance 
sales; a demonstration of a sales talk 
was presented by Gilbert Moody and 
James Fessenden, agents from Columbus, 
O.; Planning was the subject of Lloyd 
Stillson, son of C. W. Stillson, general 
agent of Youngstown, Ohio. 

Ray Campbell, general agent, Parkers- 
burg, W. Va., spoke on closing; Edward 
Tice, Jr., Columbus, discussed increasing 
the average size of policies by stressing 
income rather than lump sum settle- 
ments; ways and means of building pres- 
tige was the topic of Harold Plack, gen- 
eral agent, Peoria, Ill; and A. G. 
Gabriel, general agent, Detroit, gave a 
summary of the preceeding talks in one 
of the outstanding talks of the con- 
vention. 

President Steinman Speaks 

The thirty-four-year history of Mid- 
land Mutual was the topic of President 
Steinman, who also touched on the costs, 
dangers, and cures of inflation, and the 
necessity for physical, mental, and spirit- 
ual fitness, 

Mr. Woodson, service director of the 
Life Insurance Sales Research Bureau, 
ably discussed three topics—Prospecting, 
Agency Building and the Essential In- 


PITTSBURGHERS WITH LEADERS 





Four Representatives of A. F. Haas 

Agency Among Writers of Large 

Number of Lives for Mutual Life 

The Pittsburgh agency of the Mutual 
Life (A. F. Haas, manager) had four 
representatives on the company’s an- 
nual lists of fifty leaders in greatest 
number of lives for June, 1940. Their 
names and towns follow: Joseph N. 
Latiano, Ellwood City; Sidney J. Israel, 
McKeesport; Wilbur B,. Lichliter, Som- 
erset and Mott V. Hyde, New Castle. 
Among the national leaders in volume 
of established business were Wilbur B. 
Lichliter, Joseph N. Latiano and Sidney 
J. Israel. All expect to qualify for at- 
tendance at the company’s National Field 
Club convention which will be held in 
June, 1941, at Colorado Springs. 





FOUR COMPLETE 25 YEARS 


A silver anniversary meeting was held 
at the Columbia Club in Indianapolis 
honoring four members of the Indiana 
agency of the John Hancock Mutual, 
who complete twenty-five years of ser- 
vice this year. Those honored were 
Dan W. Flickinger, general agent; Ray 
O. Woods, sales manager, and John 
R. Jones, all of Indianapolis, and 
Thomas J. Stanton, Gary. 





JERSEY LICENSE BILL STATUS 


Assembly Bill 314 in New Jersey, 
which would require the licensing of 
agents of domestic companies, has 


passed the assembly and is now in the 
hands of the banking and insurance com- 
mittee. The senate is expected to re- 
convene November 12 and it may then 
pass the bill, making it operative in 
May, 1941. The Banking and Insurance 
Department recommended the measure. 


eredients. Mr. Woodson stated that 
while prospecting constitutes 75% of 
an agent’s job, less than 25% of a 
agent’s time is devoted to this task. Good 
salesmen can go hungry calling on poo 
prospects, but poor salesmen can sell 
some insurance to good prospects, “The 
essential ingredients of a salesman’s suc. 
cess,” stated Mr. Woodson, “are en 
thusiasm, integrity and conviction We 
must be enthusiastic about four thine, 
the institution of life insurance, the com- 
pany we represent, the career of 
life insurance, and the 
render.” 

Vice-President Hawkins gave a te. 
port on the state of the company, te. 
porting a gain of 23% in paid-for hed. 
ness for the first six months of 1940 
as compared with the same period of 
1939, and a net gain of 84% in net in- 
crease of insurance in force in the first 
half of this year. 

70 Million in Premiums 

Mr. Hawkins also stated that the Mid- 
land Mutual has collected more than 70 
million dollars in premiums during thir- 
ty-four years of existence, and during 
those years it has paid more than forty 
millions to policyholders exclusive of the 
policy reserves. The Midland Mutual 
has collected more than twenty-three 
million dollars in interest and rent, which 
amount is greater than the total expenses 
of operations including taxes, home of- 
fice expenses, agents’ commissions, etc. 

Mr. Hawkins laid particular emphasis 
on the fact that the total dividends paid 
in the thirty-four years has amounted 
to a’ sum equal to 95% of the total death 
claims, indicating that the mortality rate 
has been very favorable and its invest- 
ments exceedingly well-placed. 

The Midland Mutual has the largest 
percentage of agents with long years of 
Midland Mutual service af any life com- 
pany operating in the United States and 
it ranks among the six companies with 
the highest persistency rating. 


' selling 
service we 


SKINNER WITH BOSTON MUTUAL 
Will Have Charge of Investments; Has 
Had Much Financial and Security 
Analysis Experience 

Ernest T. Skinner has been appointed 
by Boston Mutual Life as manager of 
its investment department and as statis- 
tician. He attended Rhode Island State 
College and was graduated from Colum- 
bia_ University School of Business in 
1927. After three years on financial work 
in New York he went to Boston in 
1930 and for nine years was with Bright, 
Sears & Co. specializing in investment 
management and security analysis. For 
a year he has been with Chandler, Hovey 
& Co. as head of their statistical de- 
partment. 





INS. PLOTTERS CONVICTED 

Six men, including two physicians, 
were convicted in Federal Court, New 
York, last week of mail fraud and con- 
spiracy in a disability insurance fraud. 
Two others involved, who pleaded guilty, 
will be sentenced with them. This group 
is one of several indicted by Federal 
prosecutors on complaint of insurance 
company investigators. Procedure was to 
encourage and assist policyholders to 
simulate serious heart ailments, by drugs 
and violent exercise. to collect disability 
insurance benefits. The names of, the 
two physicians are Dr, Maximilian Gold- 
stein, a heart specialist, and Dr. Ben- 
jamin Schwartz. 





Max J. Hancel, general agent Contl- 
nental American Life of Wilmington at 
45 John Street, New York City, am 
Mrs. Hancel have been vacationing at 
the Hollywood Beach Hotel, Hollywood, 
Fla. A card reports, that they were 
having a grand time. 
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Leading producers of the Scranton agency attended the recent Quebec convention 

wearing the new-type electric coal-miners’ helmets and large letters spelling out 

“ANTHRACITE,” the symbols of the agency. They are, left to right: T. Justin 

Myers, Myron M. Meilicke, Martin P. Kennedy, Sydney J. Berk, Cornelius J. 

McCole, Lincoln W. Baker, Donald W. Ameigh, Paul H. Kistler, Joseph L. Fleming, 
F. W. Vonder Heiden. 


Manager John H. Blackman, Jr., of the 
Scranton, Pa., agency, Mutual Life of 
New York, was awarded the bronze 
slaque trophy shown below for agency 
leadership in the 1939-40 field club year. 
The trophy goes annually to the agen- 
cy establishing the highest National Field 
(lub representation for each million dol- 
lars of production requirement. The 
Scranton agency won with a_ percent- 
age of 3.72, next was Columbus with 
333%. Billings, Phoenix and Omaha 
jllowed with 2.75%, 2.25% and 2.10% 
respectively. 

Manager Blackman and his agency 
have a saiccessful record in field club 
competition, Mr. Blackman having quali- 
ied for the field club thirteen times, and 





the Scranton agency having filled their 
cuota 100% for twenty-five years, ever 
since the field ciub was founded. 

Members of the Scranton agency are 
Cornelius J. McCole, Martin P. Ken- 
nedy, Sydney J. Berk, Lincoln W. Baker, 
F. W. Vonder Heiden, Paul Kistler, Jo- 
seph ‘L. Fleming and T. Justin Myers. 
Associate members are Donald W. 
Ameigh and Myron M. Meilicke. 

The plaque, made by Tiffany and 
measuring 16 x 21% inches, was pre- 
sented to Manager Blackman at the field 
club convention in Quebec. This 1940 
convention, marking the twenty - fifth 
anniversary of the founding of the field 
club, was in charge of Vice-President 
and Manager of Agencies George A. 
Patton. 


Phere podele 
i: Jager 
FEERUS RY Mabe 
iB pit 


i ‘* : 
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Agency Campaign to Honor 
Elias Klein Going Strong 


Three months are completed of the 
special production campaign carried on 
by the staff of the Bookstaver agency 
of the Travelers to honor Elias Klein, 
agency manager, for his thirty years 
in the same agency and company. 

The campaign will continue until the 
end of August. In May, submitted busi- 
ness was 30% over May of 1939, and 
paid-for business was up 8%. In June, 
there was a 35% increase over the same 
month last year in submitted business, 
and a 13% increase in paid-for busi- 
ness. July submitted business was up 
47% over last July, and paid-for busi- 
ness jumped 50%. 

Prizes for outstanding productions are 
awarded monthly during the campaign. 
All agency members who pass a certain 
minimum of production will be given all- 
expense trips to the National Association 
of Life Underwriters convention at Phil- 
adelphia in September, as well as a free 
week-end at Atlantic City. Four agents 
have already qualified for this, and ten 
members of the staff expect to qualify. 





OCCIDENTAL LIFE CHANGES 

I. C. Cunningham Joins Agency Dept.; 
Buryl Blevens Is Home 
Agency Manager 

I. C. Cunningham, assistant vice-presi- 
dent of Occidental Life, has rejoined the 
agency administrative department of the 
company, where he served as superin- 
tendent of agencies from 1935 to 1937, 
to undertake special field projects. With 
the Occidental continuously for thirty- 
three years, he has managed the home 
office agency most of the time since 
1926, and has made it the largest agency 
in the company. 

Replacing him at the home office 
agency is Buryl Blevens, who has been 
manager of the company’s San Diego 
branch since 1932, after some years as a 
Joy Scout executive. George A. Stan- 
nard, formerly manager for Aetna at San 
Diego, has been named manager there 
for Occidental. 


BEST’S RECOMMENDED ATT’YS 
The twelfth annual edition of Best’s 
Recommended Insurance Attorneys has 
been published. It is approved by the 
special committee on law lists of Amer- 
ican Bar Association. Each attorney 
listed has been recommended by the le- 
gal representatives of two or more of 
the insurance companies. 

The book also contains a concise and 
practical digest of the insurance laws 
Canadian 


of each state as well as all 
provinces, It also has a biographical sec- 


tion. Attorneys listed are from every 
place of 5,000 or more population. The 
book contains a list of general counsel 
and superintendents of claim or legal 
departments of insurance companies. 


L. S. WRIGHT WINS CONTEST 

L. S. Wright, Indianapolis general 
agent of the Lincoln National Life, has 
been notified that he is a winner in a 
nation-wide sales contest held in honor 
of Arthur F. Hall, president of the com- 
pany. He will receive a personal award 
from the president. 








J. Victor Owen, recently elected presi- 
dent of the Canadian Underwriters’ As- 
sociation, was educated in the public 
schools and the Collegiate Institute of 
Orillia, Ontario. 

He was with W. G. Black, general in- 
surance agent and representative of the 
Guardian at Ottawa for a while, and from 
there went to the head office of the 
Guardian in Canada at Montreal in 1907 
as a clerk. Since then he has advanced 
steadily until in 1934 he was appointed 
manager for Canada, Golf, rowing and 
curling are his hobbies. 

ad Be * 

J. D. Buchanan, assistant general 
manager of the London Life, has been 
elected president of the London, On- 
tario, Y.M.C.A. 


Shenandoah Life Given Five 
Years to Sell Securities 


Richmond, July 31.—The Shenandoah 
Life has been granted five years by the 
State Corporation Commission to dispose 
of stock, bonds and other securities 
among its assets which are not included 
in list of investments in which domestic 
life companies are permitted to invest 
their funds. These securities include 
stocks valued at $10,215 held as collateral 
on loans and other stocks owned valued 
at $341,837. 


JOINT MEETING ADVANCED 


Agency Officers and Research Bureau 
To Meet Oct. 28 to 30 At 
Edgewater Beach 
The annual meeting of the Association 
of Life Agency Officers and the Life 
Insurance Sales Research Bureau - wiil 
be held on Monday, Tuesday, and Wed- 
nesday, October 28, 29, and 30, instead 
of Tuesday, Wednesday, and Thursday 
of the same week, as previously an- 
nounced. As in the past, the meeting 
will be held at Edgewater Beach Hotel 

in Chicago. 

The change in dates was recommended 
by the program committee for the meet- 
ing, including H. T. Burnett, vice-presi- 
dent in charge of agencies, Reliance; 
Vincent B, Coffin, second vice-president 
and superintendent of agencies, Connec- 
ticut Mutual; F. Hobert Haviland, vice- 
president, Connecticut General; A. B 
Olson, agency vice-president, Guarantee 
Mutual; and Alexander E. Patterson, 
vice-president, Penn Mutual. The meet- 
ing this year will start at noon on Mon- 
day, October 28, with a luncheon, and 
will adjourn at 1 P.M. on Wednesday, 
October 30. 


CANDIDATES FOR TRUSTEE 


W. H. Andrews, Jr., Gale Johnston and 
E. H. Schaeffer Endorsed by 
Dallas Association 
Endorsement has been given the can- 
didacies of three aspirants for member- 
ship on the board of trustees, National 
Association of Life Underwriters, by the 
Dallas association. These candidates for 
three of the eight places to be filled 
at the national convention in September 
are W. H. Andrews, Jr., Greensboro, N. 
C., Jefferson Standard Life, a candidate 
for re-election; Gale Johnston, divisional 
Group supervisor at St. Louis for Met- 
ropolitan Life: E. H. Schaeffer, general 
agent at Harrisburg for Fidelity Mutual. 





LONG-TIME PRODUCER DIES 

Funeral services were held Tuesday 
afternoon at Chicago for Emanuel Weil, 
86, one of the oldest agents for the 
New York Life, who passed away at his 
home in that city last Sunday. Mr. Weil 
was an active producer for 43 years be- 
fore his virtual retirement ten years 
ago because of declining health. 


JACKSONVILLE ASSOCIATION 

L. R. Nicholas, Guardian Life, is the 
new president of Jacksonville Life Un- 
derwriters Association. Other officers 
are William D. Stark, Jr., Equitable 
Society, vice-president; Ernest H. Har- 
rison, Aetna Life, secretary-treasurer ; 
A. Leroy Johnson, Sun Life, national 
committeeman. 








$7,000,000 YEAR FOR AGENCY 

The Bruce Parsons agency, Mutual 
Benefit, Chicago, closed its third year 
of activity with a 16% increase in new 
business. Number of lives insured also 
increased by 16% over the previous year. 
Report by Mr. Parsons shows the agency 
wrote more than $7,000,000 in new busi- 
ness during the year. 





William Penman of the Atlas, new 
president of the Institute of Actuaries, 
is among other things assistant com- 
mandant of London's special constabu- 
lary. Mr. Penman succeeded Col. H. J. P. 
Oakley as president of the Institute. 
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WOMEN AGENTS’ ASSOCIATIONS 

An interesting development in the fire 
and casualty production field is the ap- 
pearance of a number of organizations 
of women insurance agents, membership 
also including other women working in 
Two of them are from 
They 
are having informative meetings, some- 


insurance offices. 
New Jersey and Massachusetts. 
times in the form of clinics. 
gotten together to learn all they can 
about the business in which they make 
has been an 


They have 


their livelihood and there 
absence of the political maneuvers which 
sometimes engross organizations in the 
insurance business. Some of these women 
have been in attendance at the conven- 
tions of the state associations where for 
years the conventions have been almost 


exclusively composed of men. At those 


sessions they have remained in their 
seats for the most part and have ab- 
sorbed the proceedings intently. 3ut 


now, with their own organizations, they 
have become articulate and the meetings 
have all been worth while. 

That the women in insurance 
want to learn their vocation is demon- 
strated, too, in the schools for women 
which the United States F. & G. have 
had in its home office. All of the women 
at those schools are associated in some 


off.ces 


manner, either as owner or officer or in 
clerical capacity with an agency of the 
Generally they are from the 
lim- 


company. 
smaller towns where production is 
ited, experience along the narrower 
grooves, and there has been difficulty in 
obtaining a thorough knowledge of the 
business through every day routine. At 
the school they have had the advantage 
of hearing lectures from officers, from 
heads of departments and from other ex- 
perts, discussion being over a wide range 
which is im- 


of subjects, knowledge of 


portant in all agencies. 





COLLIER’S NATIONAL YEAR BOOK, 
1940 PUBLISHED 

The 1940 National Year Book covering 
events of the year 1939 and prepared by 
authorities under the supervision of 
William W. Beardsley, editorial director 
of the National Encyclopedia, has just 
been published by P. F. Collier & Son 
New York. It 
broad field of action and is illustrated. 
Editor 
1939 will undoubtedly go down in his- 


Corporation, covers a 


In the opinion of 3eardsley 
tory as one of the most memorable of 
all time It was filled with most 
tumultuous events since first World War 


period. It witngssed the start of the 


major European conflict now waging and 
the issues at stake strike deep into the 
vitals of society and civilization. He 
sees a new political, economic and social 
order as possibly coming out of the 
present war before a permanent peace 
settles over Europe. The year saw the 
disappearance of Czecho-Slovakia as a 
nation; triumph of 
Spain; continuation of Chinese-Japanese 
War; invasion of Poland and victory of 
Soviet over Finland. 


Franco forces in 


On the brighter side was much prog- 
ress made in the sciences. Research con- 
tinued to find new methods and medi- 
cines which will save lives. In field of 
literature many important books of biog- 
raphy, philosophy and history made their 
appearance and American art had a 
healthy growth. Notable among year’s 
highlights were New York World’s Fair 
and Golden Gate International Exposi- 
tion which were continued this year. 





PLACING THE TAX BURDEN 

In seeking new sources of revenue 
from taxation to meet the emergency 
of preparedness governments can do 
great injustices in the unequal imposi- 
tion of the burden. An 
point is the new excess profits tax act 
in Canada. 

Directors of the Life Underwriters As- 
sociation of Canada were surprised to 
receive from the Dominion Government 
that life 
come within this act. 


instance in 


insurance agents 
This provides for 


an opinion 


a substantial tax on the excess profits 
of any business and the life insurance 
agent was to be regarded as being in 
business for himself and would be placed 
in the category of sole proprietorship. 
Under the act income earned in excess 
of average earnings for the years 1936 
to 1939 would be subject to a tax of 
50% which under amendments as fore- 
cast by Mr. Ralston in his budget speech 
would have been increased to 75%. 

The Canadian Life Underwriters Asso- 
ciation has made representations to the 
Dominion Department of National Reve- 
nue in an endeavor to clarify the posi- 
tion of the full-time life insurance agent 
in his contractual relations with his com- 
pany, stressing the fact that under his 
contract, and, in fact, under the laws of 
seven provinces, the agent’s contract per- 
mitted him to represent only one com- 
pany. 

The possible exemption of agents 
seems to lie in this point that he acts 
solely for one company in the capacity 


of agent. Under similar revenue law 


JOHN R. COONEY 


John R. Cooney, president, Firemen’s 
of Newark, has been appointed to the 
committee which will co-operate with 
the Federal Bureau of Investigation to 
assist in the survey of plants through- 
out the country likely to be engaged 
in war preparedness work. 

* * x 


Gerard S. Nollen, president Bankers 
Life Co., is chairman of the Des Moines 
chapter of the Committee to Defend 
America by Aiding the Allies. “The 
safest course for the United States to 
follow is to aid the Allies,” Mr. Nollen 
said in accepting the chairmanship of 
the Des Moines chapter of the commit- 
tee, which is headed by the noted Kan- 
sas publisher William Allen White, 


* * * 


Samuel Potter of Booth, Potter, Seal 
& Co., Philadelphia insurance brokers, 
has been for more than twenty years 
president of the Protected Building and 
Loan Association of Philadelphia; is 
first vice-president of the Central Lions 
Club; and is former president of the 
Congregational Club of Metropolitan 
Philadelphia. He belongs to the execu- 
tive committee and the educational com- 
mittee of the Insurance Society of Phil- 
adelphia. For three decades he was with 
Henry W. Brown & Co., some of those 
years as member of the firm. 

+ x * 


L. K. Porritt of the publication de- 
partment of the Travelers, and Phyllis 
Heaton, daughter of Mrs. F. R. Heaton 
of Montreal, were married in Montreal 
recently. Mrs. Porritt is a native of 
Montreal. She attended Miss Edgar’s 
and Miss Cramp’s School and was grad- 
uated from McGill University. She then 
went into social welfare work in Mon- 
treal. Mr. Porritt, who is a veteran of 
the World War, has been with the 
Travelers twenty years. 

s = » 

J. Henry Doyle, general counsel of 
the National Board of Fire Underwriters 
and police commissioner of Glen Ridge, 
N. J., is also an expert photographer. 
He possesses an excellent and valuable 
collection of pictures of Western scenes 
and the Newark Sunday Call recently 
published several of his photographs of 
the ancient homes of the cliff-dwellers, 
— in Mesa Verde National Park, 
Colo. 





conditions in the United States where 
leading producing agents place business 
with several companies the tax would 
fall with heavy unfair discrimination. 


—_ 





ALEXANDER MacDONALD 


Alexander MacDonald, general mana- 
ger of Royal Exchange Assurance, who 
has been re-elected president of the In- 
surance Institute of London, is one of 
the most distinguished of the interna- 
tional insurance chiefs. He was appoint- 
ed agency manager of Royal Exchange 
in 1919; general manager for Canada in 
1928; joint secretary at home office in 
1930; and general manager in 1931. 
Among offices he has held have been 
chairman of London Salvage Corps, 
president of Insurance Orchestral Soci- 
ety of London and president of London 
Insurance Officers Football Association. 

* * * 

Walter F. Lester, secretary of New 
London County Mutual Fire Insurance 
Co. of Connecticut, is author of its 
centenary volume, “Partners For 100 
Years.” 

* * * 

Albert A. Carson, resident manager 
at Seattle of Hartford A & I, this week 
celebrated his twentieth anniversary 
with the company. 

+ * 

Sam Rosan, C. B. Knight Agency, 
Union Central, New York, has been ap- 
pointed chairman of the committee on 
law and legislation of the Life Under- 
writers Association of the City of New 
York. 

* * * 

John M. Thomas, president of the 
National Union Fire of Pittsburgh, has 
been elected to the board of Forbes 
National Bank of Pittsburgh. 

* = 


Hoyt F. Paxton, office manager and 
comptroller of the Fred S. James & Co, 
Chicago office, has been reelected presi- 
dent of the Men’s Garden Club of the 
United States. Mr. Paxton, who lives in 
Elmhurst, was reelected at the club’s an- 
nual convention held in New York City. 

. es 2 


G. H. Thompson, vice-president 0! 
Northwestern Mutual Fire and chairman 
of Municipal League of Seattle, has 1s- 
sued a laudatory report on the efficiency 
of Seattle Fire Department, and _ the 
city’s splendid record for 1939. 

es ¢ # 


Wylondine Vandyke Jones, of Colum- 
bus, Ohio, daughter of an American 1n- 
surance man, was married in Rome re- 
cently to Bryan Edgar Wallace, son 0! 
the late Edgar Wallace, novelist. Mr. 
Wallace’s first marriage to Miss Mar- 
garet Lane, biographer of Edgar Wal- 
lace, was dissolved last year. 

*¢ ss 


J. D. Buchanan, assistant general man- 
ager and actuary, London Life, has been 
elected president of the London YMCA. 
He is a former president of the London 
chamber of commerce. 
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Official Staff Title Changes in 
Meserole Group of Companies 
C. V. Meserole has been made chair- 
companies in 


man of the board of the 


the Meserole Group (Pacific Fire, Bank- 
ers & Shippers and Jersey of New 
York); L. R. Bowden has been made 


vice-chairman, and A, E. a presi- 
dent. The board re-elected L. P. Tre- 
maine vice-president; advanced 5S. G. 
Amerman and R. S. O6cellers to vice- 
presidencies and A. R, Matthews to vice- 
president and secretary. Mr. Heacock 
will relieve of numerous routine execu- 
tive duties Messrs. Meserole and Bow- 
den, who started the organization a 
quarter of a century ago, but otherwise 
no material changes in duties are con- 
templated, 

Clinton V. 
me of the 
Brooklyn, Gen. 


Meserole was 
most prominent men in 
Jeremiah V. Meserole, 
for years active in the National Guard 
§ Brooklyn. During the time of the 
Civil War he was a sergeant in a 
Brooklyn company. He was asked to 
coordinate the different companies of 
Brooklyn into a regiment which he did 
and became colonel of the 47th. After 
Civil War service he was made a briga- 
lier general. He was head of the Mes- 
erole Surveying Co, for a time and then 
became president of the Williamsburg 
Savings Bank. He died in 1908. 
C. V. Meserole went to Polytechnic 
Preparatory School in Brooklyn and then 
) Princeton where he was graduated 
with a B.S. degree. One of his class- 
mates, and still one of his warm per- 
sonal friends, is Col. Franklin D’Olier, 
president of the Prudential. At Prince- 
ton Mr. Meserole played on the first 
hockey team that was formed in the 
llegiate world. After leaving college 
he played for a while on the hockey 
team of the Crescent Athletic Club in 
Brooklyn. 
While taking a vacation in the Adiron- 
lacks Mr. Meserole received a_ wire 
in 1898 from E. C. Jameson, then of the 
Jameson and Frelinghuysen organiza- 
tion, offering him a job. At that time 
nm the J. & F. office were the Globe, 
the Rutgers, State of New York and 
Broadway. His wages were $22 a month. 
He came to New York and found him- 
self seated at a small table which was 
piled almost as high as the ceiling with 
daily reports. He was asked to make 
ut inspection reports which were to be 
sent to special agents. The job took him 
ux months. His next position was in 
the brokerage department where he 
served for a year. He was then trans- 
ferred to the underwriting department 
and given authority to sign binders. 
_In 1900 Messrs. Jameson and Freling- 
huysen separated. Mr. Jameson took the 
“lobe & Rutgers, which was a combina- 
on of the G lobe and the Rutgers, and 
Mr. Frelinghuysen took the other com- 
panies as a general agency. Mr. Mes- 
tole became a partner in J. S. Freling- 
huysen & Co. Messrs. Frelinghuysen 
amd Meserole bought the Pacific Fire 
m 192. At the time it had $200,000 


the son of 














$90,000 surplus and $11,000 un- 


capital, 
earned premium reserve. 

When the Pacific Fire was bought, 
Frank T. Stinson was retained as presi- 
dent and Mr. Meserole became secre- 
tary. Upon the death of Mr. Stinson 
Mr. Meserole became president. 

In 1913 the Greenwich, which was 
organized in 1835 with $200,000 capital, 
merged with the Pacific increasing the 
Pacific Fire capital to $400,000. It had 
$288,000 surplus and $435,000 reserve. 

Mr. Meserole and L. R. Bowden took 
the Pacific Fire out of the Frelinghuysen 


office on October 1, 1915. At that time 
the company had $400,000 capital, $322,- 
000 surplus and $205,000 reserve. On 
December 1, 1939, the Pacific Fire had 


$1,000,000 capital, 
$3,695,000 reserve. 

In 1919 Messrs. Meserole and Bowden 
took over the management of the Bank- 
ers & Shippers. Mr. Meserole was 
elected vice-president of that company 
and was asked to establish a fire insur- 
ance department in conjunction with 
the Pacific. In 1921 the marine business 
of the Bankers & Shippers was consid- 
erably revised and Mr. Meserole be- 
came its president and Mr. Bowden its 
vice-president. They were given com- 
plete management of the company. 
Bankers & Shippers then had a capital 
of $1,000,000, surplus of $461,000 and re- 
insurance reserve of $1,152,000. On 
December 31, 1939, its capital was $1,- 
000,000, surplus $2,170,000 and unearned 
premium reserve $3,574,000. 

Mr. Meserole became vice-president of 
the New Jersey Fire Insurance Co, in 
1920; took over its complete management 
in 1922. At that time it had $1,000,000 
capital, $110,000 surplus and $916,000 re- 
serve. On December 31, 1939, the com- 
pany, now known as the Jersey Insur- 
ance Co. of New York, had a capital of 
$1,000,000, surplus of $1,215,000 and re- 
serve of $1,978,000. 

Mr. Meserole is now and has for years 
been a member of the Arson Committee 
of the National Board of Fire Under- 
writers, was once chairman of that com- 
mittee. For several years he was on 
the executive committee of the National 


$3,023,000 surplus and 


Board of Fire Underwriters and at one 
time was on the Arbitration Committee 
of the New York Fire Insurance Ex- 
change 


Mr. Meserole is president of the Board 
Trustees of Dwight School at Engle- 
aan N. J., and at one time was active 
in hospital work and other social welfare 
activities of Social Service Federation of 
Englewood, N. J. He is a member of 


the Knickerbocker Club and the Alde- 
cress Club, both of New Jersey. His 
wife was Ida Lewis Brooke of Philadel- 


have two sons, C. V., Jr., 
graduation from Lawrence- 
Princeton where he will 
and Jere S., who 
and 


They 
after 
went to 
be a Junior next Fall, 
has just finished at Lawrenceville 
will enter Princeton next Fall. 
Laurens Reeve Bowden, who has been 
made vice-chairman of the board of the 
three companies in the Meserole Group, 
has spent all of his business career asso- 
ciated with Mr, Meserole, and his prin- 


phia. 
who, 
ville, 


cipal duties for some years have been 
direction of underwriting, production 
and losses. He attended Polytechnic 
Preparatory School, Brooklyn, Brooklyn 
Latin School and Yale University. After 
graduation from Yale he went to work 
in a law office where he remained for 
a year and a half. He joined the old 
Jameson and Frelinghuysen establish- 
ment as a runner on the street collecting 
forms. Then he became a checker of 
rates in the city department. He next 
went into the underwriting and other 
divisions. He was made a vice-president 
of the Stuyvesant and then the -acific 
Fire. He became a partner in J. 

Frelinghuysen & Co. When Mr. Me serole 
left the Frelinghuysen organization Mr. 

Sowden went with him. With the Pacific 
Fire he has been senior vice-president 
for some years. 

Mr. Bowden was one of the pioneer 
automobile insurance men, had consid- 
erable to do with drafting early auto- 
mobile policies and forms. He was chair- 
man of the executive committee of the 
old Eastern Automobile Conference. 

He has two sons. Laurens R., Jr., i: 
a sub-broker with R. C. Rathbone & 
Co., and William M. is now assistant 
secretary of Albert Willcox & Co. 

A. E. Heacock, new president of the 
Meserole group of companies, is a native 


of Kansas. He was brought up in 
\ttica in the wheat belt, not far from 
the Oklahoma State line where there 


are many ranches. After leaving Attica 


public schools he went to Friends’ Uni- 
versity in Wichita for two years, and 
then taught school for a time, after 


which he entered the University of 
Kansas where he was graduated with an 
A.B. degree. 

That was in 1917 and when the United 
States joined the World War he joined 
the officers training camp at Fort Riley, 
Kan., and went overseas where he saw 
action as a second lieutenant with a 
machine gun battalion, 89th division. 

When mustered out of service he re- 
turned to Kansas and his debut in in- 
surance was with a small automobile 
insurance company traveling in Kansas, 
later Missouri and Illinois being added 
to his territory. He was in charge of 
its Chicago branch when he joined the 
Meserole group and moved to New York 
City. For a time he traveled as a field 
man throughout the East, Middle West 
and South. He was then placed in 
charge of the group’s automobile depart- 
ment. In 1924 he was elected assistant 
secretary and he became vice-president 
in 1932, 

His wife was Miss Gloria Quail and 
they have a daughter, Gloria Quail Hea- 
cock, who is now a student of St. 
Mary’s at Garden City. The Heacocks 
live in Huntington, L. I. 

>. G. Amerman and R. S. Oellers were 
in the organization at the start and were 


made assistant secretaries in 1923 and 
secretaries in 1934, 

A. R. Matthews has been with the 
organization since 1920. He became 


assistant secretary 
in 1934. 

H. B. Lamy, Jr., to the regret of the 
directors and his former associates, has 
resigned as vice-president but continues 
as a director of the three companies. 

The Meserole Group moved into its 
new building at Gold and Platt Streets 
a year ago in May. It is six stories high. 

* * * 


in 1925 and secretary 


Canadian Association to Help Insur- 
ance Men Serving with Armed Forces 

Approval of a motion to proceed im- 
mediately with the preliminary organi- 
zation of an insurance association for 
the purpose of assisting members of the 
insurance fraternity serving with the 
armed forces in every possible way has 


been given approval by insurance vet- 
erans in the Dominion. 

Chairman N. F. Jardine of the Insur- 
ance Institute, Toronto, has been em- 


powered to appoint a committee includ- 
ing representatives of various companies 
and agencies in the field to gather the 
necessary Statistical data relative to the 
number of insurance men now serving 
with the forces; to determine the prob- 
able membership of the proposed asso- 
ciation and, when this information has 


A New President 





Bachrach 


A. E. HEACOCK 

been compiled, to call a general meet- 
ing to consider this information and dis- 
cuss what form the association should 
take. 

Aims and objects of the proposed asso- 
ciation are to guard the welfare of the 
members of the fire and casualty in- 
surance fraternity who have or may be- 
come members of the Canadian armed 
forces, toe (1) assist the fire and 
ualty insurance personnel of the Can- 
adian Active Service Force to keep 
abreast of the developments in the in- 
surance business in order that they may 
be better fitted for immediate return to 
their civilian occupations; (2) to study 
ways and means and to compile infor- 
mation which will enable the organiza- 
tion where necessary to advise and assist 
members of the insurance fraternity to 
re-establish themselves on demobiliza- 
tion; (3) to assist dependents of insur- 
ance men if difficulties arise; (4) to give 
effect to all possible means of protect- 
ing the business interests of insurance 
men, particularly insurance agents, who 
are on active service; (5) when re- 
quested, to assist the insurance fra- 
ternity in providing facilities for war 
guests of insurance men sent to Canada 
from abroad; (6) to ensure that all pos- 
sible care is provided for insurance men 
who become wholly or partially incapaci- 
tated as a result of service with the 
forces and to provide guidance and as- 
sistance for members of their families so 
that they may become self-supporting 

* * 


The Meiklejohn Boys in the News 
that David 
twin son of 
Aetna Casualty 


cas- 


I was interested to note 
S. Meiklejohn, 30-year-old 
David Meiklejohn of the 


& Surety, New York office, was a mem- 
ber of Mayor LaGuardia’s welcoming 
committee on Monday to greet the new 
S.S. America, our largest and fastest 
merchant liner. As a matter of fact, 
young Meiklejohn has a post of con- 
siderable importance with the City of 
New York as he is the director of its 


newly established Department of Com- 
merce. In addition he is secretary-treas- 
urer of the Mayor’s new business advis- 
ory committee. Previously he was in the 
banking field with Bankers Trust Co 
and in engineering work. 
Robert P. Meiklejohn is 
brother and he has also done remark- 
ably well in his chosen field—the rail- 
road industry. He is secretary to W 
Averill Harriman, chairman of the board, 


David's twin 


Union Pacific R.R. Naturally his job 
took on greater responsibility a short 
time ago when President Roosevelt 


picked Mr. Harriman as a member of 
his advisory committee for the Council 
for National Defense. 

Aetna’s Meiklejohn has plenty of rea- 
sons to be proud of his two sons. 




















Buffalo Covnention Shaping Up; 
“W orking Events” Blue- Printed 


The forty-fifth annual convention of 
the National 


Agents is rapidly 


Association of Insurance 


rounding into shape 


and every preliminary index points to 
what may well be the most successful 
gathering in its history. The dates are 


September 16-19 and it is expected that 
names of the principal speakers and their 
subjects will be ready for announcement 
within the next ten days. From associa- 
tion headquarters at 80 Maiden Lane this 
week came an interesting “blue print of 
working events” of the convention which 
is indicative of the fullness and diver- 
sification of the coming meeting. Here’s 
the way this “blue print” has been 
charted: 
Executive Committee’s Agenda 


Hardest working group at any Na- 
tional Association convention is the ex- 
ecutive committee and, as in the past, 
- this committee will meet almost con- 
tinuously throughout the Buffalo meet- 
ing, starting several days before the 
start of the convention proper and pos- 
sibly continuing through part of Friday, 
September 20, a day after the sessions 
close. The ever-increasing demands up- 
on this committee in the past few years 
has added to the size of the agenda of 


versial subjects awaiting discussion, in- 

terest in them is particularly high, 
The advisory council of the Business 

Development Office is scheduled to meet 


at dinner on Monday evening and to 
continue the type of review and dis- 
cussion of the operation of the office 


which proved to be so constructive when 
it was held in Wichita for the first time 
in a number of years. 

Joint Luncheon Tuesday 

The principal activities on Tuesday 
morning, September 17, will consist of 
the annual meeting of the National 
Councillors and a meeting of state asso- 
ciation officers. Plans at the present 
time call for a joint luncheon of both 
groups immediately following the con- 
clusion of their meetings. 

The major item planned for Tuesday 
afternoon is a series of local board con- 
ferences to be held _ simultaneously. 
These will include three separate meet- 
ings for local boards which fall into the 
following population classifications: 

I—up to 50,000. 

I—50,000 to 250,000. 

IlI—above 250,000. 

The committee on resolutions will also 
hold its first meeting some time on 
Tuesday afternoon. 


I 
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Louis T. Miller Dies 
Suddenly in Atlanta 


SOUTHEAST FIELD 
Had Many Outstanding Traits; Sold Ty 
Cobb to Detroit; Owned But Never 
Drove an Automobile 

Louis T. Miller, one of the most col- 
orful fieldmen in the history of the 
southeastern states, died suddenly in an 
Atlanta hospital July 27 in his sixty- 
eighth year. At his death he was trav- 
eling for the Manhattan Fire & Marine 
and the Union Fire, Accident & General 
of the London Assurance group, Mr. 
Miller numbered his friends and ac- 
quaintances in the thousands. The com- 
plexity of southern geneology was an 
open book to him and he delighted to 
recite the background, history and social 
position of the many families he knew 
intimately throughout his field. He was 
one of the most convivial representatives 
of the old school of insurance fieldmen. 
His stock of stories and anecdotes was 
legendary and unending. He was a man 
of remarkable physical endurance, could 
go long periods with little sleep and, 
until last Fall, had “never been sick a 
day in his life.” 

Baseball Enthusiast 

A baseball fan to the end, Miller took 
greatest pride in the fact that as secre- 
tary of the Augusta Baseball Club he 
had negotiated the sale of Ty Cobb 
when the famous “Georgia Peach” went 
up to the majors to join Detroit. He 
viewed with alarm the trend of American 

(Continued on a: wed 
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The second is scheduled for 2 o'clock 
that same afternoon, and the third and 
closing session will begin at 2 o’clock on 
Thursday afternoon, September 19. 
Group sessions for the consideration 
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Ewing Snails Reeieil 
Committee U.S. Chamber 


TRAVELERS FIRE VICE - PRES. 


Southern Field Man Before Coming to 
Head Office; John L. Train Vice. 


Chairman of Committee 


Esmond Ewing, who has been made 
chairman of the Insurance Department 
Committee of the Chamber of Commerce 
of the United States, is one of the best 
known fire insurance men in the coun- 
try. 

A native of Nashville, 


Mr. Ewing en- 
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ire of America Fore 


Group Marks 9Oth Anniversary 


August 1, 1940, marked the ninetieth 
anniversary of the Niagara Fire of the 
america Fore oldest 
company of the group with the Conti- 


Group. It is the 


nental a close second. Organized and 


starting business in 1850, the Niagara 
has successfully withstood the 
of time, disaster and conflagrations, as 
have all of the companies of the group, 
emerging from each stronger than ever 
and better equipped by the experience 
gained to fulfill its part in insurance. 


ravages 


Organization of the Company 


The story of the organization of the 
Niagara is best told in the following 
minutes of the first meeting: 
“At a meeting of gentlemen held at 
49 Exchange Place, in the City of New 
York, December 19, 1849, for the pur- 
pose of organizing a fire insurance com- 
pany in said city, S. T. Jones was ap- 
pointed chairman and William B. Bend 
secretary. Mr. Bend was appointed to 
confer with counsel and furnish a suit- 
able charter for consideration of a fur- 
ther meeting. Messrs. William B. Bend, 
Teoma Marean, William C. Langley, 
George S. Robbins and Simeon Draper 
were appointed a committee to open 
hooks and receive subscriptions. Ad- 
journed to meet on Saturday next at 
the same time and place. 

“William B. Bend, Secretary.” 
So the Niagara Fire was launched. 
On August 1, 1850, it commenced busi- 
ess at 56 Wall Street, with a capital 
of $200,000. William B. Bend, the or- 
ganizer, was chosen president and the 
listed board of thirty-five directors was 
elected. 


William B. Bend First President 


, The first president, William B. Bend, 
had been a commission merchant at 20 
and 27 Pine Street from 1843 to 1849, 
and probably had had no insurance com- 
pany experience. He moved the com- 
pany in 1851 to new offices, in front and 
back rooms, in the basement of 67 Wall 

Street, where its employes at that time 
~—a force of five—were Mr. Bend; Lewis 
G. Irving, secretary ; James Hillyer, clerk 
and actuary; Thomas B. Vermilye, sur- 
veyor, and “Master” William B. Bend, 
Jr, presumably office boy. 

Master Bend at a salary of $200 a 
year has then the distinction of being 
the first office boy of the America Fore 
Group. It would be pleasing to add 
that, in true Horatio Alger style, Master 
Bend rose rapidly to a rich reward in 

he insurance world, but records are si- 
lent on that point. 

President Bend had less than two years 
in which to build up the company as he 
died in June, 1852. After five months 
of operation, on December 31, 1850, the 
Niagara had $213,000 assets of which 
$13,000 was surplus. On December 31, 
1852, six months after President Bend’s 
death, the assets stood at $233,300, of 
which $33,300 was surplus. 

In July, 1852, Jonathan D. Steele, one 
f three ‘candidates, was elected presi- 
dent. He was a broker at 49 Wall 
Street in 1850 and probably had had no 


msurance company experience. There 
were few insurance brokers in those 
early days and the strict association 


companies got the business through di- 
rectors and their friends. Steele prob- 
ably was a general commission broker. 


Expansion of the Company 


Up to this time, insurance contracts 
issued by the Niagara has been largely 
on New York City business but Mr. 
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BERNARD M. CULVER 
President 


Steele was progressive and enterprising 
and gave increasing attention to ex 
panding the field of the company’s oper- 
ations. Some few agencies had _ been 
established in New York State and the 
records show: “That during the Summer 
the surveyor shall be given leave of ab- 
sence for ten days to examine risks in 
Albany, Rochester and Buffalo, N. Y., 
and the expenses for the trip shall not 
exceed $50.” 

In 1852 an agency was established in 
San Francisco, the Niagara being one 
of the first insurance companies to en- 
ter the state. It was to operate under 
the following restrictions: “Risks shall 
be confined to first class fireproof build- 
ings and not more than one shall be 
taken where they are contiguous. Pub- 
lic houses, manufacturies, gambling 
houses and buildings of similar charac- 
ter to be avoided. Not more than $5,- 
000 to be taken on any one risk and 
for the present at not less premium 
than 5% per annum.” 

In 1860 agencies were established in 
Detroit, Mich., and Charleston, S. C., 
and in September, 1862, a branch office 
was opened on the west side of New 
York City at the corner of Greenwich 
and Warren Streets under the Irving 
3ank “in order to get some of the good 
west side New York business.” The 
Niagara was also one of the first insur- 
ance carriers to enter the South after 
the Civil War. 

A large home office was now secured 
at 12 Wall Street on the present site 
of the Bankers Trust Co. Building, The 
company had already entered the Stod- 
dard Agency (New York Underwriters 
Agency) as one of the four original sub- 
scribers. On October 3 1864, the capital 
was raised to $1,000,000. On October 1, 
1864, as the charter of the East River 
Insurance Co. was about to expire, ar- 
rangements were made to merge that 
company with the Niagara by a share 
for share of exchange of stock and a 
bonus of $10 a share in addition. 


“Trade Mark” 


Modest decorative effect was provided 
for the home office which was in the 
nature of a trade mark, and the first 
advertising step toward getting new pre- 
miums, as read in the minutes of Octo- 
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Vice-President 


ber 10, 1858—“The president is author- 
ized to purchase for $10 a glass model 
of the steam frigate ‘Niagara’ (now 
standing on the office table) as a piece 
of ornamental furniture for the office.” 

In June, 1870, it was decided to issue 
participating policies. Several other com- 
panies had been doing this for some 
time, and had had a measure of success. 
Participating dividends converted into 
script represented a constantly increas- 
ing asset in the hands of a company. 
Thus the script fund would stand as a 
security between the stockholders and 
destructive fires. The decision to do this 
came too late, however, to be of much 
benefit in the impending Chicago con- 
flagration, 

Peter Notman, who had been with the 
company for ten years, was appointed 
vice-president in 1869. On March 1, 
1871, a general reorganization of the 
office force was made. Because of ill 
health President Steele retired and 
Henry A. Howe was elected president. 
At the close of business as of Decem- 
ber 31, 1870, the statement showed capi- 
tal stock at $1,000,000—assets $1,304,567 
and a surplus of $304,567. 


Henry A. Howe Third President 


In 1872, shortly after his retirement, 
former President Steele died. Again a 
new office location was found at 201 
Broadway, .as the company had out- 
grown its quarters at 12 Wall Street, 
although the building had been enlarged 
in the last few years to suit their needs. 

The years 1871 and 1872 of President 
Howe’s administration were particularly 
demoralizing for fire insurance. Many 
companies saw their capital and surplus 
vanish literally in the clouds of smoke 
of the Chicago and Boston conflagra- 
tions. Large numbers of companies never 
recovered. The Niagara, however, faced 
the situation with courage and resolute- 
ness. The Niagara’s losses were $256,000 
at Chicago and $358,000 at Boston, so 
that a reduction in capital to $500,000 
was in order. This was accomplished in 
December, 1872. 

The nine years of President Howe’s 
administration were strenuous and in 
1879 he was seriously ill and was granted 
three months’ leave of absence, but 
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Blue Goose Program 
For Grand Nest Meet 
IN PHILADELPHIA, AUGUST 19-22 


Large Attendance Expected for Annual 
Convention; Business and En‘er- 
tainment Features 


The thirty-fourth annual grand nest 
meeting of the Honorable Order of the 
Blue Goose, International, will be held in 
19-22. Convention 


Philadelphia, August 


headquarters will be in the Benjamin 
Franklin hotel, Ninth and 
streets, the hotel which housed the Will 
kie, Taft and Gannett campaign head 
quarters during the recent Republican 
national conclave. 

Paul M. Fell, general convention chair 
man and past most loyal gander of the 
Penn Pond, has announced details of the 
program arranged by Penn Pond and its 
co-hosts, the Chesapeake, Empire State, 
New England, New York City and West 
Virginia ponds, 

Grand Nest officers will hold a series 


Chestnut 





N. J. SPECIALS TO MEET AUG. 5 


Spring Brook Country Club, Morristown, 
Picked for Monthly Gathering; E. 
W. Kelly President of Ass’n 


The New 
sociation, of which Edward W, Kelly is 


Jersey Special Agents As- 


president, Fred W. Hoops vice-president, 
William B. Holmes treasurer, and Paul 
m.. &. hold its 
next monthly meeting August 5 at Spring 
Brook Country Club, Mount Kemble 
\venue, Morristown, N. J. There will 
be an executive committee meeting at 
6 p. m. which will be followed by din- 
ner at 6:30 p. m. Golf and other sports 
will hold the interest during the day. 


Hauser secretary, will 


Paul Revere Reports Gains 
The Paul Revere Fire of Buffalo has 
declared the regular annual dividend of 
60 cents a share and the usual extra of 
5 cents per share, payable August 1 to 
stock of record July 23. Premium in- 
come for the first six months of this 
year showed a substantial gain over the 
first six months of 1939, according to FE. 


St. Louis Signal Tower 
Loss Not Sabotage 


CAUSED BY CROSSED WIRES 


Insurance Is $33,000, But Loss Reaches 
$200,000 with Same Amount Going 
for Wages 
An interesting loss in St. Louis is that 
of the terminal railroad signal tower at 
Union Station there. In addition to the 
$200,000 actual 
Terminal Association will be forced to 
pay an additional $200,000 for the wages 
of workmen for the installation and 
maintenance of the emergency hand 
switching, 
Insurance 
about $33,000. 
It may take several months to replace 
the tower, even if construction and 
equipment contracts are let at once. 
Crossed Wires Caused Loss 
The exact cause of the fire has not 
been determined, but it is believed to 
have been caused by crossed wires in the 


loss of the tower, the 


coverage on the tower is 


tage as a probable cause. Fire depart 
ment officials are investigating the ‘kind 
of fire fighting equipment maintained i 
the railroad yards. A railroad em . 
reported to Fire Chief Lawrence 
oyer that when an attempt was made { 
connect a hose line to a fire plug sina 
the tower, the valve stem of the hydrant 
twisted completely off, rendering the hy 
Crant useless, and that the coupling ae 
the hose would not fit another fire plug 
in the vicinity of the tower. The fire - 
partment was forced to lay hose lines up 
te 1,500 fect to get water to fight the Gee 


pl ve 
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W. H. S. BURGESS DEAD 


Secretary-Treasurer of Insurance Insti- 
tute of Toronto Had Been President 
of Several Canadian Insurance 
Organizations 
William Harold S. Burgess, secretary- 
treasurer of the Insurance Institute of 
foronto until a week before his death 

died recently at 67. 

_ Born in Canada he moved to the 
States and attended Ohio Wesleyan Uni- 
versity and Syracuse University. He 
then attended the law school of Univer- 


of mectings on Monday, August 19, fol Howard H. Roth, vice-president, who electrically operated switching and _ sig- sity ol Buffalo, being graduated with 

lowed by open house festivities in the ho stated that the gain amounted to approx- naling equipment. Officials of the Ter-  “"), LL.B. degree. é ; 

tel ballroom that evening. The registra imately 18%. The company is a mem- minal Association and police and fire de-  , For five years he practiced insur- 

tion desk will open Tuesday morning and — ber of the Home of New York Fleet. partment officials have eliminated sabo-  @"C¢ law and then became resident 

on Tuesday afternoon delegates and their assistant secretary of American Sure- 
ty in Buffalo, later becoming mana- 


friends will choose between taking part 
in the international golf tournament or 
joining in a sightseeing tour of historic 
Valley Forge. A dinner and entertain 
ment in the hotel’s Garden Terrace will 
conclude Tuesday’s program. 

Business Sessions Open August 21 

The convention proper will get under 
way on Wednesday morning. Opening 
ceremonies will include a welcome to 
Philadelphia by Charles H. Grakelow, 
city director of supplies and purchases, 
and a similar message from Most Loyal 
Gander William R. Lewis of the Penn 
Pond. Most Loyal Grand Gander Jo- 
seph R. Knowlan will make the response. 


@-" 


ger of that company’s branch in Albany. 
In 1912 he returned to Canada and 
reorganized the Canadian Surety Co. 
He was its secretary and superintendent 
of agencies until 1927 and then general 
manager. He retired because of ill 
health. In 1936, his health improving, 
he became secretary-treasurer of In- 
surance Institute of Toronto. He had 
been president of Canadian Casualty 
Underwriters Association, Canadian 
Automobile Association and _ president 
(1931-33) of Insurance Institute — of 
Toronto. 


ERIE COUNTY FIRE PROPOSAL 


At 10:30 Wednesday morning, after The Board of Supervisors of Erk 
non-members have withdrawn, New York County, N. Y., has referred to its in- 
City Pond will stage a model initiation. surance committee a proposal for fire 
Most Loyal Grand Gander Knowlan will insurance on county properties which 
make his official address followed by the eupives Mevetiher 1. The ameuel io 
reports of Grand Wielder R. A. Kenzel volved is $2,200,000. The proposal was 
and several standing committees. A submitted by the Pacific National Fire 


sightseeing tour of the city has been ar- 
ranged for the afternoon, to be followed 
by dinner and entertainment 

The concluding day’s program opens 
with the annual memorial service. The 
regular business session will follow, con- 
cluding with the election and installation 
of grand nest officers and the. selection 
of the 1941 convention site. The annual 
good-fellowship banquet in the _ hotel 
ballroom on Thursday evening will wind 
up the convention. 

Assisting General Chairman Fell in 
preparation of the convention program 
have been Committee Secretary William 
Thorpe and the following subcommittee 
chairmen: credentials, T. L. Geraghty; 
decorations, William J. Stewart; dinner, 
John R. Wilkie; entertainment, Herbert 
B. Nelson; favors, William Thorpe; 
finance, Walter B. Albertson; golf. FE. 
C. McAuliffe; hotel, William R. Lewis; 
ladies, Ralph Tilton; memorial, Walter 
A. Munns; ritual, Philip Winchester and 
Robert Dunn; program, B. L. Gregory; 





... thin tree gives fat man slim 
protection! And in just such a 
hazardous condition is the par- 
tially-protected property owner 
who neglects to supplement fire 
protection with burglary, pub- 
lic liability, rent insurance, and 
other essential forms. “A danger 
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avoided” — if adequate precau- 
tion is taken! Provide your as- 
sureds with complete coverage 
by representing a multiple line 
Group — offering unparalleled 
facilities for writing all forms 
of Fire, Casualty and Inland 
Marine insurance through a 





through Slacer & Co., local agents, and 
urges that the insurance be written for 
five years at a premium of $26,640. The 
amount would be payable in annual in-" 
stallments of $4,928, 


ASK FIRE POLICY HEARING 

Following a meeting of the insurance 
committee of the New York Credit Men’s 
Association last week at the Lawyers’ 
Club, at which A. L. Carr, vice-president 
of the National Surety Corp., who is 
chairman of the committee, presided, it 
was decided to ask Superintendent of 
insurance Louis H. Pink for a hearing 
at which a proposal would be submitted 
to revise the present standard fire insur- 
ance policy. The committee stated that 
it felt that it was time that the stand- 
ard policy was brought up to date since 
it regards the present form not. suf- 
ficiently comprehensive or clear. The 
committee added that it would continue 
its campaign to interest the members ol 
the credit organization in the move- 


publicity, Horace Wiedenmann; recep- ment since it regards insurance as ol 
tion, Gilbert B. Mattson; registration foreseen is a dan er sin le or anization! ° _ oe Regt” 

’ ; ; ’ : , . are Tes » OT xy of 
!. Howard Germain; transportation, Z: 8g & 54 = interest in the granting « 


H. Woodward, Jr. 


WASHINGTON POND ELECTS 

Washington Pond of Blue Goose re- 
cently held a meeting at Hayden Lake, 
and elected as officers Alex Sabiston, 
Hartford, Most Loyal Ganders; W. A. 


PHCENIX-LONDON roe? 


WANAMAKER MAKES CHANGE 
Harold Wanamaker, formerly with 
W. C. Graham & Co., Inc., insurance 
brokers at 80 John Street, New York, 
has taken a position with Stanford Claim 
& Co., insurance brokers at 111 John 


“Cap” Groce, Fire ar —_ Street as executive vice-president, where 
7 pal ee ee a cog + Sty 55 FIFTH AVENUE, NEW YORK CITY his duties will include production and 
dian of the. Goslings; H. ‘a Lyng, FIRE COMPANIES The Union Marine & General — 





Insurance Co., Ltd. 
CASUALTY COMPANIES 
London Guarantee & Accident Co., Ltd. 
Pheenix Indemnity Company 


Adjuster, Guardian of the Pond; R. Pheenix Assurance Co., Ltd. 


Bruce Anderson, National Fire; Keeper Imperial Assurance Company 
of Golden goose eggs and Norman W. Columbia Insurance Compan 
MacDuff, United Pacific, Wielder of eta — 
Goose Quill. Pat Coffey of London & United Firemen’s Insurance Co. 
Lancashire, won the Most Loyal Gander 
Cup. 


RATHBONE CHANGES LOCATION 


R. C. Rathbone & Son, Inc., New 
York insurance brokerage house, has 
removed from 80 Maiden Lane to 102 
Maiden Lane. The telephone number 
remains the same—HAnover 2-7150. 
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‘ower Above 
The Crowd 
9? 


Because he sells protection -- not 
policies. He contacts his clients 
regularly and knows their insur- 
ance needs. 


What is more -- he familiarizes 
them with the insurance pro- 
tection they have and what they 
should carry, by using such 


“America Fore” sales helps as 
“Am | Covered ?”. 


__ If you are interested in seeing 
the type of material which helps 
alert “America Fore” agents 

“sell --a line to the advertising 
department will bring you a copy 
of “Am I Covered ?”. 


2e 
c% 


~ 


America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY 
First AMERICAN FiRE INSURANCE COMPANY 






CHICAGO SAN FRANCISCO 










Eighty Maiden Lane, 
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NIAGARA FirRE INSURANCE 


BERNARD M. CULVER, President 
FRANK A. CHRISTENSEN. Vice-President 


New York ,N.Y 





YORK 





and Indemnity Group 


COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 
THE FIDELITY AND CASUALTY COMPANY 
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Officers of M. P. Threshman Agency 
Include Father, Mother and Son 


Activities of the firm of Morton P. 
Threshman & Co., with offices in the 
Concourse Building, Journal Square, Jer- 
sey City, which recently celebrated its 
twenty-fifth anniversary, are controlled 
by three members of the Threshman 
family: Morton P. Threshman, Sr., pres- 
ident and treasurer; Mrs. Lillian R. 
Threshman, his wife, secretary, and Mor- 
ton G. Threshman, his son, vice-presi- 
dent. 

Morton P. Threshman, the senior mem- 
ber and organizer of the agency, was 
born and educated in the public schools 
of Jersey City. Following his graduation 
from grade school he entered the in- 
surance business in the offices of With- 
ers & Mills at 75 Maiden Lane, New 
York City, as office boy, where he re- 
mained for seven years. During the 
time he was associated with this office 
he attended Columbia University, where 
he took courses in insurance, insurance 
law, engineering and statistics. 

In July, 1915, Mr. Threshman organ- 
ized the agency which now bears his 
name and since its inception the progress 
of this office is indicated by the position 
of prominence it has maintained in the 
insurance field for over a score of years. 

Although Mr. Threshman pursues his 
business obligations conscientiously he 
is not so completely absorbed in his 
career as to neglect some of the pleas- 
antries that he so favors at his leisure. 
He is an ardent motor boating enthusiast 
and during Summer months, when the 
pressure of business permits, one will 
find him pursuing his favorite avocation 
on the New York side of Greenwood 
Lake, where he frequently visits with 
his family. 

Mr. Threshman is also fond of golf 
and has a keen interest in amateur mo- 
tion picture photography, In 1931 he 
went on a cruise to the West Indies 
where he made some excellent motion 
pictures that have become treasured 
memories in his cinematic library. He 


W. T. Glenney With Barbieri 


Restaurant on William Street 

Friends of W. T. “Bill” Glenney, long 
associated with the business of fire in- 
surance in the Metropolitan District and 
secretary of the New York Fire & Ma- 
rine Insurance Golf Association from its 
inception to date, has become associated 
with Barbieri Restaurant, 136 William 
Street, in a business promotion capacity. 
“Bill” advises that the welcome sign is 
on the mat for all insurance men and 
women and their friends. 


U. S. Chamber 


(Continued from Page 18) 


Insurance of Houses 








Contributionship for the 
from Loss by Fire. 
John L. Wilds, president, Protection Mutual 
Fire. 
William D. Winter, president, Atlantic Mutual. 
Terence F. Cunneen is manager of the 
Chamber’s insurance department. 





MORTON P. THRESHMAN 


is now experimenting with color film. 

Morton G. Threshman, the oldest son 
and business associate, like his father, 
was born and educated in the schools 
of Jersey City, and at one time previous 
to his entrance into insurance traveled 
all over the United States with leading 
productions in the theatre world, as a 
professional dancer. 

Norman R. Threshman, the youngest 
son, is attending New York University, 
where he is majoring in insurance. After 
his graduation in 1941 he hopes to be- 
come associated with his father in busi- 
ness. 

The agency represents the Pennsyl- 
vania Fire and Insurance Co. of the 
State of Pennsylvania as local agent and 
is general agent for the Yorkshire, 
United States Casualty, Yorkshire In- 
demnity, Rhode Island Insurance Co. and 
Massachusetts Bonding & Insurance Co. 





DAVID J. SHALL DEAD 
David Joseph Shall, vice - president 
Southern Mutual Fire, San Antonio, died 
July 26 age 68. He was also an attorney- 
in-fact for Southern  Lloyd’s, San 
Antonio. 


Jersey Agents Have 
Meeting Plans Made 


ATLANTIC CITY SEPTEMBER 5-6 





Expects to Make Definite 
tc ning Pledge 
At Annual Convention 


Committee 








The New Jersey Pledge, education and 
production will feature the forty-seventh 
annual convention of the New Jersey 
Association of Underwriters in Atlantic 
City September 5 and 6. Hotel Claridge 
will be the convention headquarters but 
the Madison and the Jefferson will be 
used also. Another feature of the pro- 
gram will be the Insurance Bee, a sales 
skit produced by the Essex County asso- 
ciation which has proved to be popular. 

Among the speakers will be A. P. 
Kitchin, special agent in charge of the 
Newark field office, Federal Bureau of 
Investigation, who will talk on the work 
of that organization and the coopera- 
tion of various trades, industries and 
professions. 

Entertainment Features 

On the social side there will be a golf 
tournament and an informal get-together 
dinner Thursday. A special program has 
been prepared for the ladies. This con- 
vention will be held at the same time as 
the annual National Beauty Pageant 
which is expected to attract a large 
number of people to Atlantic City. 

While very definite progress toward 
the New Jersey Pledge has been made 
by the contact committee of the asso- 
ciation, it still is not in a position to 
make a detailed announcement of nego- 
tiations and signatories. It is confidently 
felt that this will be brought about in 
time for the annual convention. 


STRICKEN ON GOLF LINKS 
Frederick E. Parker Dies from Attack 


of Spinal Meningitis; Was Insurance 
and Realty Man in Uptown New York 
Frederick E. Parker, president of the 
Frederick E. Parker Co., Inc., 45 West 
Forty-fifth Street, New York, insurance 
and real estate firm, died July 25. He 
was stricken with spinal meningitis while 
on the course of South Bay Golf Club, 
Brightwaters, L. He was born in 
Quebec and entered insurance about a 
quarter of a century ago. His com- 
pany was active in developing Long 
Island City and Sunnyside, Queens. He 
was a veteran of the World War. 


RUTHERFORD IRELAND DEAD 

Lieut. Col. Rutherford Ireland, vet- 
eran of both World War and Spanish- 
American War, died Saturday in Brook- 
lyn at age of 59. He was a retired in- 
surance broker. In World War he was 
awarded Italian War Cross and other 
decorations. He invented a device which 
locks rifles, bayonets and pistols into 
racks and protects them from theft from 
armories. 


VICTOR M. OPPER DEAD 

Victor M. Opper, who after many 
years in the import business became 
an insurance agent, died in New York 
at the age of 77 this week. One of 
his sons, Clarence Opper, is a member 
of the United States Board of Tax 
Appeals. 
























CHESTNUT AT THIRTEENTH STREET 


PHILADELPHIA 
ROOMS NOW $3.50 UP 


» Four air-conditioned restaurants 
/ Vi Banquet facilities-Sample rooms 







HOWARD F. HOHL, Mgr. 









NEW FAMILY GROUP | 
HOSPITALIZATION 
$25.50 per year 


60 days—for each person | 
in family of three. 
Also Special Individual plan. 


KNICKERBOCKER AGENCY 
Branch Office Opportunities | 
General Agents 
EMPIRE STATE MUTUAL LIFE 
INSURANCE CO. 
1440 Broadway, New York 














T. L. Rogers Succumbs 
To Injuries From Fal] 


PROMINENT IN LITTLE FALLS 


Held New York State Ass’n of Local 
Agents Presidency for Two Terms; 
His Passing Widely Mourned 








Theodore L. Rogers, prominent local 
agent of Little Falls, N. Y., and former 
president of the New York State Asso- 
ciation of Local Agents, died Sunday 
as a result of a fifteen-foot fall from a 
ladder while painting at his home last 
week. With the passing of Mr. Rogers, 
as a result of this unfortunate accident, 
the business has lost a man whose un- 
tiring efforts in the interests of insurance 
have won for him the admiration and 
confidence of all who knew him. Funeral 





THEODORE L. ROGERS 


services, held in Little Falls Tuesday, 
were attended by many insurance men. 

One of the best known insurance men 
in the Mohawk Valley, Mr. Rogers 
served in the New York Assembly as 
representative from Herkimer County 
from 1925 to 1928 inclusive. He was 
an active member of the Assembly In- 
surance Committee during his term of 
service, and in 1928 introduced and 
passed the brokers’ qualification law re- 
quiring written examinations. For years 
Mr. Rogers has been active in the 
work of the New York State Association 
of Local Agents, serving as president in 
1930 and 1931 and serving as secretary 
in 1932 and 1933. At his death he was 
a member of the executive committee 
of the association. The chairman of 
both the Senate and Assembly insurance 
committees have frequently sought and 
often heeded his advice on pending 
legislation. 

Mr. Rogers was also president of the 
Insurance Federation of the State 0 
New York in 1936. 





E. W. Sawyer, counsel for the National 
Bureau of Casualty and Surety Under- 
writers, speaking at the annual con- 
vention of the New York State Associa- 
tion of Cemeteries in Jamestown, N. Y. 
urged delegates to promote legislation 
to protect the rights of cemeteries. 
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110 WILLIA M 
United States Fire Insurance Co. . 

The North River Insurance Co. 

Westchester Fire Insurance Co. . 

The Allemannia Fire Insurance Co. of ‘Pittsburgh . 


SAN FRANCISCO ®¢ 


Organized 1824 
Organized 1822 
Organized 1837 
Organized 1868 


WESTERN DEPT., FREEPORT, Ill. ®@ PACIFIC DEPT., 
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Richmond Insurance Co. 
Western Assurance Co., 
British America Assurance Ce. U.S. Beenct 
Southern Fire Insurance Co., Durham, wn. ¢. 


SOUTHERN DEPT., ATLANTA ® ALLEGHENY DEPT 
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Davenport Resigns 
Pacific Coast Post 


HAROLD JOHNSON SUCCESSOR 


Pacific Fire and Affiliates Announce 
Change Necessitated By Ill Health 


of Veteran Manager 





Because of impaired health Dixwell 
Davenport has resigned as vice-president 
and Pacific Coast manager of the Pacific 
Fire and other companies of the Mes- 
erole group. Harold Johnson, who has 
been assistant manager of the Pacific 
department, has been chosen to succeed 
Mr. Davenport as manager. 

Mr. Davenport has been in insurance 
on the Pacific Coast for forty-two years. 
He was born in Newtonville, Mass. in 
1876 and after attending University of 
California he joined the Board of Fire 
Underwriters of the Pacific in 1898 and 
in 1900 organized the Mainland Board of 
Fire Underwriters and the Inland Board 
of Fire Underwriters both of which had 
jurisdiction over British Columbia. He 
became a special agent in 1901 working 
for the old Phenix of Brooklyn, the Law, 
Union & Rock and the Phoenix of 
London. Between 1907 and 1910 he was 
a local agent at Spokane and then for 


two years was general agent in Seattle, 
becoming manager of the National Union 
Fire in 1913 and Pacific Coast manager 
of the Pacific Fire in 1919. 


MAY TEST OHIO LAW 
Attorney General Says Companies Ac- 
cepting Reinsurance Must Hold 
Licenses from That State 

Superintendent of Insurance Lloyd of 
Ohio has expressed the opinion. that 
constitutionality of the law  forbiding 
companies licensed in that state to re- 
insure Ohio risks in non-admitted in- 
surers, may be tested in the courts at 
an early date. The attorney-general has 
informed the Division of Insurance that 
companies doing business in Ohio cannot 
legally place reinsurance with other com. 
panies unless such companies are like- 
wise admitted in Ohio. 

Many companies admitted to Ohio 
have reinsurance treaties with Lloyd's, 
London, and other non-admitted carriers. 
They hold that these contracts were 
made outside Ohio and that the State 
of Ohio has no jurisdiction over them. 

AUGUST F. WEEKE DEAD 

August F. Weeke of the Blair & Flick 
agency in St. Louis, died recently in 
his 88th vear. 


Tells How Agency Should 
Make Use of Telephone 


ADDRESS BY MARIAN A. CRAMER 





Tells How Walter A. Schaefer & Co., 
Newark, Gets Business on Wire; 
Some Examples 





Marian A. Cramer of Walter A. Schae- 
fer & Co., Inc., Newark, delivered an 
address at the recent office clinic of the 
Insurance Women of New Jersey, in 
which she told how the telephone can 
be intelligently used in helping the agen- 
cy in its production. She gave several 
illustrations. Among them were these: 

“For several years we carried only lia- 
bility and property damage on an au- 
tomobile of one of our assureds, but 
each time she called about a transfer of 
a car a few reminders for new business 
were thrown in for good measure, and 
the reward came this year with new fire 
and supplemental business which amount- 
ed to $150, or $45 in commission. 

When Assured Moves 

“Another interesting telephone case is 
where one of our assureds is moving 
to the West Indies, but leaving her 
furniture here to be used in two differ- 











AUTOMOBILE ¢ FIRE + INLAND MARINE 

















CLEVELAND 
314 Bulkley Bldg. 


help you. 


CINCINNATI 
2810 Carew Tower 





T is our earnest desire to cooperate to the fullest 


extent ... to fit our contracts to the assured’s needs... to 
provide “tomorrow’s broader protection today.” 


have any special problems, bring them to us. 


PEARL ASSURANCE COMPANY IU. S. Branch} 
THE EUREKA-SECURITY FIRE & MARINE INS. CO. 
MONARCH FIRE INSURANCE COMPANY 


PEARL AMERICAN FLEET 


Home Office—80 John St., New York 


PHILADELPHIA 
525 Chestnut St. 


CHICAGO 
175 W. Jackson Blvd. ® 





If you 
Let us 


SAN FRANCISCO 
200 Bush St. 





























ent places, one a private dwelling and 
the other an apartment of her daughter 
She called for the transfer and in talk- 
ing to her we explained that she should 
make an inventory of her belongings 
in each place, and we provided her with 
the inventory books which she will com 
plete and place in our safe. After ~ 
plaining to her that it would be neces. 
sary to have a sworn proof of loss item- 
izing articles in each location before 
we could pay her claim, she was most 
appreciative and cooperative. Believe 
me if a loss does occur we will be 
mighty glad that telephone conversation 
occurred. We know well that she prob. 
ably has told this to her many friends 
and will be eager to know just what 
business this telephone conversation will 
bring forth. You can well imagine what 
the result would have been if a loss 
had occurred and she had not been prop- 
erly advised. 

“T could cite other object lessons. You 
might be interested to know that abso- 
lutely new business, not counting -en- 
dorsements of any kind, obtained by 
*phone persuasion, produced commissions 
in 1939 of more than $600 for our office.” 


Keeping Insured Posted 


Continuing, Miss Cramer said: 

“In our office we have, as soon as 
new rates or revised manuals or new 
policies are received, a group meeting 
to read through and _= discuss these 
changes. In that way each of our em- 
ployes are prepared to advise any of 
our clients, or to immediately check 
through outstanding policies which 
should be revised, or to check outstand- 
ing quotations and revise them. Trade 
journals, monthly or weekly insurance 
magazines contain a gold mine of new 
ideas and information. 

“With this education, we are prepared 
to talk over the telephone, and _ being 
thus prepared each time a client calls, 
he is immediately given the answer; or 
if we are not ready at the moment we 
tell him we will find out and immedi- 
ately call him back, which we do with 
the help of our good company friends. 
If you would win a good customer, con- 
vince him first that he can have con- 
fidence in you—and let me tell you a 
telephone client, of which the speaker 
has many whom she has never met per- 
sonally, are your best prospects for they 
will and do recommend others. 

“When your client calls regarding the 
new car he has bought, ask him to wait 
a minute until you secure his file. If 
you have the liability and property dam- 
age insurance, immediately solicit com- 
prehensive and collision. Nine times out 
of ten you will get the order, or if it 
is bought on finance, find out how many 
months he is taking to pay for the car; 
diary that information and follow it up. 
It pays. The finance company has sold 
him on the importance of collision and 
you can, in nearly every case, continue 
it the second year. 

“If you can’t sell him comprehensive, 
you might have an opportunity to talk 
an accident and health policy or some 
other type of insurance, Of course, first 
tell him, in a few words, how happy you 
are that he has the new car and the 
joy you hope it will bring to his family. 
Make him feel you are interested in his 
new purchase before punching for busi- 
ness. Likewise, if you have the compre- 
hensive and collision, solicit the liability 
and property damage. If, when you 
send the transfer endorsement you fin 
the limits aren’t more than $10/$20,00 
write on the invoice what the higher 
limits will cost him over and above 
what he is paying for the limits cat- 
ried. Our reason for putting it on the 
invoice is that we find many assureds 
file away the policy and put the bill in 
the drawer to pay. When the check 
is being made up, he again sees the 
cost of higher limits.” 





RETURNS TO PARIS 
Nathan H. Wentworth, manager for 
France of AFIA, has returned to Paris 
following the recent evacuation from 
that city and establishment of temporary 
headquarters at Villa la Caseta, Hosse- 
ger, France. 
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No, we're not talking about 
bathing suits, golf clubs, 
fishing tackle and similar 
paraphernalia. 
e - * 

But have you checked your insurance 
needs? Is your luggage insured against 
loss? Is your home insured against bur- 
glary? Are you protected against dam- 
age suits in case your golf ball or fish 


hook injures an innocent bystander? 


‘The 


NEW YORK 


CHICAGO 


Your local insurance agent or 
broker can analyze your insurance 
needs and bring your protection 
up-to-date in a few minutes. Their 
services are an important part of 
complete insurance protection—so 
important that the Aetna Fire Group 
sells only through such agencies. 


° eo J 
Equally important to your peace of 
mind is the knowledge that when your 
insurance is with a capital stock com- 


JETNA FIRE G 


HARTFORD, CONNECTICUT 


SAN FRANCISCO CHARLOTTE, N.C 





pany, it is backed by both a paid-in 


capital and surplus. You are never 


liable for assessment. 


Don’t Guess 
About Insurance 


CONSULT YOUR 
LOCAL AGENT 
or BROKER 


TORONTO, CAN 





We favor adequate preparedness for National Defense and recommend enlistment in the U.S. Army to eligible young men. 
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(Ynaurance. Things.-to-do for (lionts) 


1. If clients. travel by automobile, see that they have 
complete Automobile Insurance protection written in this 
Company which is equipped to provide vitally important 
claim-service in all 48 States and Canada. 


2. Check all Fire Insurance policies to see that amounts 
are adequate and policy conditions complied with. Suggest 
Extended Coverage Endorsement in order to provide com- 
prehensive protection against other hazards of loss while 
owner is away. 


3. Personal effects taken along should be protected, 
against loss or damage from practically ‘‘all risks,’ by 
Personal Effects Insurance. 


4. Jewelry and furs represent concentrated values and 
are always subject to loss or damage. Sell clients ‘‘all risks” 
Jewelry and Fur Floater. 


5. Almost everyone carries a camera nowadays. Tell 
your clients about Camera Floater. 


6. Prized sports equipment adds to the enjoyment of 
one’s vacation. The protection of Sports Equipment 
Insurance is needed. 


7. Utilize the advertising and underwriting facilities of 
this Company in rendering to your clients ‘“‘Service beyond 
the Contract.” In addition to Fire and Automobile 
Insurance, we write all kindred forms of coverage. 







glee 
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THE COMMONWEALTH INSURANCE COMPANY 
OF NEW YORK 
150 William Street, New York 








sound protection at a predetermined price 


of further st I its policies are backed by cash capital and surplus funds 
ide to meet not rely rmal claims but also the weeping losses due to conflagrations and other 
t I rg 1 publi rvi 2 national in scope Its system of operating through Agents 

? ¥ rom i policyholder 














(Continued from Page 1) 
approved, some fifty models were tried 
out in the shipyard’s model tank, where 
over 5,000 test runs were made in order 
that the ship should be as ecient as 
possible. 

Began Building in 1937 

The contract for the America was 
signed on October 21, 1937, and work 
began at once at the Yards of the New- 
port News Shipbuilding & Drydock Co. 
The keel was laid on August 22, 1938, 
with Admiral Emory S. Land, chair- 
man of the Maritime Commission, there 
to drive the first rivet. On August 31 
of the following year, in the presence 
of 30,000 people gathered for the launch- 
ing, Mrs. Franklin Delano Roosevelt 


| broke a bottle of champagne over the 
| bow of the big liner and christened her. 








Hull Design 
When a new luxury liner was first 
projected, the tentative design called 
for a modernized duplication of the pop- 
ular liners Manhattan and Washington, 






Arnold and Kellogg 


which have been outstanding successes, 
The design finally developed by Gibbs 
& Cox, naval architects, in collaboration 
with the Newport News Shipbuilding & 
Dry Dock Co., the owners and the 
Maritime Commission, called for a vessel 
different in general plan and larger in 
certain dimensions. All of the America’s 
public spaces are differently arranged 
and deck space substantially more ex- 
tensive. In every department she em- 
bodies the last word in the development 
of marine architecture and engineering 
and in her interior architecture and 
decoration, the work of two New York 
firms, Eggers & Higgins, and Smyth, 
Urquhart & Marckwald, respectively, she 
is an example of contemporary American 
design and decoration at its best. 


Placed by Frank B. Hall & Co., Inc. 


The insurance arrangements for the 
America were handled for the United 
States Lines by Frank B. Hall & Co, 
Inc., insurance brokers, 67 Wall Street, 
one of the leading offices of the city. 





Commission Ruling Given 
By Virginia Department 


The Virginia Department has ruled as 
to the proper interpretation of the words 
“resident agent’s or agency’s commis- 
sion” as used in the first paragraph of 
section 4226-a of the Code of Virginia, 
dealing with what commission resident 
agents or agencies may allow to non- 
resident brokers on business brokered 
through them, that those words should 
be construed to mean the customary so- 
called “producer’s commission” paid to 
local or producing agents on contracts 
of insurance or surety bonds similar to 
that being brokered and providing the 
same coverage. 

It is provided in the section of the 
code in question, which embodies the 
Virginia countersignature act, that the 
resident agent or agency in Virginia may 
allow or pay to licensed non-resident 
brokers on exchange of business between 
them and such brokers a commission not 
exceeding 50% of the resident agent’s 
or agency’s commission allowed on such 
business. 


INSURANCE LOSS $2,000,000 
Heat Supposed to Have Caused Spon- 
taneous Combustion in Hollingshead 
Paint Factory, Camden 
Philadelphia, July 31—Beidler & Book- 
myer, Philadelphia agency, have the in- 
surance on the huge paint factory of 
the R. M. Hollingshead Co., Camden, 
the chemical manufacturing plant of 
which was destroyed by fire and a series 
of explosions July 30. In addition to 
blanket fire coverage on buildings the 
firm carried use and occupancy insur- 
ance. The insurance loss has been esti- 
mated at $2,000,000. In addition to de- 


struction of plant property thirty-two 
dwellings were razed and _ thirty-one 


L. T. Miller Dead 


(Continued on Page 18) 





youth toward golf and tennis instead of 
baseball. 

Miller was one of the few fieldmen 
in this country who never drove an auto- 
mobile. He owned a car but claimed he 
never saw the need for learning to drive 
it as long as Mrs. Miller had a license 
For approximately a decade Miller was 
famous for a pet canary that accom- 
panied him on all his field trips, The 
bird would perch contentedly on his 
master’s shoulder and never seemed per- 
turbed by the rigors of travel by train, 
bus or car. This odd friendship was 
featured by Robert L. (Believe It or 
Not) Ripley in one of his syndicated 
cartoons, much to Miller’s delight. 


Insurance Career 


Born in Augusta, Ga., Miller served 
for several years as traveling auditor for 
a midwestern firm before returning [0 
Augusta to enter a local agency. In 
1906 he became first special agent for 
the Cotton Insurance Association and in 
1907 joined the American Central of St. 
Louis, traveling Virginia, North Carolina 
and South Carolina. In 1910 Miller was 
transferred to Atlanta as supervisor 0! 
operations in Alabama, Florida and 
Georgia until the organization was ab- 
sorbed by the Corroon & Reynolds 
group. He joined the London Assurance 
group in 1932, servicing the agency plants 
of the Manhattan Fire & Marine and 
the Union Fire, Accident & General 1 
Alabama, Georgia and South Carolina. 


others damaged. Ten persons are be- 
lieved to have died in the fire and 105 
were reported injured. Spontaneous 
combustion caused by heat is suppose 
to have started the fire. 




















d Kellogg 


successes, 
by Gibbs 
aboration 
uilding & 
and the 
r a vessel 
larger in 
America’s 
arranged 
more ex- 
she em- 
elopment 
gineering 
‘ure and 
ew York 
| Smyth, 
ively, she 
American 


ll Street, 
the city. 


ad 
) 


istead of 


fieldmen 
an auto- 
2zimed he 
to drive 
i license 
iller was 
accom- 
ps. The 
on his 
ned per- 
by train, 
hip was 
re It or 
ndicated 
ight. 


r served 
ditor for 
rning to 
icy. In 
rent for 
n and in 
al of St. 
Carolina 
iller was 
visor of 
da and 
was ab- 
Reynolds 
ssurance 
~y plants 
‘ine and 
neral in 
rolina 


are be- 
and 105 
taneous 
uppose 











August a 1 940 


“THE EASTERN [= 












UNDERWRITER 








Page 27 


























2 4 
Any ins¥™ 


Western Department 
844 Rush St. 
Chicago, Illinois 


Southwestern Dept. 
912 Commerce St. 
Dallas, Texas 


Pacific Department 
220 Bush St. 
San Francisco, Calif. 








FIREMEN'S 
The Girard Fire & Marine Insurance Company 
National-Ben Franklin Fire Insurance Company 
Pittsburgh Underwriters e Keystone Underwriters 
Milwaukee Mechanics’ Insurance Company 


INSURANCE COMPANY OF NEWARK, 


WHO 
Missed the Boat? 


THE MAN confronted by a stack of 
unpaid bills after four months lay-off 
with a fractured knee, or, THE AGENT 


who failed to sell him Accident Insurance? 


LOYALTY GROUP agents are in 
a sound position to sell their clients 
peace-of-mind insurance because their 


Accident Policies are UNSURPASSED. 


Alert agents everywhere can find the 
way to travel FIRST CLASS CABIN. 
Check up on the tried performance 
of Loyalty Group Accident Policies. 


COMMERCIAL e@ MONTHLY PREMIUM 
e GROUP e 





NEW JERSEY 
The Concordia Fire Insurance Co. of Milwaukee 
Royal Plate Glass & General Ins. Co. of Canada 
The Metropolitan Casualty Ins. Co. of N. Y. 
Commercial Casualty Insurance Company 





HOME OFFICE 
10 Park Place 
Newark, New Jersey 


Foreign Department 
111 John St. 
New York, New York 


Canadian Departments 
461 Bay St., Toronto, Ontario 
404 West Hastings St., Vancouver, B. C. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 


The 
valued 


letter, 
Jordan, 


from my old ar 
New 
the Continental, 
John 
sense of humor and moreover is 
full of good old fashioned horse 
He is typical of that old central Ne 
York stock. He is 


square shooter and his word is as goc 


following 
friend, John 
state agent of 


me a few days ago has a fir 


sens 


pioneer always 


as his bond. Says he: 
“My dear Ed: 

“Many thanks for your page of TI 
Eastern Underwriter and have 
the greatly improved picture in yot 
office copy of this publication. In fac 
in the new picture you look very 
like a justice of the United States Si 
preme Court. 

“Kind regards, 
John A. 
disag 

In any 


Jordan.” 
“P. S.: My secretary TEES, 
you look like Al Smith. 
it is a compliment.” 


Say 
even 


notice 


muc 


id 


York 


reached 


1¢e 


chuck 


e. 
WwW 
a 


»d 


1e 
d 
Ir 
t, 
h 
1- 


S 


t, 


It was at his suggestion that I had my 


old picture taken in 1926 by Bill Hadle 


y 


of The Eastern Underwriter at Saranac. 
* * * 
Word From Roy Duffus 
The following letter from Roy A. Duf- 
fus, secretary of the James Johnston 
Agency, Inc., of Rochester, N. Y., pleases 
me very much. He is one of the best 


posted local agents in the East and has 


the ability to teach without making pe 
ple feel that they are being “talke 
down to.” 

His letter follows: 
“Dear Mr. Hornbostel: 

“Thank you for the c 
already seen it in our o” ce 
Eastern Underwriter of July 


clipping. I ha 
copy of Th 
12th. 


)- 


d 


“I am sending the other copy to Mr. 
McCord at Jacksonville. You will _re- 
eall that he is chairman of the National 
Association’s education committee. 

“I smiled several times at the other 
items in your column. For one who 


looks so quiet and dignified you have 


a 
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keen You 


humor. 
ratulated. 


sense of 
envied and cong 


surprisingly 
are to be 


“The next time you are in Rochester 
I do hope that I shall have an oppor- 
tunity to visit with you. I should like 


to have you for lunch, It is always a 
treat to talk with someone who has the 
advantages of years of experience, plus 
a sense of humor and the fact that times 
do change. 
“Sincerely, 
“Roy A. Duffus.” 
* * * 


Courageous Billy Roach 
Another “unsung” hero among my 
friends is Billy Roach, special agent 
and then secretary of the Aetna, now 
retired, with a brilliant career before 
him at that time. A friend of his took 
him for a deer hunt deep in the woods 
near their camp about ten miles from 
a railroad and before the days of good 
roads, and shot away a portion of his 
face with a high-powered rifle. Beside 
annem, his friend had a hysterical at- 
tack, lamenting what he had done. Bill 
said there was no use in crying about 
it, kept his head and only asked that he 
help him get out of the woods to a 
hospital. They had to walk miles through 
the woods trail to the railroad where 
he boarded a train and was taken to 
a hospital in Utica. I shudder when I 
think what he suffered physically and 
mentally and that he survived his hard- 
ship through mere courage and force of 
will and we all rejoice in the fact that he 
is today alive and relatively happy. 





M. W. MAYS GOES TO COAST 

Milton W. Mays, assistant director of 
the Business Development Office, is now 
on a trip to the Pacific Coast. ‘He will 
spend several days in Los Angeles and 
San Francisco and then go to Portland, 
Ore., where he will speak before the an- 
nuz al convention of the Oregon Associa- 
tion of Insurance Agents. He will be 
away from New York until the middle 
of August. 





Before one of the largest crowds of 
the season, the Home Insurance Co. 
baseball team defeated the Royal-Liver- 
pool nine, last year’s champs, 5—1, at 
Queens Park, Long Island, July 25, to 
win the Insurance Baseball League title 
and gain possession of the first leg in 
the contest for the Harold V. Smith 
trophy. The task of the Home team 
was simplified considerably by the bril- 
liant three-hit pitching performance of 
Ted Winniger, Home moundsman. He 


A. J. Drummond 


was credited with five strike-outs. The 
Home drew first blood in the second 
inning and was never headed thereafter. 
Russell McCullough, Royal pitcher, was 
touched for eight hits, two of which were 
triples by O'Neill and Murray. From 
the spectators’ point of view the game 
was one of the best of the season. 
League Standing 

The insurance baseball season has now 
been completed and the standing of the 
teams is as follows: 


Standing Team Won Lost Percentage 
Ist FIOMC TMGUTAMCE 5 .cciccccecceccessssece 9 1 900 
2nd ROVRIHKLIVEPPOO! occ iisacccncccccecncecws 8 2 800 

{ Chubb BN ac eGOarinarienennwdinsenas 6 3 667 

Tie—3rd Commercial Union ................005- 6 3 667 

| Great PE i Roi rinctinr ean dieennencks> 6 3 667 
6th Continental Casualty .................. 2 5 375 
7th Neen ROMNBUEEICE: oo céciecvexsice. sees 3 6 333 

on: North British & Mercantile............ 2 7 222 

Vie—Sth =} Pearl Assurance ..................... 2 7 222 
10th Insugance Company of North America. 0 8 000 

It is interesting to note that at the and one loss. By results of the game 


end of the 45-game playing season the 
Home and Royal-Liverpool were tied in 


first place with a record of eight wins 


July 25 the Home team is winner of the 
Edgar H. Boles annual trophy besides 
gaining one of the three legs necessary 
to win the Harold V. Smith trophy. 





FILE LIBEL IN NEW ORLEANS 


As the result of the sinking of another 
ship in the East Indies last year four 
insurance companies have filed a libel 
against the British India Steam Navi- 
gation Co., owners of a vessel in port at 
New Orleans, for $23,280 for claims 
paid owners of cotton goods on the 
vessel. 


PACIFIC BOARD HEARING SET 

The argument on the motion of Board 
of Pacific 
change in venue in the Pierce & Sibert 
which scheduled for July 30, 
now has been postponed until August 
20, according to Pierce & Sibert counsel. 


of Fire Underwriters for a 


suit, was 











Star Vzcation time 15 here. - 


Fasurance Company Ltd. 
90 John Street, New York 


YOUR TIME TO PROVIDE YOUR INSUREDS 
WITH “ALL RISKS” INSURANCE ON CAMERAS, GUNS, FISHING 


TACKLE, SPORTING EQUIPMENT AND PERSONAL EFFECTS. 
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Marine Builders’ Risk Lines Grow 
As Huge Ship Contracts Are Awarded 


both 
over forty contracts in hand or over. five 
times the number of ways. 

Second Liability Factor 


Private shipyards have in hand con- 
tracts for the construction of 291 vessels 
with a total contract price of about 
$1,444,000,000, which is a new high in 
shipbuilding activity. These figures in- 
dude only naval vessels and vessels 
building to American Bureau of Shipping 
— but do not include 112 
lists in its bulletin as not building to 
bureau classification, 

This volume of shipbuilding 
rders is of particular interest here as 


large 


American marine insurance companies 
are equipped to carry builders’ 
surance on those vessels and it 
ected that they will carry the 


part of the liability. 
Large Liability 


The table shows that five yards have 
contracts totaling over one-hundred mil- 
lion dollars and that three of these have 
rders of over $240,000,000. Several of 
the large Eastern shipyards have been 
working at or near capacity of their 
[ sent facilities for some time and the 


risk in- 
is ex- 
larger 








the yards has remained at 
high. However, with the 
large increase in naval construction, 


many yards are building or recondition- 
ing additional shipways, and this is one 









or which will bring underwriters’ 
ty under builders’ risk insurance 
0 new highs. 


the Electric Boat Com- 
pany of Groton, Conn., which builds sub- 
marines, recently announced that the 
number of ways at their plant would be 
increased from four to eight. More re- 
cently the Bethlehem Steel Co. an- 
unced that two disused ways had been 
reconditioned at the Sparrows Point 
plant in Maryland giving that yard ten 
ways. It has been reported that the 
Government is lending funds to ship- 
yards for the construction of additional 
facilities. 

The need for additional shipbuilding 
facilities is apparent from the table when 
it is realized that most of the larger 
yards have but eight ways for ship con- 
struction. It is of interest to note that 


For example, 








the Federal and Sun yards have 


There is a second factor which will 
tend to increase liability under builders’ 
risk insurance. Heretofore, the bulk 
of shipbuilding activity was confined to 
merchant vessels with a value of around 
$2,500,000. It is apparent that with 
yards now building high valued naval 
vessels, underwriters’ liability is bound 
to reach new highs. Two extreme exam- 
ples may be cited. The New York Ship- 


building Corporation’s contracts are 
naval exclusively while the Sun Ship- 
building & Dry Dock Company’s orders 
are entirely commercial vessels. The 


former’s contracts average $18,500,000 
while the Sun’s average $2,500,000. } 

A somewhat theoretical estimate ot 
the future liability of each of two yards 
based on the assumption that each yard 
will have eight vessels under construc- 
tion at one time will illustrate this point. 


With both yards working at capacity 
for some time the well known factor 
of liability will come into effect, 1. e. 


that the liability at any one time approx- 
imates one-half of the value of contracts 
actually under construction. That is, as 
one vessel is being completed another 
vessel is being started. It is unders stood 
that recent figures substantiate this 
fact, though of course it holds true only 
at vards which are building more or 
less similar valued vessels taking about 
the same time to build. On this basis, 
a yard having eight vessels under con- 
struction valued at $18,500,000 each woulk 1 
have approximately $74,000,000 at risk 
as a maximum while a yard which had 
eight vessels valued at $2,500,000 would 
aon a miximum value at risk of $10,- 
000,000. 

The New York Shipbuilding Corp., the 
Newport News Shipbuilding & Dry Dock 
Co. and the Bethlehem Steel Co.’s 
Quincy Plant each have started the con- 
struction of battleships and as these ves- 
sels are valued at about $60,000,000 each 
the values at risk reach large propor- 
tions. 

Contracts in Hand ; 

The following table shows contracts in 
hand as of July 1 this year: 











Vessels Contract 
Yard Number Price 
Bethlehem — 7 Quincy, Mass. 
TN tes arias ms aoe cesoiedaKeuodns 4 $ 9,720,000 
Priv NS sis 0 leben deh oie aie wa eemRO Re wR AROS 9 19,600,000 (Est.) 
BR ks: sictate Si as 36s 33d <th desided akon anckeGeaen 13 253,431,000 
Total 26 $ 282,751,000 
Bethlehem Steel Co., Sparrows Point, Md. oa 
3% fF RRC R OES ea ae ree 17 $ 41,455,667 
RMN? ooo wots: ak crees oo SaR aden emoe 15 31,150,000 (Est.) 
Total 32 $ 72,605,667 
Bethlehem Steel Co., Staten Island, N. Y. ae 
OR, |S eR Pe eee 5 $ 9,545,000 
1 ARE I SS RE RS Sis sc: De ee 2 14,862,000 
Total 7 $ 24,407,000 
Bethlehem Steel Co., San Francisco, Calif 
eee ee das ce oe aaieans wean sekaes 5 $ 10,010,000 
EE Oa rem E TL) PEM A? teres eRe ie tee 2 11,945,000 
; Total 7 $ 21,964,000 
Newport News S. B. & D. D. Co., Newport News, Va. 
be OR Ot ee eae ene 9 $ 39,849,667 
REI SEE MEAG ice ST. RR d 3 7,540,000 (Est.) 
Se ee te Ra 7 231,598,500 
Total 19 $ 278,988,167 





Two Companies Pay 
On Collision Claim 


QUESTION OF DIRECT DAMAGE 
Owner of Personal Property Cannot 
Appropriate Improvements Made 
By Stranger | in Good Faith 


In holding against the insurance car- 
rier in Midland Loan Finance Co. vs. 
Security Insurance Co., the Minnesota 
Supreme Court was called upon to un- 
tangle one of the most involved automo- 
bile damage cases that has ever come 
before it. Incidentally its decision re- 
sulted in two insurance companies pay- 
ing practically full damages growing out 
of a collision. 

The finance 
interest in a 
issued to one 
ity issued a 


vendor’s 
contract 
Fyten. The Secur- 
policy covering collision, 
theft, etc. Fyten later sold the car to 
one Ben Goldberg of Texas who took 
out collision insurance in the Concordia 
Fire. The car figured in a collision; 
Goldberg collected $832 from the Con- 
cordia and sold the salvage to a Texas 
garage for $100. The garage rebuilt the 
car and sold it. 


company had a 
conditional sale 
George 


Company Denies Liability 


Fyten had not advised the loan com- 
pany of the sale to Goldberg and kept 
on paying his installments and it was 
not until he became delinquent that the 


finance company discovered the sale. It 


made claim on the Security under the 
theft provisions of the policy, then re- 
vised it and claimed under the collision 


provision. The Security denied liability. 
The lower court held in favor of the 
Security. In its decision the Supreme 
Court said: 
“The principal 


question is whether 





[ All Classes of Ocean and Inland Marine Insurance \ 

~, MARINE OFFICE 
OF 

AMERICA 


116 JOHN STREET NEW YORK 
Offices in Principal Cities 


oF FICE ry 
oS 





plaintiff has suffered direct loss or dam- 
age within the meaning of its automobile 
collision policy . . . The important and 
determinative factor which distinguished 
the case now before us from those cited 
is that here the loss to plaintiff caused 
by reason of the collision has not been 
restored. True, the automobile was re- 
built but this improvement of the vehicle 
did not and cannot benefit the plaintiff 
for two reasons. 
Interest in Improvements 

“(1) From the stipulated facts it ap- 
pears that the garage which purchased 
the salvage from Goldberg within the 
State of Texas was a bona fide purchaser. 
This sale cut off plaintiff’s interest in 
the wreckage of the car; hence, it can- 
not be said that its loss at the time 
of the collision was restored by the im- 
provements to the car made by one who 
was the absolute owner thereof at the 
time the improvements were made and 
(2) apart from this feature of the laws 
of Texas it is a general rule of law, 
based upon principles of equity and 
justice, that an owner of personal prop- 
erty cannot appropriate the improve- 
ments made thereto by a stranger acting 
in good faith. 

“Our conclusion is that the plaintiff 
suffered a loss at the time of the colli- 
sion against which defendant by its pol- 
icy had insured it and that the right of 
action which then accrued was not lost 
although a third party, by acts not in- 

(Continued on Page 31) 








Vessels Contract 
Yard Number Price 
New York S. B. Corp., Camden, N. J. 
PE etek oho too ee eno ae 13 $ 240,859,352 
Federal S. B. & D. D. Co., Kearny, N. J. 
5 & 5 ean fag Sees 16 $ 32,259,000 
SR OE RR Ie Pe eee ne 9 20,986,000 (Est.) 
SUNG std ad cawcreanntonmment aucune tere 18 125,472,200 
Total 43 $ 178,717,200 
Sun S. B. & D. D. Co., Chester, Pa 
U.S. M.'C : $ 43,894,400 
POM oi 5coe scx 25 61,891,000 
Total 42 $ 105,785,400 
Bath Iron Works Corp., Bath, Me. 
Ra eR ee a ae ate nore Se ea gh Taliban: hela 4 $  §8792.000 
PRUE 5 76, oso a Fa Cre Aerie eek paveeeeion 13 75,110,200 
Total 17 $ 83,902,200 
Electric Boat Co., Groton, Conn. 
TUMMGAR recto Nee bavierarciakecte come ee at selene 21 $ 59,824,000 
Electric Boat Co., Bayonne, N. J. 
PEM cso oo ieee Chia SA aa RL ERK OLE 23 $ 5,000,000 
Ingalls S. B. Corp. 
|S . EST So Rare aa 8 $ 26,800,000 
Tampa S. B, & Eng. Co., Tampa, Fla. 
te ie RA ee ere ree 8 $ 15,062,652 
Moore D. iy Co., Oakland, Calif. 
U. ei eee i No 4 $ 11,221,520 
Western Pipe & Steel Co., San Francisco, Calif 
EL, eee Ce paepes ee eee 5 $ 10,635,000 
Consolidated Steel, Corp., Los Angeles, Calif. 
gy. < SEINE ee MEAS EES See 4 $ 7,560,000 
Seattle ~ shag S. B. Corp., Tacoma, Wash. 
Ry Me vcs 5 cual nadine ecanNiakae 2 $ 4,254,000 
Pennsylvania Shipy ards, Beaumont, Texas 
Ree Me Re oc ioc tamsepiasekhaecauncemoces 2 $ 3,980,000 
Pusey & Jones Corp., Wilmington Del. 
OD ee NG cn snide whiek seen emnls-.s occeew ates 2 $ 3,856,000 
Welding Shipyards, Inc., Norfolk, Va. 
INA \ cen ncunitins’s iv mia wale aaainewameaeeels 1 $ 2,500,000 (Est.) 
DeFoe Boat & Motor Works, Bay City, Mich. 
Re ae ee eee 2 $ 2,447,000 
Charleston S. B. & D. D. Co., Charleston, S. € 
EME cially « wom c ciddpne aan ateameaeuneee eae 1 $ 500,000 (Est.) 
Luders Marine Construction Co., Stamford, Conn. 
OS [ERC ele Aare * $ 193,139 
Cargil, Inc., Albany, N. Y. 
NE is cic Sav add ndennpenisenaamesacadasa’ re 
Total 291 $1,443,814,297 
Summary 
DEO ON Ee wt ors, ole Bio Se 112 $ 278,894,906 
Palen i aaa Gig ye a en a eae ae Oa 64 144,167,000 
I ii calc satanactctalaniaia ermmsaen oleae a ands sikiaSeck 115 1,020,752,391 
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President Ferguson Lines Up 1940-41 
Program of National A. @ H. Ass’n 


Mid-Year Meeting Set for Next January in Indianapolis; Public 
Relations Looms Up; Lectures Available to Local Clubs; 
800 Active Members 


Indicative of the progressive program 
of activity by the new administration 
of the National Accident & Health Asso- 
ciation, E. H. Ferguson, Great Northern 
Life, recently elected president of the 
organization, announced a number of 
significant developments this week. Pub- 
lic relations, it was indicated, will be very 
much of a major subject in the months 
ahead and a special committee has been 
appointed with Fred M. Walters of Phil- 
adelphia as its chairman. Principal aim 
of this committee will be to seek means 
to acquaint the greatest possible number 
of persons with an understanding of the 
available A. & H. coverage and methods 
of operation, 

Lecture Series Planned 


Another innovation is that the asso- 
ciation is preparing to launch a series 
of prepared lectures to be given by local 
associations during the Fall and Winter 
months which will be under the direction 
of three well known A. & H. men. They 
are Harold R. Gordon, executive secre- 
tary, Health & Accident Underwriters 
Conterence; Armand Sommer, assistant 
to the vice-president, Continental Cas- 
ualty; and Edward H. O’Connor, assist- 
ant secretary, Bankers Indemnity of 
Newark. In picking this committee 
President Ferguson pointed to their well 
established interest in the affairs of the 
National Association and their long and 
successful activity in the A. & H., field. 
Delegation of Responsibility 

Losing no time in delegating respon- 
sibility to his fellow officers, President 
Ferguson further announced this week 
that the following had agreed to under- 
take the important duties specified: 

Clyde E. Dalrymple, Preterred Acci- 
dent in Milwaukee, first vice-president, 
will develop further participation by as- 
sociate members (companies) at the mid- 
year meeting to be held in Indianapolis. 
‘This will include suggestions for devel- 
oping programs for their state and 
regional agents’ meetings to be held in 
connection with the sales congress at 
Indianapolis. 

George L. Dyer, Jr., Columbian Na- 
tional Life in St. Louis, second vice- 
president, will have charge of developing 
and arranging the program for the dele- 
gate section at the mid-year meeting. 
This work will involve the launching of 
plans to insure representative delegates 
from each local of the National Associa- 
tion. 

Clarence A. Sholl, Globe Casualty in 
Columbus, secretary, will look after the 
vital work of membership development. 
Mr. Sholl’s activities will include all 
types of membership—individual, local 
association and associate (companies) 
memberships. 

Mid-Year Meeting in Indianapolis 

Plans have already gotten under way 
for the mid-year meeting of the associa- 
tion which is to be held in Indianapolis 
next January. John McGurk, Indiana 
manager, Mutual Benefit H. & A., who 
heads the special committee in charge, 


points out that the aim will be to pro- 
duce a program that will be “different” 
and he urges the cooperation of all com- 
panies in planning to hold their agency 
meetings in conjunction with the mid- 
year gathering. Norman Green, vice- 
president, Hoosier Casualty, who is presi- 
dent, Indianapolis A, & H. Club, is in 
charge of entertainment activities. 

Tentatively, the convention plan is 
to open with an executive committee 
meeting and business session on Tuesday 
afternoon, January 28. This will be fol- 
lowed by a Get-Together Dinner and 
entertainment in the form of ice skating 
and a special Civic Theatre production. 
Wednesday morning, January 29, will be 
reserved for individual agency meetings. 
At 11 am. the first full session of the 
convention will get under way with the 
President’s address. 

A sales congress is scheduled for Wed- 
nesday afternoon. 

An innovation is being planned for 
Wednesday evening, when the entire 
convention will be guests of the Indian- 
apolis Accident & Health Club and the 
Indianapolis Chamber of Commerce at 
a civic banquet. The guests will include 








Public Relations Aims 


Speaking about the work of his com- 
mittee in the coming months Public 
Relations Chairman Fred M. Walters 
said: 

“We are definitely convinced that 
the insurance needs of the public 
can best be served through the medium 
of private carriers, that disability in- 
surance is a basic and essential form of 
protection, and that Accident and Health 
Insurance as now written would have 
an even greater degree of public sup- 
port if the available coverage and 
methods of operation were better under- 
stood.” 

To bring about such an improved un- 
derstanding, the committee plans to co- 
operate with existing national and local 
organizations and will strive to help 
bring about co-ordination of various 
groups that are working toward the 
same end, 

Education will be the chief object—not 
only education for the Public, but also 
for all of us in the business. It is 
firmly believed that the Accident and 
Health business as a whole will go for- 
ward in direct ratio to the increase of 
mutual confidence and _ understanding. 
Every practical means of bringing this 
about will be given all possible consid- 
eration. 








life, fire and casualty insurance men of 
Indianapolis, leading business, industrial 
and educational men of the city, policy- 
holders and prospects. A speaker of na- 
tional prominence will talk. 

Thursday, January 30, will be devoted 
to sessions and seminars on the problems 
of general agents and managers. Mr. 
McGurk announces the following com- 
mittees in charge of preparations: 

Assistant general chairman, Wendell C. Tay- 
lor, Taylor Publishing Co.; program, Mansur 
B. Oakes, A. & H. Sales Management Service, 
and E. E. McLaren, General Accident; enter- 
(Continued on Page 31) 
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$108,000 Bank Robbery 
In N. J. Stirs Surety Cos, 


U. S. F. & G. PROMPT SETTLEMENT 





Has Had Asbury Park Bank & Trust Co 
Line for 30 Years; Delivered Check — 
Within 24 Hours 


The biggest item of news in New Jer- 
sey bonding circles was the $108,000 rob- 
bery in the Asbury Park (N. J.) National 
Bank & Trust Co. in broad daylight— 
last Tuesday morning. 





Employes were 
“held up” inside the bank as the bandits 
calmly went about their job, making a 
clean get-away. One comment made was 
that “this job looked as though it had 
been carefully planned for several months 
in advance.” 

An interesting aftermath of the rob- 
bery, one of the largest in recent years 
in New Jersey, was the quick settlement 
by the United States F. & G., which had 
insured the Asbury Park bank under a 
blanket bond for more than thirty years, 
A representative of this company arrived 
at the bank by Wednesday noon and de- 
livered its check for $108,000 to the bank. 
Smartly the United States F. & G. pub- 
lished in Thursday’s daily newspapers 
that this prompt settlement was in line 
with its traditional policy over the past 
forty-four years. Said the copy, “The 
U. S. F. & G. has paid over $439,000,000 
in losses—in good times and in bad.” 


Hogan Named by Century 
As Met. General Agent 


Thomas J. Hogan, Inc., fast growing 
agency at 90 John Street, New York, ex- 
panded its facilities this week with its 
appointment by Century Insurance Co., 
Ltd., of Edinburgh, Scotland, as metro- 
politan general agents for automobile F. 
& T. lines. The agency now represents 
the Commercial Casualty for casualty- 
surety lines, the Firemen’s of Newark, 
Northern of N. Y., National Ben Frank- 
lin and the Commonwealth Insurance Co. 

Harry Bender, seasoned fire under- 
writer who has a wide following among 
William Street brokers, heads the fire 
and theft department in the Hogan 
agency. 





Thompson Joins N. E. 
Casualty As Suburban 
N. Y. Special Agent 


New England Casualty, affiliate of the 
Springfield group of companies, an- 
nounces appointment of Clarence T. 
Thompson, who will join the company 
August 5 as special agent for Suburban 
New York with headquarters at 85 John 
Street. He was employed for two years 
by Metropolitan Casualty and in 1924 
by the Globe Indemnity at its home 
office to develop and underwrite burg- 
lary and plate glass. In 1929 he became 
superintendent of the plate glass depart- 
ment, Phoenix Indemnity, for which 
class he established a separate unit. 
During the last ten years he has been 
developing and underwriting all classes 
of casualty business, prinpically in the 
New York metropolitan area. 





C. S. Rosensweig Joins Ins. 
Advocate; Managing Editor 


The Insurance Advocate has announced 
the appointment of Charles S. Rosen- 
sweig as a new addition to its staff to 
serve in the capacity of managing editor. 
Mr. Rosensweig’s many years’ expefl- 
ence as a broker should prove to be a 
valuable asset in his new undertaking. 


BROOKS ON CRUISE 

Herbert L. Brooks, vice-president of 
Joseph M. Byrne Co. of Newark, N. J. 
and immediate past president of the 
Essex County Insurance Agents Ass0o- 
ciation, sailed Tuesday on S.S. Kungs- 
holm of the Swedish-American Line for 
a West Indies cruise. 
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California Tribunal 
Rules on Appeal Bonds 


MAY BE OF NATIONAL IMPORT 





Much Property Being Sold for Taxes; 
Insuror Liable on Fiduciary 
Bonds Not Terminated 





Judge Wilson in California Superior 
Court has ruled that in spite of the 
national bank act which exempts national 
banks from certain state processes; 
when a judgment is obtained against a 
hank and the case is appealed the bank 
must file an appeal bond with the Su- 
gerior Court, from which the appeal is 
taken. While this decision is applicable 
only to California it may have a reper- 
cussion in other states because it con- 
cerns national banks. . This subject was 
brought to the attention of the Surety 
Underwriters Association of Southern 
(alifornia at its last meeting. 

The members were also informed that 
since July 1 this year the State of Cali- 
fornia has sold 11,667 properties in Los 
Angeles County for taxes and still has 
98,000 so to dispose of, and that these 
sales were of vital interest to bonding 
companies. The proporties sold all have 
been delinquent since 1934 and were sold 
to the state, under the law, for taxes. 
They now have passed the time limit 
and are being disposed of by the state. 
The interest of the bonding companies 
comes in where at some time, either be- 
fore or after the tax delinquency, 
fiduciary bonds have been written for 
one purpose or another on the properties 
and have not been legally terminated. 
In those cases it has been held that the 
insuror is liable under the bond and can 
be made to pay. 





AETNA ASSISTING EDITORS 





Effort to Check Trend in Automobile- 
Pedestrian Accidents Through 
Education of Public 


Aetna Casualty & Surety has initiated 
a new service to assist editors of various 
publications to present to their readers 
the national automobile-pedestrian fatal- 
ity situation in manner that will help to 
check the upward trend in highway 
deaths. This service consists of statistics 
compiled by the several states which 
are analyzed and assembled in a con- 
densed chart. 

The Aetna directs attention to the 
12000 pedestrians killed by automobiles 
lat year and says that they represent 
nearly 40% of all automobile fatalities. 
Safety authorities are convinced that if 
the upward trend in highway deaths is 
to be checked the public must be in- 
formed, warned and educated in the 
pedestrian phase of this problem. The 
chart is compiled by the safety educa- 
tion department of the Aetna. It is 
arranged so that editors in various local- 
ities can complete a form which when 
finished shows how their state ranks 
according to other states’ decreased or 
increased automobile fatality records for 
a given number of months. The com- 
parative difference in the number of 
deaths with the same period of 1939 
is shown. 

Editors have been told that pedestrian 
fatalities were responsible for more than 
2% of the total automobile tragedies 
throughout the nation during May, 1940. 





Prevention Courses May 


Take in Casualty Field 


Fire prevention courses that for sev- 
eral years have been conducted at 
Armour Institute of Technology are to 
be expanded. Armour Institute has 
merged with Lewis Institute of Tech- 
nology as the Illinois Institute of Tech- 
nology. Henry T. Heald, former head 
of the Armour school, who has been 
elected president of the Illinois institu- 
lion, says the courses that have been 
given are to be both continued and ex- 
panded. Furthermore, consideration is 
being given to adoption of similar 
courses covering casualty insurance. 


HARTFORD A, & I. PROMOTIONS 


C. W. Collier Comp. and Liability Sup’t; 
Neil J. Brown Succeeds Late R. A. 


Ferson in Accident Division 


Two promotions were made in the 
Hartford Accident home office this week 
being the appointment of C. W. Collier 
as superintendent the compensation and 
liability department and Neil J. Brown 
as superintendent of the personal acci- 
dent department. Mr. Brown succeeds 
the late Ralph A. Ferson whose right 
hand man he was up until the latter’s 
untimely death a few weeks ago. Presi- 
dent Paul Rutherford in announcing the 
— to Hartford Accident agents 
saic 

“Both Mr. Collier and Mr. — are 
well qualified by reason of years of ser- 
vice and experience to assume the duties 
and responsibilities of these positions. 
Each has a wide acquaintance among 
Hartford producers. Mr. Collier joined 
the Hartford in 1916 as a clerk in the lia- 
bility department, having had previous 
experience in the fields of accounting and 
selling. He has held various positions 
in the department and has for some 
time been first assistant. Mr. Brown’s 
first position was with the Hartford Ac- 
cident in 1919. He has served as clerk, 
claim examiner, underwriter and assist- 
ant to the head of the department.” 

Mr. Collier, married, has two sons; 
is a graduate ‘of Harvard University, at- 
tended the Harvard Graduate School. 
Mr, Brown, born in Scotland, was edu- 

cated in public and preparatory schools 
in Maine. Married, he resides in Wind- 
sor, Conn.; is a member of the Plymouth 
Meadow and the Windsor clubs. 





MUTUALS IN SESSION 





May Draft New Automobile Policies; 
Permanent Organization Planned 
for Cooperative Action 
The American Mutual Alliance, meet- 
ing in Los Angeles this week, considered 
new automobile fire and liability policy 
forms, the inland marine situation in 
California and heard suggestions on anti- 
mutual propaganda, with especial refer- 
ence to activities of the Profit Motive 
Institute and the Business Development 

Office. 

A committee was appointed with power 
to form a mutual organization to get 
quick action in California in opposing 
the monopolistic state compensation fund 
movement. A permanent organization 
for cooperative action on all California 
problems is planned. Recommendations 
will be made to the California Depart- 
ment for correcting the fire rate situa- 
tion in that state, with which the mutuals 
are not satisfied. 
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A. & H. Program 


(Continued from Page 30) 


tainment, Norman Green, Hoosier Casualty; 
nationwide attendance, H. . Davis, Illinois 
3ankers Life, and Wendell C. Taylor; trans- 
portation, E. T. Bonham, Pacific Mutual Life; 
cooperation with Chamber of Commerce, D. 
Trone, Indiana Travelers Assurance, and M. E. 
Noblet, North American Accident ; publicity 
and press, Wendell C. Taylor and Delford J. 
pene Taylor Publishing Co.; —- 
J. I Ridgeway, Woodmen Accident, and W. 
Sisher, National Accident & Health; 48g 
J. P. Walsh, Hooper-Holmes Bureau, and 
Joseph Wilson, Massachusetts Bonding; _hos- 
pitality and information, Barney Ochs, Loyal 
Srassatioe Life, and Clyde Wands, London 
Guarantee & Accident; registration, reservations 
and local attendance, Richard Calkins, Massa- 
chusetts Indemnity, and J. R. Cain, Continental 
Casualty; special guests and visiting home office 
officials, }.. M. Drake, Empire Life & Accident; 
and accommodations for meetings, Earl Baker, 
American Income, and O. E. Hutchins, North 
American Accident. 

The following will cooperate on behalf of 
their respective associations—Harry McClain, 
Indiana Association of Insurance Agents; Oren 
Pritchard, Indianapolis Association of Life Un- 
derwriters; E. Leo Smith, Life General Agents 
Association of Indianapolis. 


Standing of the Association 

At the start of its new administra- 
tion the National Association now has 
twenty-nine local associations affiliated 
with it, with more than 800 active mem- 
bers. During the year which endéd 
May 31, thirteen new associations were 
formed. These are in Atlanta, Akron, 
Arizona, Birmingham, Indianapolis, 
Jacksonville, Florida, Kansas City, New- 
ark, Peoria, New Hampshire, Minne- 
apolis-St. Paul, Toledo, and Youngstown. 
Philadelphia, Los Angeles, and Portland, 
Ore. associations again became affiliated 
with the national organization. 

To give further publicity to the useful 


work it performs the association plans 
to send out reprints of the pamphlet 
giving the history, objects and purposes 
of the organization. This lists all local 
associations, with names of presidents 
and secretaries, and also associate mem- 
ber companies. 

The 1941 annual meeting next May or 
June will be held in Los Angeles which 
is expected to give impetus to a number 
of new locals on the Coast. 





Collision Claim 


(Continued from Page 29) 


uring to the benefits of the plaintiff, re- 
stored the vehicle to its condition prior 
to the time of the accident.” 

The court held that the plaintiff's claim 
was to be reduced by the amount paid 
by Fyten subsequent to the date of the 
collision. The finance company also 
sought to collect from the Security a 
considerable sum expended in gathering 
the facts upon which the suit was based 
but the court disallowed this claim. 





Cozzie With Aviation 
Underwriters, New York 
Associated Aviation Underwriters an- 
nounces the addition of James Cozzie 
to its staff of home office underwriters 
at 90 John Street, New York. He was 
formerly in the office of Childs & Wood, 
Chicago, where he had ten years ex- 
perience. 
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Humanizing of Premium Notices Urged 
In Alldredge's Public Relations Talk 


F, B. Alldredge, A. & H. superintend- 
ent in the home o ce of Occidental Life 
of Los Angeles, gave some well known 
but often overlooked pointers on adver- 
tising and direct mail contacting at the 
recent annual convention of the Health 
& Accident Underwriters Conference. In 
the following excerpts his views on “false 
economy,” house organs and humanizing 
of premium notices are given in a con- 
structive manner. Mr. Alldredge said. 

False Economy 

“Most home offices have an ‘economy 
bloc,’ and such a bloc is very necessary, 
because planned economy of manage- 
ment is the surest way to profits. How- 
ever, so-called ‘economy’ can be miserli- 
ness. Foolish economy can easily stifle 
productivity. 

“Agents are temperamental and high- 
spirited personalities, or they wouldn’t 
be worth a Tinker’s Dam. The agent 
is a salesman—and, as such, is susceptible 
to sales appeal and psychology. Backing 
up the army of agents with a formidable 
array of colorful and effective circulars, 
applications, policies, and other materi- 
als, is like clearing the way for the 
infantry with an artillery barrage and 
strafing airplanes, and then supporting 
them with tanks, machine guns and mo- 
torized units. 

“Tf a printing job does not have color, 
effective copy, and super-sales psychol- 
ogy, it is a dud. A munitions factory 
wastes just as much money manufactur- 
ing a dud, as they spend wisely in mak- 
ing a destructive missile. How many of 
us are wasting our money on ‘dud’ ma- 
terials ?” 

Company House Organs 


Another phase of home office produc- 
tion which affects the agency force for 
weal or woe, stimulatingly or depress- 
ingly, said Mr. Alldredge, is the so-called 
house organ and he asked the question: 

“Would you say that a good house 
organ is one that your agents like be- 
cause it helps them spiritually through 
inspirational articles, leaders’ lists, etc. ? 
Or is a good house organ one reeking 
of the home office, composed of long 
sales articles produced by an officer who 
graduated from the field years ago (if 
at all) and whose methods might have 
been good before the depression; and 
with the leaders’ list tucked away on 
the back page?” Mr. Alldredge submit- 
ted nine suggestions, the contribution of 
“a friend of mine who edits what I think 
is a good house organ,” and summarized 
them as follows: 

(1) It should be principally an agents’ jour- 
nal; (2) it should be interesting, readable and 
valuable to the field forces; (3) puffing up 
home office people should be avoided. 

(4) It should not smear the field force too 
obviously or too consciously with home office 
propaganda; (5) whether certain material is 
justifiable copy, may be determined by applying 
this test—‘‘Is it of interest and value to the 
field force?” 

(6) It should serve as a means of building 
the morale of the agents by giving recogni- 
tion to their sales achievements, personal news 
regarding success or prominence of an agent 
in his home town, etc.; (7) a major portion 
of the magazine should be devoted to articles 
by outstanding agents; (8) special provision 
should be made for proper home office announce- 
ments and instructions for guidance of agents 

(9) Liberal use of pictures of agents and 
their familie Life stories about them and 
their careers or accomplishments have great 
personal appeal to the subject, and a favorable 
reaction on others who may be inspired to merit 
uch recognition. 


Premium Notices Need Humanizing 
Mr. Alldredge next approached the 
subject of public relations, stressing that 


the chief contact with old policyholders 
is the periodical demand for premiums. 


He said: “Such notices should be friend- 
ship building and could be readily made 
so by an improvement in manners. They 
could be couched as reminders intended 
to help the policyholders achieve his own 
program by making the contractual de- 
posits punctually, 

“Communications with policyholders 
are needlessly brusque. Then the aus- 
tere receipt notices should be turned 
into pleasant ‘thank you’ messages. The 
traditional, cold, legalistic, technical 
‘small typography’ standard of relation- 
ship has created the lack of understand- 
ing which various charlatans, ‘experts,’ 
twisters, and independent counsellors re- 
cently have been exploiting to their own 
profit. 

“The premium notice should not be 
in the form or appearance of a bill—a 
demand for money. Bills are irritating. 
Why not reverse the time-honored cus- 
tom of sending out ‘billings,’ as though 
the world owed us a living. If we ex- 
pect policyholders to renew, we must 
make them want to renew. People 
want to be wanted. They like to be 
asked to buy, asked to renew, asked 
to offer suggestions for improvements 
in service, They like to come into per- 
sonal relationship with their company. 
It is salesmanship which induces a man 
to buy a policy. Why not use salesman- 
ship in inducing him to renew?” 


Consolidated Offices Opened 
By Mutual Benefit H. & A. 


Mutual Health & Accident, 


Omaha, which has consolidated its sev- 





Benefit 


eral offices in New York, held a formal 
opening of the combined office at 102 
Maiden Lane on August 1. As reported 
previously in The Easten Underwriter, 
Frank L. Stephens succeeded W. E 
Edgeworth as New York resident vice- 
president and has since been bringing 
about the consolidation. 

Under the new arrangement the com- 
pany will occupy half of the twelfth 
floor at 102 Maiden Lane. The office 
will house the Greater New York and 
Long Island division which Mr. Stephens 
opened at 90 John Street in 1937 and 
later moved to larger quarters at 111 
John Street; the cashier’s and general 
office force formerly located at 100 East 
42nd Street under Mr. Edgeworth; the 
reporting division of the hospitalization 
branch at the Forty-second Street ad- 
dress and the R. & R. Agency conducted 
by Bernard Rubenstein and his brother, 
which handles the special teachers’ pol- 
icy throughout New York State. That 
agency was formerly at 111 John Street. 

Leo A. Welsh, who was assistant man- 
ager at the Forty-second Street office, 
has a similar capacity in the consolidated 
office and will give greater attention to 
production, 


Group Hospital Service 
Protection Increased 65% 
The Group Hospital Service, Inc., St. 
Louis, reports an increase of about 65% 
in persons carrying its protection and 
a 75% gain in assets for the 1939-40 
period. As of July 1 the service had 
a membership enrollment of 126,344 per- 
sons compared with 76,027 the previous 
vear. The balance sheet as of April 30, 
last, showed assets of $363,515 as against 
only $198,326 on the same date in 1939. 
Liabilities were $77,798 and $52,559 re- 
spectively, and reserves $219,047 and 
$115,647. The report stated that $750,- 
000 in hospital bills have been paid since 
this non-profit hospitalization plan was 
launched. 


Federal L. & C. Expands Its 


° — 
Radio Program Activity 

The Federal Life & Casualty of De- 
troit has achieved so much success with 
an early morning radio program over 
Station WABC—which carries a series 
of 100-word announcements thrice week_ 
ly along with a skit entitled “The Rising 
Son,” that a new program has been con- 
tracted for which started last Sunday 
morning from 11:15 to 11:30. It features 
Zeke Manners and his Gang, a hillbilly 
group of radio favorites. 

The company reports that The Rising 
Son program with its single Federal 
L. & C. announcement—taking less than 
a minute and offering listeners a booklet, 
“1003 Helpful Hints” mostly for house- 
wives—brought as many as 1,200 letters 
and fifty phone calls as a result of a 
week’s broadcasting, July 8 to 12. Mark 
Rose, manager, national policy division, 
New York office, Federal Life & Cas- 
ualty, had charge of this broadcasting 
which was arranged through Green- 
Brodie, Inc., advertising agents. <A 
limited accident policy with $10 annual 
premium was featured. 

In view of the response to this pro- 
gram Federal has changed its original 
plan, which was to have the booklets 
delivered by company salesman to listen- 
ers requesting it. The commercial copy 
of the thrice-weekly announcements has 
also been changed. Federal agreed with 
Green-Brodie that another program on 
WABC, later in the day, would reach 
a greater number of listeners for its 
insurance message. Accordingly Zeke 
Manners was signed up, giving Federal 
two programs on C.B.S. key station in 
New York. 


Train Conversation Led to 


Quick Sale for B. M. A. Star 


r. L. “Tommy” Tomlinson, Business 
Men’s Assurance star producer in Dallas, 
Tex., rates a prominent mention in the 
“Informally Yours” page of the B. M. A. 
Bulletin by reason of his sales astute- 
ness. Returning to Dallas recently from 
the annual convention of the Texas As- 
sociation of Life Underwriters at Austin 
Mr. Tomlinson made the acquaintance 
of a gentleman on the train. In the 
five minutes’ time before the train pulled 


PROVIDENT L. & A. GAINS 


Assets Increased $750,000 in First Half 
of 1940; Insurance in Force 
Has $7,000,000 Gain 

More than 56,000 policyholders and 
beneficiaries received approximately $2. 
690,000 in benefit payments from the 
Provident Life & Accident, Chattanooga 
during the first six months of 1940, the 
company’s fifty-third year, according to 
President Robert J. Maclellan. 

Surplus to protect policyholders gained 
more than $200,000 for the first six 
months, bringing this surplus total to 
more than $3,485,000. Assets gained bet- 
ter than $750,000 in the first half of 
1940, the total exceeding $13,470,000, 

The combined premium income gains 
of the three divisions writing Accident 
and Health—Accident, Group and Rail- 
road branches—exceeds $640,000 in pre- 
miums. 

Life insurance in force gained more 
than $7,000,000, bringing the total at mid- 
year to a new all-time high of more 
than $141,000,000. 


FANS FOR HOSPITAL PATIENTS 

North American Life & Casualty of 
Minneapolis has built a lot of good will 
among its policyholders these hot days 
by having electric fans placed in their 
room when hospital confinement became 
necessary. P. Skoglund, president 
of the company, conceived the idea and 
rented the fans from the hospitals. A 
neatly printed card explained the source 
of the fans. 








jnto Dallas he told his story, gave the 
man his card and arranged to see him 
when the prospect returned to Dallas. 
3ut the train had no sooner left that 
city than Mr. Tomlinson received a letter 
with check from his new friend, now a 
client, instructing him to make the neces- 
sary arrangements for the proposed pro- 
tection. 

B. M. A. Bulletin points out that 
“Tommy” Tomlinson’s achievements are 
all the more significant in that he is 
“faced with the inevitable fact that he 
must make one arm do the work of 
two.” He started his career as a Busi- 
ness Men’s salesman in 1925 and since 
then he has been twelve times a mem- 
ber or director of the Grant Club, For 
1940 to date he ranks third among 
B. M. A. leaders. 





Time and Money Lost by Needlessly 
Bringing Up Fears of War in U.S. 


What he calls “prosperity pointers” 
are embodied in a circular issued to 
producers by Lloyd M. Kuh, district 
manager, disability division, Continental 
Casualty at 123 William Street, New 
York. He says that war or no war 
their accident and health business should 
show a substantial increase and reminds 
them: 

“Your job is to control your own 
thinking and to lay the ghosts and fears 
that may exist in the minds of your 
prospects. You can do it by advocating 
the speeding up of American prepared- 
ness and adequate national defense, if 
you have to; but beyond the bare state- 
ment of this fact, and perhaps suggest- 
ing that they write Congress about this 
or of related matters, do not discuss the 
subject further during business hours. 
Instead, guard against lengthy conver- 
sations; don’t cross bridges before you 
come to them; be optimistic enough for 
both yourself and your prospect; keep 
everlastingly at it, securing your quota 
of interviews each and every day. The 
results in income and clientele building 
will be inevitably good and gratifying. 

“There is a marked tendency these 
days among some agents to do so much 
thinking and talking about war topics 
as to interfere with the more important 
subject of making a living. All they 
manage to do is raise a lot of ground- 
less fears. And to what end? People 
who are interested in insurance don’t 


sign apps after listening to theories on 
the world situation. 

“This country is not at war. As a 
matter of fact, money in circulation 1s 
up 7% billion dollars. Home building 
is the most active in ten years. Steel 
output is near the third largest peak 
in history. New car sales in the first 
quarter were up 29%. Retail sales are 
ahead of last year and farm wage rates 
are the highest in a decade. This up- 
ward trend is the case in most basic 
industries. Sure, there are some weak 
spots on the industrial scene, but fun- 
damentally business is good. 

“You are engaged in selling insurance. 
The people in your community are as 
vitally in need of your protection as 
ever. Moreover, the majority of these 
people can afford your service better 
today than has been the case in many 
years. Will the fact that there 1s 4 
war on keep people from buying the in- 
surance they need and can afford? 

“The answer is a vehement No! The 
past will bear out the irrefutable truth 
of this reply. The remarkably similar- 
ity between conditions now and during 
the 1914-1918 World War affords an ex- 
cellent opportunity to point out what 
war means to the accident and health 
business today.” : 

Mr. Kuh then shows the heavy 11 
crease in production of accident and 
health business by stock companies 10F 
1914 and succeeding years. 
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g, V. Roth Takes New 
Post in Surety Ass’n 


as ITS SECRETARY - TREASURER 


His 20-Year Career Includes Home Office 
Claim and Underwriting Experience; 
Association 32 Years Old 


As highspotted in The Eastern Under- 
writer last week E. Vernon Roth was 
elected secretary-treasurer of the Surety 
jssociation of America at the July meet- 
ing of the executive committee last Fri- 
fay, succeeding Roscoe R. Gilkey who 
retired July 1 after serving in this post 
for twenty-eight years. Mr. Roth takes 


E. VERNON ROTH 


is new post with a background of 
twenty years’ experience in the surety 
field. He began his career in the con- 
tract bond and judicial departments at 
the home office of the Fidelity & Deposit. 
From there he went with the London 
& Lancashire Indemnity and the Na- 
tional Surety Corp. Then, for fourteen 
years he was associated with the Colum- 
bia Casualty and the Ocean Accident, 
becoming manager of their bonding de- 
partments. Prior to joining the staff 
f the Surety Association of America 
lat August, Mr. Roth had been, since 
March, 1938, assistant secretary of the 
Towner Rating Bureau, Inc. 

Ass'n. Organized in 1908 
Organized in 1908, to standardize prac- 
tices in the surety underwriting field, 
the Surety Association numbered at its 
inception sixteen companies. Its mem- 
ership now comprises forty-three com- 
panies. 
The activities of the Surety Associa- 
lion, a non-profit organization, foster 
ethical principles in the conduct of 
urety business, encourage sound under- 
writing, improve the service rendered 
ly the surety companies to the public, 
and prevent rebates, discriminations and 
ther unfair practices. Standardization 
ot bond forms is also a major activity. 
the Association, however, has no juris- 
‘iction over rates, as these are made 
‘the Towner Rating Bureau, which 
‘a organized simultaneously with the 
Surety Association. 





Two Casualty Cos. in New 
Headquarters in Newark, N. J. 


Both the Maryland Casualty and New 
imsterdam Casualty companies have 


meved their branch offices in Newark, 
\. J, to the Raymond-Commerce Build- 
"8, one of the city’s skyscrapers which 
‘tapidly becoming “insurance exchange” 
tadquarters. Both of these companies 
fe now settled in their new headquar- 
‘rs. J. F. Comerford runs the Mary- 
and Casualty and William T. Haynes 
the New Amsterdam Casualty branch, 
and both are prominently identified with 
‘asualty-surety affairs in Newark. 





Insurance Business 
Given Close Analysis 


WORK OF MACKUBIN, LEGG & CO. 


Casualty Companies Seen in Strong Po- 
sition; Competition With Mutuals and 
London Lloyd’s Situation Given 


Mackubin, Legg & Co., Baltimore, New 
York Stock Exchange member, has just 
completed a forty-eight page, letter size 
booklet titled “Fire-Marine and Casu- 
alty-Surety Stocks.” This work was 
prepared for security dealers in order 
to familiarize them with accounting prac- 
tices of insurance companies as well as 
the methods used by the companies in 
calculating earnings and liquidating val- 
ues. The first chapter is historical. The 
second chapter is devoted to the place 
insurance stocks occupy in the business 
cycle. One statement made is that “At 
certain stages of the business cycle the 
shares of a number of insurance compa- 


nies may be purchased as defensive 
stocks. In periods of business activity 
and rising markets some will far out- 


distance others. 
insurance 


The records of many 
companies show that their 


shares belong to the so-called growth 
class.” 
It is stated also that “if there is a 


car for every purse and purpose there is 
an insurance stock for every type of 
investor” and “nowhere is the cumulative 
effect of persistently ploughing back 
profits exemplified to better advantage 
than in the operation of a successful 
insurance company.” Subtitles in this 
chapter include the depression record, 
the war record, insurance groups and 
fleets, leverage on insurance stocks and 
competition of mutual companies. 
Mutuals vs. Stock Carriers 

Speaking of mutual competition on 
casualty-surety risks the authors make 
this comment: 

“In the casualty-surety field the pro- 
portionate share of business written by 
the mutual companies has admittedly 
increased. The current and prospective 
growth of the casualty-surety business 
great, however, in relation to 
capital employed in its field, that there 
certainly seems to be ample business 
available for both stock and mutual com- 
panies. In 1929 the stock companies 
wrote 86.5% of the total casualty-surety 
premiums of the country compared to 
13.5% for the mutuals; in 1938, how- 
ever, the stock companies wrote 77.9%, 
and the mutuals 22.1%. Here again it 
is well to point out that if mutuals ren- 
dered full personal services such as 
provided by stock companies, their oper- 
ating would incréase, thereby 
affecting their possible dividend policy.” 

Competition in Reinsurance Field 

An entire chapter—closing the bro- 
chure—is devoted to reinsurance prob- 
lems in both the fire and casualty-surety 
fields and no section of it is of more 
current interest than that devoted to 
“Competition.” On this point Mackubin, 
Legg & Co. says: 

“Llovd’s of London is still a large 
underwriter of casualty-surety reinsur- 
ance in this country, although at this 
writing the war is probably adversely 
affecting its business as well as that of 
other foreign reinsurance companies, It 
is our opinion that the professional 
American reinsurance companies will 
materially benefit from this situation. An 
important incentive which stimulates the 
direct-writing American companies to 
place reinsurance with American compa- 
nies in preference to unadmitted foreign 
carriers is provided by insurance laws 
which require that reinsurance due from 
unadmitted companies must be excluded 
as an asset, thereby impairing the sur- 
plus of the American company ceding 
to the foreign company by any amount 
of reinsurance which may be due from 
the latter. Reinsurance due from ad- 
mitted companies may be treated as a 
deduction from liability. 

“The trend towards placing casualty- 
surety reinsurance with the professional 
reinsurance companies rather than with 
direct-writing companies is actuated by 


1S So 


costs 


numerous practical motives. Operating 
entirely without agency organizations 
and with very small staffs in relation 
to the volume of business transacted, 
the professional reinsurance company 
usually enjoys low administrative over- 
head and generally can offer more at- 
tractive terms than direct-writing com- 
panies, which frequently accept and dis- 
tribute reinsurance merely on a recip- 
rocal basis. The underwriting execu- 
tives in the casualty-surety reinsurance 
companies have a specfalized, technical 
experience in the maximum which is 
reinsured. Under treaty agreements the 
direct writing company must retain for 
its own account at least as great a por- 
tion of the risk as is given to any one 
reinsurance company. Reinsurance com- 
panies in turn, may and often do re- 
insure all or portions of risks ceded to 
them by direct writing companies. * * * 
“The basic factors which have stim- 
ulated growth of casualty - surety re- 
insurance may be attributed to the sub- 
stantial growth in casualty and surety 
premiums written by the direct-writing 
companies, the fact that the casualty- 
surety companies as a whole are under- 
capitalized in comparison to the fire 
insurance industry, that as yet no sub- 
stantial ‘fleets’ exist composed largely 
of casualty-surety companies to provide 
reinsurance facilities within the group, 
and to the fact that the highly special- 
ized reinsurance companies render a real 
service to both the direct-writing com- 
panies and to the public. Furthermore, 
particularly in the liability field, the max- 
imum potential loss tends to run high 
as compared with the average loss and 
consequently an insurance company as a 
liability underwriter buys ‘excess of loss 
insurance’ for a comparatively small 
fraction of its premium income from 
such risk. Just as the direct-writing 
insurance company exists to protect the 
public against the usual run of losses, 
so does the reinsurance company exist 
to safeguard the direct-writing insur- 
ance company against which it 
might not be able safely to sustain.” 


losses 


Useful Averages 

Chapter III deals with financial struc- 
ture and reports of insurance companies. 
That subject is covered in much detail. 
Of interest is a list of the more impor- 
tant averages to be used in calculations 
on a per share basis. These are liqui- 
dating value, with formula; investible 
assets, underwriting gain or loss, net 
investment income, total operating in- 
come, five year average operating in- 
come, dividends. Referring to safety 
factors the authors say: 

“Liquidating value whether on a per 
share basis or as a total has a distinct 
value in comparing financial stability as 
between companies. The ratio liquidat- 
ing value bears to net liabilities is quite 
important. Insurance company balance 
sheets differ materially from those of 
other types of corporations. The total 
liabilities shown do not require deduc- 
tions for funded debt, bank loans, ec- 
crued fixed interest and numerous other 
items in order to arrive at net liabilities 
There is an equity of course in unearned 
premiums reserve which should be in- 
cluded in the liquidating value and de- 
ducted from the total liabilities to ar- 
rive at net liabilities.” 

Fire-Marine Insurance 

In another chapter fire and marine in- 
surance operations are fully explained 
for the benefit of those not familiar with 
the insurance business. It is pointed out 
that “A breakdown of the premium vol- 
ume of a number of fire insurance com- 
panies indicates clearly that those com- 
panies which have seemingly followed an 
aggressive policy as to their inland ma- 
rine underwritings have very materially 
increased premium income from. that 
source and the figures appear to justify 
an expectation of accelerated growth of 
premium volume from this branch of the 
business. Another broad field is the in- 
suring of instalment sales.” 

Casualty-Surety Business 

Much of the chapter on casualty-surety 

insurance is devoted to development and 


(Continued on Page 34) 


Go After the 
90% 


It has been proved that no 
more than 10% of the peopie 
in a community are vacation- 
ing at any given time, which 
means there are plenty of sell- 
ing opportunities in the sum- 
mer months for the Agent will- 


ing to go after them. 


Besides the added premium 


income involved, Indemnity 
Agents have an extra incen- 
tive in the Gift Award Merits 
earned by increased business, 


under the rules of Indemnity’s 


“We're 20 in ’40 and going 
like 60° Sales Campaign 


Merits earned in the summer 
months are just as good as 
those earned during the rest 
of the year for securing valu- 
able Gift Awards and boosting 
your score for one of the 100 


Grand Prizes to be awarded at 


the end of the Campaign. 
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Moore Finds Burglary Insurance 
More Popular and Much Improved 


It should be a good deal easier to sell 
burglary insurance today than it was 
ten or fifteen years ago, John J. Moore, 
Baltimore, manager burglary department 
Fidelity & Deposit, told the Casualty 
& Surety Club of Buffalo. Speaking with 
conviction Mr. Moore said: “I make that 
statement not being unmindful that com- 
petition is very keen and that we have 
experienced a period of depression un- 
equaled in the history of this country.” 

First the speaker pointed out that 
American public is much more crime con- 
scious today than ever in the past. He 
continued: “Not so many years ago 
efforts were made to cover up the depre- 
dations of that element of society which 
went about its assigned task of relieving 
by criminal means the other element of 
society of the wordly goods that element 
had accumulated through honest en- 
deavor. 

“Today such an effort is not made. To 
the contrary, our daily papers and other 
periodicals, together with writers of fic- 
tion, motion picture producers and statis- 
tical wizards all combine to keep the 
actions of this group before the public 
eye. This has served to acquaint the 
insuring public with criminal conditions 
as they actually exist. 

Broader Policies Now 

“Accompanying this trend there has 
been a broadening of the various burglary 
policy forms. Considerable publicity has 
been given to these improvements, and 
they certainly could not have missed the 
eye of the insuring public generally. For 
example, consider the policy accounting 
for the largest premium volume and the 
most satisfactory experience—the resi- 
dence burglary policy. 

“In the mercantile field consider the 
changes that have been made in the 
various types of robbery policies. all hav- 
ing a tendency to broaden the coverage 
and eliminate cause for friction between 
insurance companies and their policy- 
holders. 

Benefit to Producer 

“Certainly by virtue of these changes 
the trials and tribulations of claim ad- 
justers have been lessened to a marked 
degree. I see no reason why this con- 
dition should not also be reflected in the 
efforts of a producer to sell more cov- 
erage to those now carrying the various 
types of policies and also, more import- 
antly, to prospective clients who have 
not yet carried such coverage. 

“In the State of New York during the 
last five years the average residence 
burglary loss has amounted to $162. Not- 
withstanding this low average loss, there 
were during the same period thousands 
of losses where individuals were under- 
insured. During the last five. years, 
Bureau companies paid 87,477 burglary 
claims and I think it not excessive to 
estimate that at least 15% of those claim- 
ants were under-insured. If the facts 
were known, that estimate would prob- 
ably have to be revised upward. 

“It seems to me when a field repre- 
sentative of any company takes an order 
for a $1,000 residence policy and a credit 
report indicates the assured is worth 
upward of $10,000, it should be a signal 
to the field representative that the ap- 
plicant has not sufficient coverage. In 
any event it would do no harm to point 
out to the assured the dangers incident 
to being under-insured.” 

Against Restricted Forms 

Mr. Moore warned against the prac- 
tice of trying to have individuals or 
business establishments already insured 


convert their insurance to some more 
narrow, restricted form in order to make 
a sale. This is destructive action for the 
business as a whole, he said. 

On the other hand he believes there 
are fertile fields at the finger tips of 
all producers as respects policies of burg- 
lary insurance now on the books of all 
companies, and if those fields were prop- 
erly developed the interests of present 
policyholders would be protected. 

Complete Insurance 

The speaker also pointed out the neces- 
sity of having the assured fully under- 
stand warranties in policies and said 
that in most cases where interior rob- 
bery insurance is needed, messenger rob- 
bery and some mercantile safe burglary 
insurance also is needed. The comple- 
tion of a proper cycle of insurance in 
every case where needed would certainly 
increase the premiums of the writing 
companies very materially, he concluded 

Ellsworth Buck, president of the club 
presided. A resolution was adopted that 
the Superintendent of Insurance should 
be informed of automobile accident in- 
surance policy ads which have appeared 
in the Buffalo Evening News. The cluh 
regarded them as “misleading.” Secre- 
tary Frederic E. Wheeler reported on 
the recently comnleted school sponsored 
by the Casualty & Surety Club in which 
forty-one received instruction. A _ pro- 
posal to continue the school for anothet 
term was approved. 


P. H. VAUGHAN DEAD AT 36 








New Amsterdam Casualty’s State Man- 
ager in Virginia; Leaves Widow 
and Two Small Children 

Page H. Vaughan, 36, state manager 
at Richmond, Va. for the New Amster- 
dam Casualty. died in a Baltimore hos- 
pital last week. He had been in failing 
health for the past year. Native of 
South Boston, Va., he had been active 
in civic and military affairs of that city 
before establishing his residence in Rich- 
mond. He had served as captain of 
Company F., 116th Infantry, Virginia 
National Guard, and was the first presi- 
dent of the National Tobacco Festival 
which is held annually at South Boston. 
Funeral services and burial were held 
in that town on July 27. Besides his 


widow, he is survived by two small 
children. 
CANCELS WESTERN TRIP 


Ray Murphy, assistant general man- 
ager, Association of Casualty & Surety 
Fxecutives, has cancelled his Pacific 
Coast trip because of nressure of busi- 
ness in the East. Mr. Murnhy was 
scheduled to speak before the state 
agents’ associations of Washington, Ore- 
gon and Idaho during the next few 
weeks. 

. 

Stock Analysis 

(Continued from Page 33) 
scope of those two classes. One signifi- 
cant passage reads: “Past stormy days 
have caused the casualty-surety industry 
to prepare itself for trouble that mav 
lie ahead. The very prosperity enjoyed 
in recent years has caused a strengthen- 
ing of business reserves, investment port- 
folios are improved and better balanced 
and other conservative practices have 
been adopted. As a group the financial 
condition of the companies is better than 
at any time in their history. The lessons 
of the depression years have been well 
learned.” 


Niagara Fire 
(Continued from Page 19) 


never fully recovered his health and 
died in February, 1880. On December 
31, 1879, the capital of the company 
stood at $500,000; assets $1,351,776 and 
surplus $851,776. 


Notman Fourth President 


Peter Notman was elected President 
in March, 1880, and Thomas F. Good- 
rich secretary. Notman was born in 1820 
at Edinburgh, Scotland, and as a young 
man began work as a clerk for the 
Franklin Fire of Philadelphia. Ten years 
later he was appointed its local agent 
in New York City, where he continued 
for eight years. In 1858 he was made 
assistant secretary of the Niagara and 
later vice-president and secretary and 
then president. Mr. Goodrich had been 
with the Home of New York and Ger- 
man American of New York and in the 
insurance business for twenty-five years. 

In 1880 the Niagara decided to com- 
ply with the provisions of the New York 
Safety Fund Law passed in 1874 and 
amended in 1878. Large and destructive 
fires had been by no means rare. During 
the past forty-five years severe fires had 
occurred in Charleston, S. C.; Portland, 
Maine; Troy, N. Y.; Pittsburgh; St. 
Louis; Quebec, Canada; Chicago; Bos- 
ton; New York and other cities. In 
these a number of companies had been 


ruined. These disastrous experiences 
could perhaps be avoided by the ex- 
pedient of creating a special reserve 


fund such as the Safety Fund Law of 
New York required. 

In 1890 the company purchased the 
building at 135-137 Broadway for perma- 
nent quarters. The company at this time 
was one of the original organizers of 
the Factory Insurance Association. Now, 
the Niagara also agreed to manage the 
United States branch business for the 
Caledonia of Edinburgh, Scotland. In 
1893 Peter Notman retired because of 
ill health, having been with the com- 
pany thirty-five years, and died on Octo- 
ber 26, 1893. On December 31, 1892, 
capital stock was $500,000; assets $3,190,- 
492 and surplus $1,690,192. 

T. F. Goodrich Fifth President 

Thomas F. Goodrich was elected presi- 
dent in 1893 and the Caledonia arrange- 
ment not working out satisfactorily, the 
contract was canceled. In 1894 Harold 


Herrick was appointed vice-president 
and on February 26, 1896, President 
Goodrich resigned. He had completed 


sixteen years service with the company 
serving as secretary, vice-president and 
president, 


Harold Herrick Sixth President 

Harold Herrick was elected president 
in March, 1896; George C. Howe, vice- 
president; George W. Dewey, secretary, 
and H. F. G. Wey, assistant secretary. 
In November, 1896, the building at 135- 
137 Broadway was sold at a profit and 
the company leased for seven years 
offices in the Continental Building, 46 
Cedar Street. 

Things went smoothly until the San 
Francisco conflagration and earthquake 
in 1906. This was the most serious 
catastrophe the country had ever experi- 
enced and the Niagara was crippled by 
its loss of around $2,100,000. It was 
necessary to reduce the capital to $250,- 
000 and get new money. In June the 
capital was increased to $750,000—sold at 
200% of par, adding $1,000,000 to the 
resources of the company. 

In 1907 the company moved to 25 
Liberty Street and the capital stock was 
further increased to $1,000,000. 

In 1919 the Niagara established a gen- 
eral agency to issue the Niagara-Detroit 
Underwriters policy, apportioned three- 
fifths to the Niagara and one-fifth each 
to the Detroit Fire & Marine and Michi- 
gan Fire & Marine insurance companies. 
In November, 1915, Charles H. Coffin 
was elected vice-president and on Feb- 
ruary 1, 1916, Otho E. Lane was elected 
vice-president. 

On February 1, 1916, Harold Herrick, 
Vice-President Howe an Secretary 
Dewey resigned and Vice-President Cof- 


fin was elected president with Otho F 
Lane succeeding Mr. Howe. j 

President Coffin died at Lakehurst, y 
J., within a month of his election and 
Harold Herrick again assumed the Post 
of president. The company leased quar. 
ters at 123 William Street, November | 
1916, when Mr. Herrick retired in fayo, 
of Otho E. Lane, president and Bernard 
M. Culver, vice-president, January 1] 
1917. On December 31, 1916, Niagara 
capital stock was $1,000,000; assets $7,- 
726,669 and surplus $2,779,767. : 
Otho E, Lane President from 1917-1929 

A_period of expansion now began and 
in 1920 the capital was increased to 
$2,000,000 and in 1922 to $3,000,000. In 
1925 the company moved to the Federal 
Reserve Bank Annex, 95 Maiden Lane 
In 1926 the Niagara acquired control of 
the Maryland Motor Car Co. of Balti- 
more, and the title of that company was 
changed to the Maryland Insurance Co, 

During the period from 1917 to 1929 
the Niagara continued its forward march 
under able guidance of Mr. Lane and 
Vice-President Culver. It was doing a 
national business with agents in all sec- 
tions of the country and the bond be- 
tween company and agents was particu- 
larly strong and sympathetic. 

The Niagara joined the other com- 
panies comprising the America Fore 
Group in 1929 and at that time Bernard 
M. Culver was elected vice-president of 
all of the America Fore Companies. 
Ernest Sturm was chairman of the board 
and Paul L. Haid, president of all com- 
panies of the group. Mr. Haid became 
therefore the Niagara’s eighth president. 

Bernard M. Culver Ninth President 

Upon Mr. Haid’s resignation in 1932 
to head the Insurance Executives Asso- 
ciation Bernard M. Culver was elected 
president of all companies of the 
America Fore Group in May of the same 


year. As president of the group he also 
became the ninth president of the 
Niagara. On the death of Mr. Sturm in 


1936 the direct management of the en- 
tire group devolved upon President Cul- 
ver and Vice-President Frank A. Christ- 
ensen, the office of chairman being 
abolished. 

As of December 31, 1939, the Niagara 
is capitalized at $2,000,000; has assets of 
—— and a net surplus of $16,216,- 

Biographies of Early Founders 

Short biographies of some of the early 
influential directors are given to indi- 
cate the character of these early found- 
ers whose vision is responsible for the 
splendid organization today. 

John Taylor Johnston, one of the 
founders of the Niagara Fire, was pres- 
ent at a preliminary meeting held in 
February, 1850, and elected a director. 
For forty-three years he took an active 
interest in the welfare of the company 
serving on the finance committee and 
also as chairman of the executive com- 
mittee. 

He was interested in art and was a 
discriminating collector of paintings. 
When the Metropolitan Museum of Art 
was proposed he was made a member 
of the committee and in 1870 became 
the first president of the museum and 
guided its affairs through the following 
nineteen years. He died March 24, 1893. 

Washington Irving, one of the found- 
ers, was the distinguished and popular 
writer of “Knickerbocker History of New 
York,” and other tales. He was educated 
as a lawyer and had an office with_his 
brother at 3 Wall Street, New York City. 
Later he moved to Tarrytown and was 
the creator of such famous characters as 
Ichabod Crane and Katrina Van Tas- 
sell. He died in 1859. 

Moses H. Grinnell, one of the found- 
ers, came from New Bedford and wit 
his brother formed the firm of Grinnell, 
Minturn & Company, shipping merchants 
and owners of a line of Liverpool 
packets. He was a member of Congress 
and a prominent Whig politician. 

Thomas Tileston, one of the founders, 
a native of Boston, formed the firm of 
Spofford & Tileston, commission mef- 
chants, 29 Broadway. He was one 0 
the best known figures in local banking 
circles, a director of the famous ol 


Phenix Bank from 1839 to 1863 and its 
president in 1861. 


He died in 1864. 
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